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The first Jordan car, built 
eleven years ago, has gone 
300,000 miles—and is still 
im service. 


The last Jordan car off the 
line today, will go 300,000 
miles. 


Jordan has never built a 
10,000 mile car. 


Value in a motor car means 
lasting value. 





















JORDAN MoTOoR CAR COMPARNY, Inc., CLEVELAND, OHIO 











Entered as second-class matter Sept. 19, 1899, at the post office at Chicago, Ill, under the Act of March 3, 1879 
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HUPMOBILE DEALERS 




















25% of all Hupmobile dealers have sold Hupmo- 
biles for periods ranging from four to twelve years. 








Ralph Himes, 
Vice-President and 
Secretary 





R. Torrenga, M. B. Morgan, 


Treasurer and Manager President 


A Success Built 


Starting with borrowed capital of $12,000, the 
Fireproof Garage Company, Hupmobile dealer 
in Lafayette, Indiana, now has a surplus equal 
to its first capitalization after writing off its in- 
debtedness and paying substantial profits for 
eight years. 


“My first experience with Hupmobile dates back 
to 1909, when I sold a few of the first Model 
20”, writes R. Torrenga, Manager. “The way 
these early Hupmobiles stood up and the low 
cost of service were responsible for our taking on 


On Hupmobile Dependability 


the line when our present company was formed.” 


With only two salesmen besides the manager, 
the Fireproof Garage Company last year sold 75 
Hupmobile Eights and Sixes. Twenty-nine sales 
have been made to executives of Purdue Univer- 
sity located nearby. 


The success of this company in a city of 30,000 
is being duplicated by Hupmobile dealers every- 
where. Details ofthe Hupmobile contract will be 
gladly sent to interested merchants upon request. 


If you are interested in reports from Hupmobile dealers in your own 
vicinity, you may secure this information by writing the factory. 


HUPP MOTOR CAR CORPORATION 


Detroit, Michigan 


~~ 


HUPMOBILE 


EIGH-TS & SIXES 


MAKE MONEY 
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Built, Styled, Priced to Make Easy 
Sales and Satisfied Customers 

















The New Royal Roadster 


A $1,195 product unbeatable in its class 


Build the right kind of product. Style it and equip it in 
the fashion of the day —in fact, a little ahead of the trend. 
Individualize it. Then price it right. Make it easy to sell. 
Advertise it intelligently. 


Give a dealer a real 50-50 franchise. One that permits him 
to do business profitably for us and himself and, at the 
same time, maintain complete control of his own bust- 
ness and finances. 


That in tabloid is the Moon product and the Moon contract. 
It will pay you to know more about them and about the 
way Moon and Diana business has gone ahead this spring. 


MOON 


21st 
A finance plan that lubricates the wheels of business. Write us about it. 


Year 
MOON MOTOR CAR COMPANY, St. Louis, U. S. A. 


Manufacturers of Moon 6-60 and Diana Straight “‘8’’ Models Covering 
Complete Price Range from $995 to $1,995 
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Holmes “V” Tow Bars 


For towing wrecked cars suspended, 
the Improved Holmes ‘‘V’’ Bar is 
the latest development in towing 
equipment. It absolutely holds 
towed car in perfect alignment, and 
gives service car complete control 
over towed car. Furnished in two 
lengths, 36-inches to 48-inches: and 
48-inches to 60-inches. 


Price $20.00 to $22.00 
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‘ BEFORE youbuy 
a GARAGE JACK 


Just look into a shop equipped with a new Holmes. 
See how the men like it—watch how simple, easy and 
smooth it operates, how quickly it turns out jobs. 





To appreciate real Jack performance, you must op- 
- erate a Holmes. It has an operating range from 6 to 
17 inches with a full 8 inch lift and it is just as sim- 
ple to reverse as it is to raise. [here are no pawls to 
operate while raising or lowering, yet the stroke of 
handle is not limited. You can take a full stroke or 
any part. There is no load on handle when lowering 
nor is there any tendency of handle to fly back. The 
maximum load is easily lowered with one hand. 


Try this test—Put a new Holmes in your shop. 
Try it side by side, load for load with any other, then 
see which you prefer. 


ASK YOUR JOBBER FOR DEMONSTRATION 


ERNEST HOLMES COMPANY 


CHATTANOOGA TENNESSEE 
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PRICE 3, mee is 


Holmes Garage Press 


Designed with a special view to 
Simplicity, ease of operation and 
sturdy construction, the Holmes 
Garage Press embodies many new 
and exclusive features. 





It is a combination arbor and 


Holmes Steering Gear 
Clamp 


Hlolds steering gear rigid to front 
axle while towing car with rear end 
suspended from service car. Con- 
sists of duplicate clamping members 
with V shaped teeth arranged to 
grip parallel rod and a _ circular 
portion for clamping the axle, mak- 
ing it fit all car and truck axles. 
Saves use of one man. 


Price $3.00 


heavy duty forcing press with two 
speeds——-high speed for work up to 
4,000 Ibs. and low speed for heavy 
duty work up to 60,000 Ibs. The 
bolster is raised or lowered with 
work in place by turning crank 
instead of old hand method, and all 
levers are placed convenient for 
right hand operation. The base is 
fitted with two small wheels so it 
can be easily moved about the shop. 


To lower jack pull out this 

button and pump handle— 

that is all there is to it— 

stroke is not limited to defi- 

nite positions of handle— 

you simply pump it up and 
own. 





Price, with standard equipment, $110.00 
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Save Time, Labor, Money 





SPEEDING 
- | 
BEARING 
ADJUSTMENT 


You make bearing adjustments 
in half the time with Laminum. 


The layers of shim brass PEEL. 
There is no filing. No bother. 
Laminum saves labor and in 
this way enables you to devote 
more time to other jobs. 

Use Laminum. Surface 
smooth. Accurate to the thou- 
sandth of an inch. 

From your jobber. A shim for 
every passenger car, truck, 
taxi, tractor. 


Send for Sample 


LAMINATED SHIM 


COMPANY, INC. 
236 14th St., Long Island City, 


New York 
St. Louis: Mazura Mfg. Co. 
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GERARD SWOPE 


iy 


The A. B. P. is a non- 
profit organization 
whose members have 
pledged themselves to 
a working code of 
practice in which the 
interests of the men of 
American industry, 
trade and professions 
are placed first--a code 
demanding unbiased 
editorial pages, classi- 
fied and verified paid 
subscribers, and 
honest advertising of 
dependable products. 
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\ BU SINESS PAPERS 


—spokesmen for industry 
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HE interpretation of the ethics and ideals of business 
and industry to the public,” said Gerard Swope, 
president of the General Electric Company, at the last 
Associated Business Papers Convention, ‘‘can have no 
better mouthpiece, can have no better spokesman, than the 
technical and business press.” 


This publication you hold in your hand is a business paper. 
The publisher and his editors and advertising men are a 
part of the industry which they serve intimately, acquainted 
with the technical, professional, or trade practices and 
methods of that industry, or business or vocation. 

The editors pick out of the many phases of the flow of 
trade, news and policy trend in methods or machinery which 
will best serve the reader’s needs. The advertising pages 
are a huge many-leaved coupon on the editorial section. 
And above all, the paper as a whole seeks to express the 
higher purposes and objectives of the small and large busi- 
ness men it serves. 

For as Mr. Swope further said in his fine analysis of in- 


dustry responsibility in this same address: 

‘It isn’t necessary to be big to be successful, but it is 
absolutely essential to be successful to be big. You can’t 
grow without that.” 
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THE COMMANDER 


Record Breaker for 1927 


in Performance—Sales 


YOU CAN’T 


-« drive a stock enclosed car 5000 gruelling 
miles in less than 5000 minutes 


liz 








eeestablish 10 world records 


eewin 33 hill-climbing contests all over the 
country 


-- average 1714 miles per gallon in 61 econ- 
omy fuel tests 


without gaining an immediate and intense public in- 
terest and acceptance, such as [he Commander 
has won for these outstanding performances. 














The Commander is a winning car in a winning line 
of fine cars. And what an array of cars to sell. Break- 
ing records in speed — economy— endurance — hill 
climbing—and sales. 


The Erskine Six—Motordom’s Little Aristocrat— 
with a starting price of $945—Studebaker’s Presi- 
dent, limousine model, at the top at $2495. Any 
purse can arrange to buy a quality car within a price 
range such as this! 


For information regarding the Studebaker franchise 
in your territory, wire or write—Dept. 51, The Stude- 
baker Corporation of America, South Bend, Indiana. 


STUDEBAKER 


—{ This is a Studebaker Year }— 


Sil 
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“We can always 
depend on Gill 


for good service” 











ness pay. 


always depend on Gill. 





You can reduce your 
overhead, increase 
your profits, and de- 
velop more business 
through Gill Com- 
plete Service. : 


| Products 


yours. 
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Gives the flat rate charge on 
six popular engine repair jobs 
covering 76 makes and models 
of cars. Tells piston ring size 
required. Wipes out estimating 
losses. Sent free—regardless of 
what rings you use. Write for 
yours today. 


Parts you can always depend on make your reconditioning busi- 


That is why thousands of shops throughout the United States 


Ask us, and we will 
gladly give you many 
instances of Gill suc- 
cess in shops like 


Good service pays. 


Gill Manufacturing Gitl_tmertocking Join Rings 8300 South Chicago 


Servus Step-Cut Rings 
>, . > E , Oil Rings 
Company OD ay Avenue, 


Pistons 





Chicago 
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THE DIXI IS ONE OF GERMANY’S TIMKEN-EQUIPPED CARS. IN THE BACKGROUND, WARTBURG CASTLE 


‘i io The sheer volume of Timken business, the universal acceptance of 

gS) Timken Bearings, and broad Timken advertising are behind every 
IX] Timken-equipped make of motor vehicle in this country. But what 

started all of it was the matchless ability of Timken Bearings to 

improve performance and endurance. Europe is right now repeating this history. In 
Germany, elsewhere on the continent, and in England, the chief sales effect of Timken 
Bearings comes directly from better engineering, operation, and economy. Thus the Timken 


name in Europe acquires its invariable meaning, and Timken Bearings are adopted more 


and more rapidly. To supply Europe there are Timken factories in England and France. 
THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 
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Wherever people appreciate quality, you’ll find a preference for 


WEED BUMPERS 


Car dealers recommend WEED Bumpers be- 
cause WEEDS add to the beauty of line and design 
of the car. Mirror-like finish of impact bars, 
graceful curvature and attractive holding clamps 
reflect the quality of WEED Bumpers. 


WEED Attachments are easily installed with ordi- 
nary wrenches. 





Made by the makers of WEED Chains and WEED Levelizers 
AMERICAN CHAIN COMPANY, Inc. 


BRIDGEPORT, CONNECTICUT 


In Canada;,/Dominion Chain Company, Limited, Niagara Falls, Ontario,’Canada 
District Sales Offices: Boston, Chicago, New York, Philadelphia, Pittsburgh, San Francisco 
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Some Aut OMOTIVE 
O)psErvaAT IONS 


By the Editor 


HAT to do with the parts left over will 
be a subject for serious consideration by 
members of the Society of Automotive 
Engineers at the organization’s summer 
meeting at French Lick Springs this month. The 
engineers are going to have a chassis assembling con- 
test using Chevrolets. There will be six teams of 
eight men each working on six chassis. They will 
start at a given signal and the first to drive its car 
five times around a designated course will be the 
winner. 

A bulletin of the S. A. E. announcing this contest 
Says: 

‘“‘As the contest is to be judged solely on the time 
required for assembling and the ability of the chas- 
sis to run under their own power for a given dis- 
tance, any parts left over after the chassis have 
been assembled will be studied by a special commit- 
tee to determine whether it is feasible to omit such 
parts in regular car production.” 

Maybe the shop mechanic who has been accumu- 


lating a prize collection of parts left over from over- 
hauling jobs will be vindicated by high authority. 








tered for the 500-mile race to be run at In- 

dianapolis speedway May 30. This is a formid- 
able array of the new type of car that made such 
a good showing on the bricks last year and since has 
acquitted itself creditably on the board tracks. The 
race track continues to function as a testing ground 
and Indianapolis is the greatest of them all. 


| tered front-wheel drive cars have been en- 





stock car contests is worthy of note. Probably 
it is inevitable that this revival should have 
come. For some months now automobile manufac- 
turers have been vieing with one another in making 
superlative claims of speed, performance and econ- 


G stock car of racing, the revival of interest in 


omy. With so many conflicting claims being put 
forth it is only natural that the public should demand 
a show down. And the stop watch and the timer’s 
tape record facts somewhat more accurately than 
the methods used by individual drivers here and 
there. 

NVENTORS are still at work. Some of them are 
| still “inventing” things that were tried out years 

ago. It frequently happens, however, that an 
idea discarded in the dim past is brought out and 
given a new and practical application which turns it 
into a success. One of our recent correspondents is 
working on a compressed air engine for automobiles. 
He says he has it perfected and that in the near 
future the sole function of the filling station will be 


to supply a new charge of air, one filling of which 
will run a car 100 to 200 miles. 


_ -—_—_—__— 


E hope all our subscribers read the article 

\\) in last week’s issue entitled “How Much 

Capital?” It was written by an expert and 

it handled in definite manner a subject about which 

many dealers have been in the dark. The author 

has written another article to be published soon in 

Motor AGE discussing the right size for the dealer’s 

cash bank balance, his inventory and other items in 

his statement of current assets and liabilities. It is 
worth studying. 


TRADE census taken in the city of Baltimore 
A revealed that 57 automobile dealer establish- 


ments had average net sales of $267,105 each, 
exceeding all other lines of business except depart- 
ment stores whose average net sales were $995,955. 


Average net sales of 154 automotive accessory stores 
were $27,827. 
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PUT the 
on a PROFITABLE 


The Shop That Is Making 

Money Usually Is the One That 

Gives the Most Dependable 
Service to Its Customers 


HE day of the unprofitable service station is 
passing. Service is becoming a source of profit, 
instead of a necessary evil that has to be toler- 
ated to help new car sales. 

To excuse an unprofitable shop on the grounds that 
it is maintained as an accommodation for customers is 
a subtle form of deceit. An unprofitable shop does not 
give the customer, the proprietor, or the mechanic what 
they have a right to expect. 

Service stations, both large and small, in the cities 
and in the country have proved that real profit in the 
shop is possible—and what has been done can be done. 

Know Where You're Going 

Without exception, the shops that are making money 
have a bookkeeping system that tells the proprietor 
just how he stands. To take inventory of one’s position 
annually is not sufficient. Competition is so keen, and 
business moves so fast these days that one should know, 
at least every week, just what departments are making 
or losing money, and how much. With such a system 
each department can be made to stand on its own feet. 

No service station operator would think of letting 
money lie around unprotected—yet scattering tools and 
stock about is the same in effect. 

Probably the items that most frequently fail to get 
charged on repair orders are oil, grease, cotter pins and 
bolts. Everything used in servicing a car should be 
charged to the job. Two quarts of oil worth 60 cents 
not charged to a job equals the interest on $10 for a 
year. Similarly a dollar tool that is lost or broken in 
the shop that is making 10 per cent on its labor means 
that an extra $10 worth of work must be done to 
break even on this loss. “Little leaks have sunk big 
ships.” 

We have known of shops that thought they were 
making money, but that were actually operating at a 
loss. Here, to increase the volume would mean sudden 
failure. However, where one knows what his shop is 
doing, and where work is handled systematically, in- 
creased volume is the most direct route to increased 
profits. 

Much of the overhead of business, such as rent, in- 
vestment and salaries of non-productive employes is 
about the same regardless of volume. Obviously no 
money is made until sufficient has been taken in to pay 
all overhead and operating expense. The bank balance 
keeps in best health when sufficient volume is maintained 
to keep the shop consistently busy. 

Entirely too many shops write orders for just what 
the owner calls for. A little effort on the part of the 
contact man can do much to increase the amount of 
service sold without increasing the number of orders 
written or the number of cars handled. It costs money 
to write orders and to handle and store cars, so real 
selling on the sales floor is well worth while. 

This does not mean that the contact man should be 
too persistent. Over-activity will drive customers away, 
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MAINTENANCE 
BASIS 


S I 


From O. L. Steezsland. Steensland Motor Co.. Lake 
Andes, S. Dak. 


GS mares stenographer for Mr. Brown, the sales 





manager of the B & S garage, threw her hat 
on the bed and addressed her room-mate. 


“You know, Gertie, the way these automobile men 
do business is more than | can figure out. This 
morning a man came in and wanted to trade in a 
share of oil stock on a new car. He said the market 
value of the stock was $100, but as long as he was 
trading it in on a new car he expected at least 
$150 for it. He said that the Fast Four people had 
offered him $125 for the stock, but if we would give 
him his price he would buy one of our cars. Mr. 
Brown told him that it was quite impossible for him 
to allow $150 or even $125 for an article that was 
worth but $100. Well, Gertie, when that prospect 
went out you should have heard Mr. Brown rave. 
He said he certainly had*his opinion of a man who 
wanted $50 more than a thing was worth and that 
if that Fast Four bunch thought that they could give 
away most of their profit and still stay in business 
then it was high time for them to start studying 
their overhead.” 

‘| can't see anything wrong in turning down that 
prospect,” said Gertie. ‘In fact that looks like 
mighty good business judgment on the part of Mr. 
Brown.” 

‘Just wait,’ continued Stella, “‘and I'll tell you 
the rest of the story. This afternoon a fellow came 
in with an old wreck that Mr. Brown appraised at 
| $100 and the prospect actually laughed right in his 

face. ‘Why,’ he said, ‘the Silent Six people offered 
me $175 and | turned them down. Give me $200 
and I'll drive out a new one.” When Mr. Brown 
heard that it must have made him mad because | 
heard him tell this prospect that if the Silent Six 
outht thought they could allow more for a used | 
car than he could, they had another guess coming 
and before he would see a sale go to them he would 
just give him what he asked, so he made the deal 
by taking the old car at $200. 

“‘Now it seems funny to me, Gertie, that Mr. 
Brown refused to make the bond deal when all he 
had to do was to go to the bank and get it cashed 
yet he took in this old wreck at way above its real 
value, knowing full well that he would have to spend 
some time and money fixing it up to sell, not men- 
tioning the fact that he also had to take the chance 
of finding a buyer. 

““As I said before, Gertie, these automobile men 
have a funny way of doing business.”’ 




















but to intelligently solicit needed repairs is protecting 
the customer’s interest and is usually appreciated. 

When in the least doubt as to what is needed the 
service man should ride the car with the owner. The 
Same man should, by all means, ride the same car again 
as a final inspection before car is delivered to owner. 
More often than not the owner’s guess as to cause of 
trouble is wrong. Often, also other things are badly 
needed which he does not mention. 

Women are particularly responsive to practical sug- 
gestions that will increase the safety or economy of 
driving. Many a service station is actively soliciting 
this kind of business. 


What Will It Cost? 


Every customer wants to know two things when the 
ear is left. The first generally is, “What will this 
job cost?” The second, “When will my car be ready 
for me?” 
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DEPARTMENT 
By C. EDWARD PACKER 


Flat rate answers both of these questions. However, 
to keep promises requires a very careful follow-up dur- 
ing progress of the work. Flat rate puts a price tag 
on service and so smooths the way for profitable 
business. 

Above all, invoices must be ready when the owner 
ealls for his car. Most complaints will be avoided if 
the owner is made to look over his bill before taking 
delivery of car. 

Cleanliness of the service station and of the attend- 
ants is a big thing when it comes to holding customers. 
Protection of the cars against dirt and grease is also 
vital and for this purpose cloth covers save time. 


Incentives for Mechanics 


Of course the first thing to do is to attract customers; 
then sell them. But all this is of little benefit if the 
repair work is not done right. 

The mechanics in a place can make or ruin its reputa- 
tion. While care in selecting good men is important, it 
is equally important to give the men an incentive to 
do good work. 

To get the men together in meetings helps to build 
up a friendly spirit. Also, at these gatherings helpful 
ideas are often passed along. Service bulletins and 
instruction books should be kept so that all the men can 
read them. If these publications are available in 
sufficient quantities each man should have his own set. 

Flat rate compensation for mechanics or some form 
of bonus system increases shop volume and profits, re- 
sults in better work, holds good employes and helps to 
put a cost figure on labor. The latter item is as im- 
portant as knowing the cost of any other commodity 
before putting a selling price on it. Our experience has 
been that the shops that make the biggest profits sell 
service on a flat rate basis and pay their men the 
same way. Also these men receive on the average from 
25 per cent to 50 per cent more money than they made 
on the old hourly scale. The result is contentment and 
better work. 

While the pay envelope is important, another vital 





Motor AGE Platform for Greater 
Dealer Profits 

@) More net profit per dollar of sales. 

| Elimination of used car losses. 

@) Make the used car a profit producer. 

@) Eliminate unmerchantable cars from the 
trade 

| Pul the maintenance department on a 
profitable basis. 

q boost profits by accessory sales. 

@) Tires will help swell your profits. 

@) A fair flat rate plan for customer and 
mechanic. 

@ Get a profit from parts and supplies. 

@) Develop sales possibilities of territory to 
full extent. 

@) Dealer must not be forced to take more 
cars than his territory will absorb at a 
profit. 





matter is that of equipment. Good equipment helps to 
hold good mechanics. It also turns out more and better 
work and so is indispensable in the shop that makes a 
profit. 

Check All Work 


Even though the workman be of the highest type, the 
work should be checked. Inspection reduces come-backs. 
At the time that work is being inspected, controls and 
steering wheel can be wiped. 

Flat rate makes it possible to quote a price in advance. 
System in the office insures the bill being ready when 
the job is finished. The two mean that there is no 
excuse for the customer not paying his bill when he 
gets his car. 

The use of books that tell the business story, the 
stopping of leaks that eat up profits, the handling of 
employes so that they have an incentive to do their 
best, and the holding of old customers, work together 
to assure more profit per dollar. 





A clean and orderly shop is necessary to a profitable maintenance department 
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Co-operative Salvaging Com- 
pany Operated by Omaha 
Dealers Promises to Take 

Many Unmerchantable 
Cars Out of the Mar- 
ket to the Good of 
the Trade 


N “Automobile Grave-yard” owned and operated 
by the new-car dealers and distributors of the 
city is the plan now being put into effect by 

the automobile dealers of Omaha, Nebraska, in an effort 
to meet the constantly pressing problem of the “junker” 
ear. An “Automobile Grave-yard,” within the meaning 
of this article, is a suitably selected salvage yard where 
wholly unserviceable cars are consigned to their final 
resting place, never again to appear upon the streets or 
highways. This is one of the distinctive features of 
the plan. 

Each year sees an increase in the total number of 
unserviceable cars of which some disposition must be 
made, and since these cars are now accumulating in 
appreciably large numbers, this problem is becoming 
a matter of grave importance to dealers and distributors 
everywhere. It has been the custom for dealers to dis- 
pose of these old cars, containing no further unused 
transportation, to the local junk dealers. 

At least 50 per cent of the cars thus disposed of are 
given a few minor repairs by the junk man and resold 
as a transportation unit to some unsuspecting victim. 
The new owner drives the car for a few miles or a few 
days, discovers that he has been “gyped” and promptly 
proceeds to Automobile Row and trades the “junker” 
in to some dealer for a slightly better used car. The 
dealer in turn sells it to the same or another junk man, 
| usually at a loss, and the vicious circle is complete. 
| Instances are on record where the same junker car has 
| been traded in to different dealers five times. 


How Plan Was Launched 


Every dealer in Omaha, and the dealers in every 
other city in the United States, have suffered to a 
greater or lesser degree from this practice. It re- 
mained for R. E. Davis, a director of the Omaha Auto- 
mobile Trade Association, and Dodge distributor, to 
conceive a feasible plan to eliminate this loss. .« He 
called the other directors and the manager of the asso- 
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An attractive white picket fence hides the unsightly 
wrecks from public view 

ciation into conference, submitted an outline of his plan, 

received their enthusiastic co-operation and support, and 

OQmaha’s Co-operative Automobile Salvage Company was 

launched. 

The primary purpose of the plan is the final and 
complete elimination of the junker from the market. 
The secondary aim is to derive income and profit from 
the sale of the usable parts obtained from the cars 
that are wrecked and from the sale of pure junk to 
foundries, smelters and others. 

It should be clearly understood that this plan does 
not contemplate entering in any way into the used-car 
business. Under no consideration will any car received 
at the yard be repaired or placed on the market again. 
Once a car enters the yard it never leaves again on four 
wheels. 

The ordinary junk yard is usually located in some 
out-of-the-way place, where junker cars and other 
materials are dumped without any thought as to a 
systematic arrangement of materials, without any 
regard for the mental impression to be made upon 
the public, and without any consideration of the effect 
upon surrounding property. Apparently no attempt is 
made to make the enterprise modern, up-to-date and 





The Cooperative Salvage Co.. of Omaha, thoroughly 
cleans all serviceable parts and stores them in bins for 
resale 
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progressive; parts are sold as received, frequently 
covered with grease and rust, which makes examination 
by the prospective purchasers impossible. 


Good Location 


The Omaha plan is radically different. A first~<lass 
location has been selected, with adequate trackage 
facilities, situated on one of the leading boulevards of 
the city. New and attractive buildings have been 
erected and the entire plot adequately fenced. A high 
fence, composed of six-inch pickets, painted white and 
trimmed with green, extends across the entire frontage 
of the yard, which conceals any unattractive features. A 
high, solid-board fence, also painted white, surrounds 
the yard on its other sides. A parking space extends 
along the frontage and it is planned to beautify this 
portion of the premises by sodding 
and the use of ornamental shrub- 
bery. The office is located at the 
front of the yard and immediately 
in the rear of the office is a ware- 
house for the storage of small 
valuable parts. The remainder of 
the yard has been divided into 
sections where the larger units and 
pure junk are stored, one section 
being utilized for wheels and rims, 
another for motor blocks, another 
for fenders, and so on. 

All cars coming into the yard 
are completely wrecked, the usable 
parts are subjected to a _ hot 
chemical solution, which removes 
all grease and oils, thereby elimi- 
nating the camouflage which might 
otherwise mislead the buyer. These 
parts, when cleaned, are inspected, classified and placed 
in stock bins for sale. The remainder of the car is 
torn down and considered as pure junk. This junk is 
separated into various bins and classified as steel, cast 
iron, copper, brass, aluminum, curled hair, etc., and 
will be disposed of in carload lots to smelters, manu- 
facturers and others. 

The yard commenced to operate on March 7, 1927. 
It is, of course, still in its infancy and many things 
remain to be worked out. At the present time junkers 
are purchased only from dealer members of the Omaha 
Automobile Trade Association. At a later date it is 
expected that cars will be purchased from individual 
owners and from dealers in the territory immediately 
adjacent to Omaha. 

As the name implies, this company is co-operative and 


is incorporated under the 1925 Co-operative Corpora- 
tion Law of the state of Nebraska. This law was 
originally framed to take care of farmers’ co-operative 
organizations, but is broad enough to include any lawful 
business. It meets the needs of the Omaha dealers 
almost perfectly, particularly in that it admits the pay- 
ment of so-called “patronage dividends.” Patronage 
dividends permit profits to be pro-rated to the various 
stockholders on the basis of the amount of business 
which each stockholder transacts with the yard. 


Method of Financing 
Under this co-operative law the yard has been placed 
in operation with a minimum outlay of cash. The 


various member dealers have subscribed for the capital 
stock of $30,000 in amounts ranging from $500 to 





Orderliness is the watchword in the junking yard and adequate storage 
facilities are provided 


$1,000. This stock is to be paid for within a period 
of two years by the junk cars which the dealer turns 
into the yard and which are credited to his stock sub- 
scription. By the time the stock subscription is taken 
up, the yard should have a steady income from the 
sale of parts and junk, which will permit it to purchase 
cars thereafter in cash. 

The buildings and fences were erected as per specifi- 
cations of the dealers’ organization, by the owner of 
the property. The expense of operation is therefore 
small, consisting only of rent, actual labor in tearing 
down cars and a few other minor items. 

The officers of the company are R. E. Davis (Dodge), 
president; George VanBrunt (Ford), vice-president; 
Lee Huff, Jr. (Buick), secretary-treasurer; A. B. 
Waugh, manager, and C. W. Butler, yard manager. 





SELLS USED CARS ON “CAFETERIA” PLAN 


tor and dealer in Studebakers, Willys-Knight and 
Overlands, at Birmingham, Ala., has recently in- 
augurated the “Cafeteria Plan” of selling in its used car 
department, and it has many unusual features. 
“Every Day Is Used Car Sales Day” at Cruse-Craw- 
ford’s they say and they invite’ you to come in and 
“help yourself” to a car. The advertisement goes on 
to make four pledges of good faith to the purchaser, 
all cars to be honestly represented, all Studebakers have 
been properly reconditioned and carry a thirty day 
guarantee, every car is conspicuously marked with its 
price in plain figures, every purchaser may drive the 
car for five days and then if he is not satisfied he may 
return the car. 
Under the “Cafeteria” plan each car has its own tag 


“Lie Cruse-Crawford Manufacturing Co., distribu- 
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on which is marked the make of the car, the name of 
the person to whom it formerly belonged, serial num- 
ber, and motor number and the price asked. The tag also 
shows the amount of insurance required and the amount 
of the recording fee, the down payment and the unpaid 
balance and how this is divided into payments. In the 
case of the certified cars which carry the thirty day 
free service proviso, the car shows on its back the con- 
ditions of the used car pledge made by Cruse-Crawford. 

All of this in plain view gives the prospective cus- 
tomer a chance to get the full information on the car 
and, as Billy McNeill manager of the department says, 
“sells himself on it before he talks to a salesman.” 

“A man really buys a used car from us instead of 
having it sold to him,” said Mr. McNeill. “We find 
that this method creates confidence.” 
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Families That Have Enjoyed Hts 

Entertainments Usually Receive 

Salesmen Cordially and Many 
Sales Result 


By GEORGE CULLEN 
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The letter that Mr. Henner sends to radio fans who show 
an interest in his programs. Turning the page the reader 
opens up a colored spread illustrating three of the cars 


Mr. Henner sells 


IKE many other successful automobile merchants, 
George W. Henner, Oldsmobile distributor, of 
Rochester, N. Y., has made thousands of dollars 

in radio. 

But he has never sold a single set. 

Instead for the past year he has consistently USED 
radio to SELL automobiles and during that time his 
volume of business has risen to unprecedented propor- 
tions. 

Early in 1926 Mr. Henner discontinued billboard 
advertising and devoted that money and considerable 
more to broadcasting radio programs, first every other 
week and then weekly. 

On January 1, 1927, Mr. Henner’s books showed that 
during the fiscal year 1926, from January to December, 
his total volume of business had exceeded $750,000, the 
largest volume of any Oldsmobile dealer in New York 
state outside of the metropolis. New car sales had 
increased 101 per cent and used car sales 40 per cent 
over 1925. 
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Dealer’s Radio Programs Bring 


Mr. Henner frankly admits that he doesn’t know 
whether this tremendous increase in business was due 
entirely to his radio advertising. But he can trace 
a considerable part of it to radio and he is convinced 
that he has had more than ample returns on his invest- 
ment in radio broadcasting. 

“We have checked enough direct sales to convince us 
of the value of radio advertising,” he said. “But 
equally important, in my opinion, is the fact that our 
radio broadcasting has opened the doors of homes which 
heretofore had been closed to our salesmen. 

“Previous to our going ‘on the air’ our salesmen had 
considerable difficulty in gaining admittance to homes, 
especially if the lady of the house answered the door. 
Since we have been broadcasting, however, my men 
report quite different receptions. Instead of slammed 
doors they now are greeted something like this: ‘Oh, 
do you represent the Mr. Henner who broadcasts over 
the radio? We listened to his program last night for 
an hour and enjoyed every minute of it.’ 

‘“‘And then the salesman tactfully asks what kind of 
a set the family has and before he knows it the fan 
has invited him into the house to look over the twin 
six super-iodine. Thus the men now gain entrance to 
homes by talking radio and leave talking Oldsmobile. 
And since Oldsmobile was the last subject discussed 
before the salesman left, it’s the first one on the lady’s 
mind when her husband returns from work that 
evening. And since the salesman very tactfully left 
some Oldsmobile literature on top of the radio set, it 
is quite natural to assume that it was the source of 
considerable discussion that evening while the family 
was “listening in.” Such prospects as these are tact- 
fully followed up until they are either sold or we are 
convinced that they can’t be. And whenever possible 
we time our calls on such prospects for the day following 
our evening of broadcasting. 

“Of course the mere fact that we broadcast good 
programs doesn’t sell every radio fan who is interested 
in an automobile. But at least it gets us an audience 
with them and that is all I ask of any advertising. 
Once we get an audience with the prospect I’ll depend 
on the car to sell itself with the help of myself and 
my salesmen. 

“It is significant to note that during the past year 
we have had more clean sales than in any year pre- 
viously. Whether our radio advertising had anything 
to do with it, I don’t know, but I believe it was an 
important factor, as many of our new customers were 
radio fans who had never owned an automobile before. 

“Only last week I made a clean sale of a sedan in 
less than an hour as the direct result of the excellent 
program we had put on the air the night before. A 
fire captain called me on the telephone shortly after 
I arrived at the office at 9 A. M. and told me he was 
coming to see me in a few minutes. He arrived 20 
minutes later and sought me out personally. Without 
a moment’s hesitation he asked me the price of a sedan, 
which I told him, at the same time showing him one 
of the models on the floor. He admired it and accepted 
my offer for a demonstration. After we had gone about 
two blocks he started talking radio. 

“*You know, Mr. Henner,’ he said, ‘I listened to 
your program for an hour last night. We have a 
set at the fire house and all the boys were seated around 
me listening in. I turned to them at the time and said 
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Many Prospects 


if Henner’s automobiles are as good as his programs 
then I’m for him. And, by gosh, here I am riding in 
one of your cars.’ 

“When we returned to the salesroom the captain 
informed me that he had promised to sign a contract 
for another car that very morning, but after hearing 
my radio program decided to see me first. He then 
gave me a check for $800 and a 60 day note for the 
balance on the car. 

“That is only one illustration of the direct result 
of our radio broadcasting. There have been plenty 
more. But the indirect results, which of course are 
harder to check, are even greater. I never heard of 
anyone calling an automobile dealer on the telephone 
and complimenting him on the excellence of his news- 
paper advertisements. but every night that we broad- 
cast we receive from 50 to 100 telephone calls at the 
station and for the next week receive scores of letters 
congratulating us on our program and asking 
special numbers to be played the following week. 

“I follow up all these calls with personal letters. As 
each person calls on the telephone, we get his name 
and address and the following day I mail him a letter, 
bearing my personal signature, thanking him for his 
interest in our program. I say nothing in the letter 
about automobiles, as I believe the mere mention of a 
car in the letter would defeat the purpose of the 
program. 

“If I should start to tell this fan the wonders of the 
Oldsmobile in the letter he would immediately conclude 
that my program was not put on the air for his enter- 
tainment but merely to sell automobiles. That of course 
is the real object, but it rubs the radio fan’s fur the 
wrong way to make it too obvious. So I eliminate any 
reference to automobiles in the letter. However, when 
he turns the page over he finds a beautifully colored 
two page spread showing three of the most attractive 
enclosed models. And on the back page some of the 
Oldsmobile features are illustrated. In this way we 
get the Oldsmobile message across to him, but do it so 
diplomatically that he can’t take offense. 

“It costs us approximately $125 for every hour that 
we broadcast. We put on only popular programs, using 
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Henner. Oldsmobile distributor. who 


George W. 


uses 
radio programs as an advertising medium 
the best talent obtainable. We have a nine piece 


orchestra some weeks, other weeks we have prominent 
singers. In this respect we are fortunate in being 
able to obtain talent from the Rochester American 
Opera Company at the Eastman School of Music here. 
However, when we hire them they don’t sing opera, 
but something more popular. We make up our pro- 
grams as far as possible from the hundreds of requests 
we get every week from fans in this territory.” 

Mr. Henner broadcasts every Monday night for an 
hour, alternating every other week with stations WOKT 
and WHEC, both independent broadcasting stations. 





How “Cheat” Lines Make Bodies Look Lower 


UTOMOBILE bodies are made to appear lower 
and longer by the use of cheat lines, according 
to R. H. Dietrich, of New York, who told mem- 

bers of the Society of Automotive Engineers at their 
annual meeting in Detroit recently how this is done. 
Lowness can be expressed, he said, by a single molding 
that runs all around the body and may be extended 
across the hood to the radiator; also by a molding at 
the body sill, either continued through the body or end- 
ing at the wheelhouse, and the wider the molding is 
the lower and longer the entire design appears. 
Another governing factor in expressing lowness is 
the crown, or curvature, of the roof. A crown of five 
to six inches, with proper curvature across the roof, 
takes away the bulky appearance that a heavy crowned 
roof sometimes has. The appearance from the rear is 
improved by dropping the rear corner to offset the 
height due to the springs when the car is not fully 
loaded. Size and proportion of the windows have a 
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place also in altering the apparent proportions of a car. 
If the glass is wider than‘it is high, it makes the body 
look lower and longer. 

Low cars, good proportion in design, harmony in 
exterior finish and comfortable seating will be govern- 
ing factors in public buying, and simplicity will be 
one of the finer trends of the future, said Mr. Dietrich. 
The chassis engineer will have to come to the aid of 
the body designer if more comfort and better appear- 
ance are to be produced. Steering wheel and pedals 
should be placed farther forward, adjustable front 
seats must be developed and some way should be de- 
vised to avoid the high kick-up of the chassis frame at 
the rear and the lift of the rear springs when there is 
not a full load in the rear seat. These factors now limit 
the body designer in creating proper body proportions, 
good appearance and comfortable seating. Pastel shades 
are coming into vogue in external finish, said the 
speaker, and will be used more in the future. 
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The Difference Between Putting Opinions 


and Warranties 


The Salesman May Praise His Merchan- 
dise, But He Should Carefully Avoid 
Making Unfounded Statements That 


Raise the Question of Fraud 


By WELLINGTON GUSTIN 


E have pointed out a field 
of speculation in which the 
seller of automobiles and 
trucks may wander with- 
out legal harm to his later contract. 
This field of service and need to the 
buyer must lie largely in opinion. But 
“nuffing”’ is permitted because of the 
universal fact that the seller must 
praise his product, and does, so that the 
buyer must consider such fact in deal- 
ing. 

But praise, colorful adjectives and 
enthusiastic optimism showered upon 
one’s product, while permissible, should 
not in the eyes of the law contain state- 
ments false in fact. But where such 
puffing does contain false statements 
the courts will not permit a buyer to 
rescind a contract unless such state- 
ments amount to fraud. 

This means that the seller must have 
made a false statement regarding an 
existing fact material to the contract, 
inducing the sale, upon which the buyer 
relied to his damage. 





Opinions Are Not Warranties 


Where the seller states his opinions 
and expectations as regards the value 
and qualities of his product the buyer 
must take them as such, for they do not 
amount to warranties of the goods. 
Puffing statements like those frequently 
made by a seller in convincing pur- 
chasers are generally regarded as mere 
expressions of opinion, and of them- 
selves do not constitute fraud, says the 
Supreme Court of Kansas in the case 
of Woods versus Nicholas, 92 Kansas 
258. 

But the question of what is a state- 
ment merely of opinion and what a 
statement of fact is frequently a very 
close one. For instance, in a New 
York case, Warren versus Walter Auto- 
mobile Company, 50 Misc. 605, the evi- 
dence showed that the plaintiff had 
purchased a second-hand set of auto- 
mobile tires which had been used in a 
hill climbing contest and had been run 
about two hundred and fifty miles. This 
fact was known to plaintiff when He 
purchased the tires. The seller told the 
plaintiff at time of the sale that the 
tires were “as good as new.” Two 
months later one of the tires burst, and 
he brought action to recover for breach 
of warranty because of false repre- 
sentation. But the court held that the 
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statement that the tires were as good 
as new, was, under the circumstances, 
merely an expression of opinion and 
not a statement of a present existing 
fact amounting to a warranty. 

In another case, Morley versus Con- 
solidated Mfg. Company, 196 Mass. 257, 
the buyer was sold a demonstrating car 
being told that same had been run 
about 500 miles and was in first class 
condition and “all right.” After about 
two months use the crankshaft broke, 
greatly damaging the engine, and the 
buyer brought an action to recover the 
purchase price. The court held there 
was no express warranty, neither was 
there an implied warranty on which 
recovery could be had for the breaking 
of the crankshaft after two months use. 
All that was said was seller’s talk. 


A “Puffing” Statement 


Again whether a statement is one of 
fact or a mere expression of opinion 
may depend on who makes the state- 
ment. The statement of an expert, or 
one skilled in the business, may be 
held to be one of fact creating a war- 


The Law and 
the Dealer 


O what extent is it 

permissible for the 

dealer or salesman 
to boost and praise the 
merchandise that he sells? 
The courts have held that 
mere expressions of opinion 
on his part do not amount 
to warranties that will give 
the buyer a cause of action 
later. On the other hand a 
statement of represented 
fact upon which the pur- 
chaser relies in making the 
contract usually is such a 
warranty. A number of ex- 
amples taken from adjudi- 
cated cases in the automo- 
tive field are cited in this 
article by Mr. Gustin to 
make the principle clear to 
dealers. | 














ranty, where it was mere opinion if 
stated by an ordinary seller. For in- 
stance, a seller who was not a dealer 
or expert, or manufacturer of auto- 
mobiles or tires, sold a used automobile. 
In reference to the tires then on the 
machine, which were open to inspection 
by the buyer, the seller said: “O, 
pshaw, they are good for two thousand 
miles.” The court held this to be a 
mere puffing statement, or statement of 
opinion, and did not amount to a war- 
ranty as to the wear of the tires. 
(Woods versus Nichols, supra.) 

In a Washington case, Smith versus 
Bolster, 125 Pac. 1022, the buyer bought 
a demonstrator car which had been run 
about 1,500 miles, which fact was 
known to him. The agreed price was 
$500 less than the price of the car new. 
The seller stated that the car was “in 
first-class condition, as good as any new 
car,” and that he “guaranteed the car 
to go eleven miles to a gallon of gaso- 
line, on an average.” In a suit by the 
buyer to recover the court held that 
these statements were mere expressions 
of opinion and did not amount to war- 
ranties of the car by the seller. The 
reduced price of the car was evidence 
of its known decreased value. 


A Typical Case 


In an Illinois case the salesman told 
a rural mail carrier that the car he was 
selling would give swifter and better 
service than the horse the carrier used 
in his deliveries of the mail. Upon a 
purchase by the carrier dissatisfaction 
arose and he brought suit to recover on 
the contract. The court held the seller’s 
Statement to be only an expression of 
opinion or belief, on which the pur- 
chaser may use an independent judg- 
ment of his own, perhaps as good as 
seller’s, and was to be regarded as a 
mere commendation and not a war- 
ranty. Farris versus Alfred, 171 IIl. 
App. 172. 

In another Washington case over the 
sale of an automobile, Biel versus 
Tolsma, 161 Pacific 1047, the court gave 
this instruction to the jury as the rule 
of law: “* * * when parties are ne- 
gotiating a sale and purchase for prop- 
erty which there is an opportunity for 
examining, a party has a right to exalt 
the value of his own property to the 
highest point the purchaser’s credulity 
will bear. Such boastful assertions and 

(Continued on next page) 
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PURCHASER MAY NOT RELY ON SALESMAN’S OPINION 


exaggerated descriptions do not amount 
to fraudulent misrepresentation or de- 
ceit. In such cases the parties are 
upon equal ground, and their own judg- 
ment must be their guide in coming to 
conclusions.” 


What Constitutes a Warranty 


This is a strong statement of the rule. 
But where the statement of the seller 
relates to a matter of fact and is posi- 
tive and the buyer relies on same it 
constitutes a warranty binding on seller. 
Robinson versus Harvey, 82 Ill. 58. 

It is the general rule, then, that state- 
ments of the dealer as to the value, 
utility and future use to which an auto- 
mobile may be put, and which he sells, 
are mere-matters of opinion. However, 
there are exceptions to this rule as 
stated in an Indiana case, Merchants 
National Bank, 112 N. E. 904: 

“Where the vendee is wholly ignorant 
of the value of the property and the 
vendor knows this, and also knows that 
the vendee is relying upon his (ven- 
dor’s) representation as to value, and 
such representation is not a mere ex- 
pression of opinion, but is made as a 
statement of fact, which statement the 


vendor knows to be untrue. such a 


(Continued from preceding page) 


statement is a representation by which 
the vendor is bound.” 

Regarding the expression of the 
seller’s opinion to influence a sale in 
the Washington case of Biel versus 
Tolsma, cited above, the court held that, 
“when one person states to another his 
opinion, as to the value of any property 
merely as his opinion, not as a fact 
that he knows to be true, then the per- 
son to whom such opinion is stated in 
this manner has no right to rely upon 
such opinion, but must exercise his own 
judgment.” 


Fraud and Deceit 


We may now take up the question of 
fraud and warranties as involved in 
making automobile sales. In a general 
way fraud contains an element of de- 
ceit, it grew out of an active intention 
on the part of the seller to deceive the 
buyer; while a warranty involves repre- 
sentation not necessarily intended to 
deceive, but which the seller 
expressly or impliedly to make good 
should it prove to be untrue. Definition 
is always hard in law, and establishing 
the limits of a legal rule is well nigh 
impossible so that what is a fraudulent 
statement and what a warranty may be 
at times indistinguishable. Fraud is 
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Compulsory Insurance Hits Snags 


WASHINGTON, May 9.—Compulsory 
automobile insurance proposals have 
met with such sweeping defeat in many 
state legislatures that it is doubtful 
whether the issue will be raised again 
in the radical form which has caused 
nation-wide opposition, according to a 
statement issued here this week by the 
American Automobile Association. 

Of 28 state legislatures which have 
acted on bills of this character so far 
this year, the A. A. A. announcement 


stated, 10 have already adjourned after 


defeating the measures, 15 have shelved 
the bills, two have passed bills pat- 
terned after the Connecticut law, which 


is aimed only at the reckless driver, and 
in the other the matter is pending. 


—_——___— 


Finish New Overland Plant 


TOLEDO, May 9.—The new forge and 
heat treating department of the Willys- 
Overland Co., which has been under 
construction for several months has 
been completed at a cost of $1,250,000. 
The new shop has nearly tripled the 
floor space of the old and has 125,000 
square feet of area. 

Its capacity will be large enough to 


take care of 1500 engines a day. A 
modern conveyor system is used to 
eliminate wastes in handling of prod- 
ucts. 


the stronger of the rules, and a fraud 
may be taken advantage of through the 
remedies for breach of contract as a 
warranty, if the party prefers. 

Fraud permits of rescision of the 
agreement. Some hold the contract to 
be absolutely void, but it is avoidable 
in all cases by the defrauded party. 


May Avoid Contract 


Some authorities attempt to limit a 
party to an aviodance or rescision of 
a contract for breach of warranty to 
cases wherein title to property has not 
already passed to the purchaser at the 
time of his action, as for instance where 
a car is purchased under a conditional 
contract and such And 
where title has passed in the case of 
breach of warranties it is held that the 
buyer is limited to a suit for damages 
for the breach on the warranty. In the 
case of fraud the buyer is often per- 
mitted to keep his bargain if such it 
be in some respects and for 
breach of warranty, or misrepresenta- 
tion and broken promise. 


sales cases. 


Sue as 


So the two rules as to fraud and 
broken warranty may be much the 
same, often indistinguishable in actual 


experience and remedy given an injured 
party. 


Oakland-Pontiae Dealers Dine 


SAN FRANCISCO, May 9.—Sixty- 
seven Oakland and Pontiac dealers from 
all parts of Nevada and northern Cali- 
fornia, attended a meeting and banquet 
at the Palace Hotel here to meet E. M. 
Lubeck, western sales manager of the 
Oakland Motor Car Company, and M. M. 
Buck, factory sales development man- 
ager. A. L. McMeans, district manager 
for the Oakland Motor Car Company, 
presided at the meetings and at the 
banquet. Mr. Lubecka nd Mr. Buck 
spoke at length on the manufacturing, 
distributing and methods of the 
Oakland corporation. 


sales 


Some New Peerless 6-60 Body Styles 





Peerless Six-60 Roadster-Coupe 


Among the body styles of the new 
Peerless Six-60 model are the roadster 
coupe and the roadster. The roadster 
coupe is a substantial closed car with 
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commodious driver's compartment and 
a rumble seat. The rear window drops 
for communication between passengers 
in the rumble seat and those inside. 


Peerless Six-60 Roadster 


The roadster is a snappy and sporty 
open car for two passengers, listing at 
$1295. Peerless lists the coupe roadster 
at $1345. Prices are f.o.b. factory. 
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Studebaker Police Patrol Lists at $4185 


HE Studebaker Corporation is 

now offering a special police pa- 

trol vehicle equipped with the 
standard Big Six Studebaker engine and 
priced at $4185 at the factory. 

The low swung body is mounted on 
a specially designed chassis of 158- 
inch wheelbase. It has four-wheel 
brakes. 

The body was designed to give the 
lowest possible center of gravity with- 
out sacrificing headroom. The inside 
dimensions of 104 inches in length and 
58464 inches in width and a headroom 
of 64 inches indicate the roominess of 
the interior which comfortably carries 
14 people in the rear compartment. 

Because of the frequent need of police 
patrols to carry wounded or injured 
persons to hospitals, Studebaker engi- 
neers incorporated in the Police Patrol 
the necessary elements to provide for 
this service. The right seat is fitted 
with a folding ledge 8 inches wide, 
which, when opened, forms a cot for 
patients. Long semi-elliptic springs 
and full balloon tires are used. 

The seats in the rear compartment 
run full length of the body on each 
side. The seat cushions are 3% inches 
deep and 14% inches wide, made of 
semi-bright pebble egrain leather and 
stuffed with curled hair padding. The 
back cushions are made on canvas Ccov- 
ered buckram padded with hair and 
faced with leather. They can be easily 
removed for cleaning. 

The floor is covered with battleship 
gray linoleum, which is glued to the 
floor. Two trap doors in the floor facil- 
itate easy access for oiling and greasing 
the chassis. The rear door opening is 


Hr 


25 inches wide. The rear platform is 














Studebaker special police patrol 


46 inches wide and 18 inches deep. 
Heavy nickel plated handrails are se- 
curely mounted with bolts. 

Heavy sheet steel panels sheath the 
body, which is securely joined and 
braced to give safety and long life. 
Narrow windows high in the body pre- 
vent recognition of passengers, yet per- 
mit ventilation. Screen sides of heavy 
wire mesh and all-weather curtains 
can be had if desired. 

The driver’s compartment is equipped 
with curtains made in two sections, on 
steel rods which allow them to open 
and close with the doors. Observation 
of the rear compartment from the front 
seat is permitted through a window at 
the driver’s right. This opening is cov- 
ered with a heavy wire mesh and a cur- 
tain with celluloid light. At the left 


the driver’s back is protected with a 
heavy bullet proof steel panel. 

The equipment consists of a power- 
ful long range spotlight, extra wheel, 
tire and tube, motometer, heavy nickel 
plated bumper, inspection light with 
10-foot cord, automatic windshield 
cleaner, twin-beam headlights con- 
trolled from. steering wheel, coinci- 
dental lock controlling both ignition 
and steering wheel, and rear traffic 
signal light. Grouped under an oval 
glass on the instrument board are 
speedometer, hydrostatic gasoline gage, 
oil pressure gage, ammeter and an 
eight-day clock. Dome lights operated 
by a switch at the rear entrance illumi- 
nate the interior and a canvas stretcher 


of heavy duck, mounted on two poles, 
is provided. 





“Red Bug” Electric 


Roadster 


NEW and novel form of transporta- 

A tion in the form of a miniature 
electric car has been brought out by 
the Automotive Standards, Inc., 2051] 
Broadway, N. Y. This car is of the 
buck board type, seats two people, and 
sells at $300. 
The wheel base is 62 in., the tread 
) in., and the total weight 344 pounds 
with two batteries. The standard bat- 
tery equipment gives a speed of 8 to 
10 miles an hour and a driving range 
of 20 to 30 miles, depending on the load 
and road. The batteries can be readily 
exchanged and recharged. Special bat- 
tery equipment in the form of a 16 volt 
battery will give the car a maximt™m 
speed of 16 to 18 miles an hour. While 
this car can climb the steepest grades 
this naturally reduces the distance that 
it will go on a single charge. 


a 
54 


The equipment includes two 6 volt 
storage batteries, two bucket seats, 
20x2 in. clincher tires, series wound 
motor geared to the right rear wheel by 
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compound two gear train housed in oil 
tight case, service and emergency 
brakes, electric horn, two electric head 
lights and tail light. Mud guards are 








“Red Bug” Electric Roadster 


fitted over all wheels. The steering 
gear is of conventional automobile type 
and is located on the left side. 

The wheels and mudgards are finished 
in red, the wooden parts are varnished 
in natural finish, and the battery box 
and motor are black enamel. 

The price quoted is F.O.B. factory at 
North Bergen, New Jersey. 
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Kissel Building Luxurious Buses 


“SHE first of a large fleet of buses 
being built by the Kissel Motor 
Car Co., ,Hartford, Wis., for an 


Indiana bus operator, was delivered by 
the factory recently. 
The new Kissel bus is designed along 


the 


accent ten “ TUNGCIE 





same lines as a luxurious sedan. 





The seats are of the passenger car type, 
being deep cushioned, form-fitting and 
upholstered in Mohair. 
for 10 
eers, and the cars will be used for long 
trips as well as interurban service. 


Chase Accom- 


modations are supplied passen- 


The body is Kissel built and mounted 
upon a 


specially designed chassis 


which is low-hunge and makes the en- 
tire weight close to the road. The 
Kissel six cylinder Model 955 engine 1S_ ejjminate oiling of these and other 
used, which it is claimed supplies a 


points that usually have a tendency to 


surplus of speed and power, even when gqeyelop rattles and squeaks. The en- 

loaded to full capacity. gine is also mounted in cushions of 
The entire chassis is cushioned in rubber. 

rubber. Rubber insulators take the Ryan headlights are used, a three- 

place of spring and shackle bolts and quarter length running board, wide 
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The new Chevrolet Imperial Landau sedan 


Imperial Landau Is Chevrolet’s Latest 


DDITION to the Chevrolet line of an “Imperial Landau” four-door sedan 
will be announced to the public May 14 by the Chevrolet Motor Co. The 
new model, which lists at $780, is of the De Luxe type, finished in black 


Duco with Chasseur red moldings, window reveals and disk wheels. Oblong 
plate glass windows accentuate length and lowness. Doors are considerably 


wider than formerly and the rear quarter window has been eliminated. The 
mouse grey leather top is provided with nickeled landau irons, while the one- 
piece swinging windshield is also mounted in a nickeled frame. Plush uphol- 
stery, maroon leather window laces around the doors, and hardware of period 
pattern are standard, while buiit-in smoking sets, automatic windshield wiper, 
cowl lights and rear vision mirror are furnished at no additional cost. 





L. Clayton Hill Joins Murray uated from the University of Michigan 


and 


DETROIT Mav 7.—] Clavton Hill when he entered the engineering 
at a ; depar O » Packard Motor Car 
has been appointed assistant sales man- partment of the Packard M 


Co. In 1920 he left Packard to become 


ager of the Murray Corporation of 

Ps body buil : , ' general manager of the Society of Auto- 

y. ) *e . , . , ¢ mm . g oO ll s am . 
ore sow — abe —— - _ motive Engineers. In 1925 Mr. Hill left 

William Robert Wilson, chairman of 


the S. A. E. to become sales manager 
of the automotive division of Valentine 
& Co., which post he resigned to join 
the Murray Corporation. 


the board. 


Mr. Hill has been identified with the 
industry since 1911, when he was grad- 
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New Kissel sedan bus 


wide doors on 
the 

Space 
specially 


fenders and four 
that 


passenger 


rolled 
each operate 
the car. 
is provided on a 
on top, which is 
in rainy weather. 
tion used is ivory, 


side, Same as 
for luggage 
built deck 
covered with canvas 
The color combina- 
black and orange. 


Star Four Engine Mounted 
in Rubber 


‘| HE engine of the Star four ear is 
now mounted with rubber cushions 
surrounding the supporting arms. 


Brackets riveted to the frame hold the 
rubber blocks and extension arms which 
are bolted to the engine fit into these 
rubber blocks so that there is no metal 
contact. This method of mounting is 
used to reduce vibration and 
smoother engine operation. 


clive 





The Star four engine is now supported 
in the frame by rubber blocks. Photo 
shows the two front supports 
T. A. O'Connor Makes Change 

DETROIT, May 7.—T. A. O'Connor, 
formerly Detroit service manager for 
the Studebaker Corporation of America, 
has been appointed sales manager for 
the Cass Motor Sales Co., local Stude- 
baker dealer. 
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Extra Strength Features New Federal 


2-Ton Truck 


Engine, Brakes, Springs ana Other 
Units Have Been Increased in 


| | NUSUAL ruggedness is a feature 

of two new models just added 

to the line of the Federal Motor 
Truck Co. Consisting of a _ two-ton 
truck and a gravity dump road builder, 
also rated at two tons, these models 
are powered with a special Waukesha 
4-cylinder engine of four inch bore and 
five inch stroke. 

An idea of the sturdiness which has 
been built into these jobs can be gained 
from some of the units used in the two 
ton truck. The radiator, four speed 
transmission, tubular propeller shaft 
and frame were all originally designed 
for two and a half ton trucks. Compar- 
ing this model with previous two ton 
Federal trucks it is found that the en- 
gine has been increased % in. in bore 
and *% in. in stroke; the Borg and Beck 
single plate clutch now is 12 in. in 
diameter as against 10 in. formerly; 
tires are now 32x6 front, and 34x7 rear 
as against 30x5 front and 32x6 rear in 
the former model. 

Brakes have also been increased in 
size, drum diameters having been in- 
creased 114 in. to 17144, the width now 
being 2% in., %4 in. wider than formerly. 
Springs are also considerably heavier, 
the front spring having been increased 
in width from 2% to 2% in., and the 
rear from 2% to 3 in., while the front 
spring has also been increased 2 in. in 
length, now being 40 in. Rear spring 
length is retained at 52 in. Wheelbase, 
of this two ton truck, designated as 
model T2, and available in either worm 
or bevel gear drive, is 143 in., stand- 
ard, while optional wheelbase of 158 
and 168 in. are available, and a tractor 
edition of this truck is being marketed 
with a wheelbase of 132 in. Price of 
the standard bevel gear model is $1850, 


while the worm drive truck lists at 
$2000. 


Eight Cross-Members 


The new roadbuilder, designated as 
model T20, and mounted on a 115 in. 
wheelbase chassis, lists at $2050. Six 
inch deep, 4 in. stock channel mem- 
bers are used for the frame in this as 
well as the T2 models, while eight 
cross-members are furnished on the 
roadbuilder as against six pressed steel 
cross-members of the regular two ton 
models. 

Characteristic of the design of both 
trucks is the fact that not a single re- 
designed passenger car-unit is used in 
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Dimensions to Give Greater 


Power and Capacity 
By A. F. DENHAM 


either model. The special Waukesha 
engine, embodying the Ricardo head 
has a three bearing 2% in. crankshaft. 
Rubber mountings are used for the 
three point suspension, the front sup- 
port being of the trunnion type with 
a rubber bushing, while rear supports 
are insulated top and bottom with rub- 
ber disks. With 251 cu. in. of piston 
displacement the engine develops 49 hp. 
at 2000 rpm., S. A. E. rating being 25.6 
hp. Connecting rod bearings are 2%4 
in. in diameter, with a 1 in. piston pin 
bearing in the three ring cast iron pis- 
ton. Valves of 1% in. diameter are 
used, operated from a 1% in. camshaft, 
which is driven by gears at the front 
end. A centrifugal ball type governor 
is also incorporated in the engine, 
while lubrication is of the force feed 
type to connecting rod and main bear- 
ings through the drilled crankshaft, the 
gear type oil pump being inclosed in 
the crankcase, at the lowest point in 
the sump. Air cleaner, oil filter and 
gasoline strainer are provided. 


Electrical units on both models are 
of Delco-Remy manufacture, while a 
Zenith carburetor is used. Cooling is 
by thermo-syphon, the tubular core 
radiator being provided with a shroud. 

Four speeds are incorporated in the 
amidships transmisison, gear reduction 
in low being five to one. Two Snead 
and Pick fabric universals and two 
Cleveland metal joints are used on the 
front and rear tubular propeller shafts 
respectively. 


Worm Drive Axle 


Gear reductions of 714 to one are used 
on the worm and wheel rear axles of 
the two ton and roadbuilder models, 
while the bevel gear drive two ton truck 
has a standard ratio of 7% to one. All 
rear axles are of Timken manufacture, 
full floating, with treads of 60 in. on 
the worm drive and 57 in. on the bevel 
gear axles. 

Front axles are drop forged I-beams 
with ball and socket joints, tread on all 
being 60 in. With the worm drive axle 
T2 model, an emergency brake is fitted 
to the propeller shaft immediately 
ahead of the rear axle, 13 in. in diam- 
eter and 3% in. wide. On this model 
the rear wheel service brakes have a 
diameter of 17% in. and a width of 3% 
in. On the* bevel gear two ton model 
and the roadbuilder both sets of brakes 
are internal expanding cam operated 


and mounted on the rear wheels. Brake 


drums on the T2 bevel gear drive two 


ton are 17% in. in diameter, with 2% 
and 2 in. lining width for the service 
and emergency, respectively. Both sets 
of brakes on the roadbuilder have drum 
diameters of 16 in., lining being 34 in. 
wide. 

Cast steel 6-spoke, 20-in. wheels are 
standard on all models. Both torque 
and propulsion reactions are taken 
through tubular radius rods on the T2 
models. A feature of the roadbuilder 
is the rigid mounting used for the 


double 32 in. cantilever rear springs. 

On the bevel gear and roadbuilder 
models pneumatic tires are standard, 
these being 32x6 front and 34x7 rear, 
while the worm drive T2 is fitted with 
34x4 and 34x7 solid tires front and 
rear respectively. Steering gear is of 
Gemmer manufacture on all models and 
of the worm and sector type, while 
Alemite lubrication is used at all 
chassis points requiring oiling. 


Three Optional W heelbases 


Chassis weight is 4200 lb. on the 
bevel gear drive and 4000 lb. on the 
other models. Body allowance in all 
cases is 900 lb., over and above the 
rated capacities of 4000 lb. of load. 
Loading space back of cab is 52 in. 
on the roadbuilder and 119 in. on the 
standard wheelbase two ton _ trucks. 
Optional wheelbases on the T2 models 
with respective loading spaces are as 
follows: 


Wheelbase Loading Space 
155 in. 137 in. 
168 in. 161 in. 
132 in. 91 in. 


For export all models are built with 
either left or right hand drive. 





Chrysler Making Marine Engines 

DETROIT, May 7.—The Chrysler 
Corporation has entered the marine en- 
gine field and have opened up a newly 
organized marine engine division. The 
Chrysler Imperial Marine Engine is the 
name of the new product. 

The engine is of the L-head, six-cylin- 
der type, with block cast integral with 
a speically webbed crankcase. It 
weighs only 835 lb. and develops well 
over 100 hp. Its pitch adaptability 
makes it available for hulls of a wide 
variety of design without danger of re- 
duced efficiency. 


Motor Age 
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Fuelizer and Hydraulic 
Brakes Explained 
Please explain the purpose of the fuel- 
izer plugz as used on the Packard car.— 
G. Gastfield, Lisbon, Fla, 

HE fuelizer heats the 

air from the carburetor, 
mixture enters the cylinders as a 
rather than a combination of 
and liquid particles. 

This is accomplished in the following 
manner: A small fraction of the gaso- 
line and air mixture passing to the 
engine is shunted through the throttle 
valve shaft into a passage in the mani- 
fold which leads to the burning cham- 
ber of the fuelizer. This mixture is 
ignited by the spark plug in the side 
of the fuelizer burning chamber and 
burns with a steady flame, which can 
be viewed through the inspection glass 
on top of the fuelizer. The flame heats 


and 
so that the 
dry 
air 
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Hydraulic brake system 
the burning chamber walls and then 
the hot burned gas mixes with the 
charge ingoing to the engine from the 
carburetor. The application of heat to 
the ingoing mixture greatly improves 
its gasification, which is particularly 
important at the lower throttle open- 
ings, at which time the fuelizer supplies 
its maximum heat. 

The color and condition of the flame 
is the index to the operation of the 
fuelizer. It should be observed with the 
motor idling. A _ steady bluish-green 
flame indicates a good mixture. If at 
any time an improper mixture is ob- 
tained, adjustment can be made by ad- 
mitting either more or less air to the 
burning chamber by means of the small 
needle valve at the top. If the opera- 


tion is still unsatisfactory, remove the 
plug above the inspection glass, the 
glass and screen retainer which is held 


by a set screw at the rear; clean the 
screen and glass and also the spark 
plug and replace parts exactly as they 
were. 
Note: Packard 
Also please explain the operation of 
hydraulic brakes. 
N order to picture 
hydraulic brakes we 
diagram that 


From Instruction Manual. 


the action of 
are showing a 
represents a complete 
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hydraulic brake This 


system. 
consists of a master cylinder acted upon 


System 


by the brake pedal, a main line and 
branch line leading to brake cylinder at 
the wheel. The line and cylinders are 
filled with a special fluid supplied by the 
manufacturer of this system. In cases 
where the regular fluid is not availi- 
able a mixture of half castor oil and 
half alcohol will serve satisfactorily. 
Referring to the diagram, you will 
notice that when the brake pedal is 
pushed down the piston in the master 
cylinder forces the fluid out of the 
cylinder and into the line. From here 
it flows into the individual brake 
cylinders in the wheels forcing out the 
pair of pistons in each cylinder thus 
contracting the band on the brake drum 
in the case of external brakes, or by 
means of different linkage, expanding 
the brakes if of the internal type. When 
the foot is taken off of the brake pedal, 
springs at the brake bands return the 
brake band pistons to their original po- 
sition, thus forcing the brake fluid back 


through the line and into the master 
cylinder, this of course causing the 


pedal to return to its original position. 
In order to keep the system filled with 
the brake fluid there is a supply tank 
mounted on the dash which has a 
plunger and screw type handle. The 
cover and plunger can be removed, 
brake fluid poured in, the cover re- 
placed and the plunger screwed down 
whenever there has been any loss of 
fluid in the system. It is important to 
keep air out of this and to 
remove it “bleedinge’’ is resorted to. 
This consists of opening one wheel 
cylinder at a time and pouring in 
brake fluid at the supply tank so that 
any air that may be in the line is car- 
ried along and out through the drain 
plug in the brake cylinder 


system 


—_—_--—- 


TRY NEW VAPORIZING TUBE 


I have recently experienced trouble 
with a Fordson tractor but never did 
before. This one starts well and can 


be kept running by choking but will not 
run without choking and smokes ter- 
ribly. The air washer is in good con- 
dition, the coils are working fine and 
new timer, roller and wiring save been 
installed. The kerosene and gasoline 
systems are perfectly clean. If there are 
any leaks about the intake manifold 
gasket I cannot find them. Valves have 
been ground and seat perfectly. Com- 
pression is gzood.—Carlos Farris, Tilford, 
Ky. 

HERE is a vaporizing tube which is 

used to heat the kerosene. This is 
probably clogged up with carbon or 
burnt out and we would suggest your 
investigating as it is probable that a 
new tube would correct this condition. 


Ditterent Ways of S$ 
Ford Valves 


I understand that the Ford Motor Co. 
recommends a gaze made by KR. KR. 
Wilson for checking the valves. in 
using this gage the closing of the intake 
and the opening of the exhaust are the 
points used to test the clearance. it 
has heen my experience that on some 
cars that are set in this way that where 
the closing of the intake is correct the 
opening of the intake is not correct, and 
where the opening of the exhaust is cor- 
rect the closing of the exhaust is not 
rizht. It looks to me as though it would 
be better to set the clearance from the 
opening of the intake and the closing of 
the exhaust.—Carlos Farris, Caneyville, 
Ky. 

HE latest information that we have 

from the Ford Motor Co., checks with 
your idea, namely that the intake valve 
should be timed accurately on the open- 
ing and the exhaust valve timed on the 
closing as in an engine where the cam- 
shaft is worn it is not always possible 
to have both the opening and the clos- 
ing checked accurately, with the figures 
that follow. The opening and closing 
of valves with respect to piston travel 
has the exhaust valve open when the 
piston reaches ys of an inch before bot- 


Setting 





Checking valve setting with rule 


tom center. This can be checked by 
measuring the distance from the top of 
the piston head to the top of the 
cylinder block, the distance between 
these points being 334 in. The exhaust 
valve closes at top center, the piston 
being ys of an inch above the face of 
the cylinder block. The intake valve 
opens ye of an inch past top center or 
when the piston is 4 of az inch above 
the top of the center block. The intake 
valve closes ys of an inch past bottom 
center. The distance from the top of 
the piston to the base of the cylinder 
block is 34% in. The clearance between 
the valve and the push rod should never 
be more than ss of an inch or less 
than 1/64 of an inch. If a valve opens 
early and closes late a small amount of 
stock should be filed from the ends of 
the valve stem. If the valve opens late 
and closes late the stem is too short and 
should be either lengthened by peening 
or else a new valve with a longer stem 
should be installed. 
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A New Service Department for a Dodge Dealer 


Attached you will find a rough sketch 
showing our present building at Asbury 
Park, N. J., and the proposed addition, 
the former outlined in pencil, the latter 
outlined in blue crayon. 

Our present building is one story high 
consisting of a showroom 30 by 50 ft., 
an office 15 by 15 ft. and adjoining the 
office, the balance of the building is now 
oecupied as service station and stock- 
room. 

It is our intention when erecting the 
new building to convert our present shop 
and stockroom into a used car and com- 
mercial car showroom and thus transfer 
our stockroom and service station facil- 
ities into the new adjoining building. 

On our plans you will note that we 
have a boiler room situated between both 
of the buildings with an open driveway 
leading to it from Fourth Avenue. There 
ure many reasons for this boiler room ar- 
rangement, fi:ist it separates our build- 
ings, thus reducing insurance costs, 
especially valuable, if we build apart- 
ments over our present structure. ‘The 
driveway leading from the street to the 
boiler room is necessary to meet the in- 
surance company’s requirements that all 
entrances to the boiler room be from the 
outside of the building. 

Our problem now is to work out a lay- 
out in the new building that will place 
to zood advantage our stockroom and a 
repair shop, which shop should house 
at least six Dodge Brothers cars or 
Graham Brother trucks for heavy over- 
hauling. We then should have an 
open space for taking care of light re- 
pairs, and we also want a wash rack 
properly placed, 

We would like the stockroom to be 
placed in close proximity to the shop, 
and all of it laid out in such a way as 
to have the customer requiring repairs 
quickly taken eare of. It is our inten- 
tion to so arrange our stockroom as to 
have a2 small reception waiting room for 
our service customers as well as pur- 
chasers of parts, ete. 

In giving us your suggestions and 
recommendations, please bear im, mind 
that a driveway from the Railroad Ave- 
nue side is not aboslutely necessary. 

We find that skylights of the hip type 
have materially assisted us in light and 
we are strongly influenced in the use 
of the same in our new addition.—Stein- 
Hteimlich Auto Co., Ine., Broadway, opp. 
City Hall, Long Branch, N. J. 


,IRST of all we wish to thank you 

for your very well written and elu- 
cidating letter. So many of our clients 
leave us in the dark on so many points 
that we very much appreciate a letter 
that states all the facts. 

We have not tried to do anything with 
your old building for the reason that we 
believe you have this in hand and that 
there is not much to do at any rate. 
Your main problem will be cleaning the 
place up and transforming it into a 
showroom or at least a semi-showroom 
and this is simply a matter of making 
it look as well as you can without 
spending too much on interior decorat- 
ing. 

We believe as you do, that an en- 
trance to Railroad Avenue at the end 
of the building is not essential, but if 
you consider that it would be conveni- 


oe, 
Lk 





By Tom Wilder 
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We are glad to find someone who appreciates the value of skylights. Many 

dealers consider skylights a useless expense and a constant source of trouble. 

To us they are a means of introducing light and sunshine into an otherwise 
dark and useless place. 


ent and are willing to sacrifice the 
space between the toilet room and the 
battery charging space, an entrance 
could be installed here with very little 
trouble. 

There will not be a great deal of 
room left for storage of new cars after 
you have provided space for servicing 
six cars with a liberal stockroom and 
waiting room. The wash rack, of 
course, may be used for the storage of 
cars finished and waiting when it is 
not in use in its rightful capacity. We 
presume that Railroad Avenue will be 
a very handy place for storing cars 
finished and waiting and that this will 
relieve your inside space considerably. 


We believe the stockroom layout is 
especially good since it brings cus- 
tomers in contact with the accessories 
and because it is handy to the street for 
retail sales and also handy to the shop. 
The open space back of the showcase is 
intended for the service office so that 
the office clerk or bookkeeper may also 
be salesman for stock. 

The high windows you suggest over 
the boiler room are very good since 
windows that are elevated are much 
more valuable than lower ones for 
transmitting light and will throw the 
light into the room further. The higher 
they are the more nearly they approach 
the value of a skylight. 





May Leak Oil at 


Iam servicing a Moon 6-60 and would 
like to know what the oil pressure 
should be for this engine? At 5000 miles 
this engine started fouling plugs and 
used an excessive amount of oil. I 
zxround the valves, installed new oll 
rings and properly adjusted the bearings 
with the result that the engine stopped 
fouling the plugs. This engine does not 
smoke at the exhaust nor are there any 
oll leaks but the owner cannot drive 
more than 400 miles on a change of oil. 
The oil does not dilute but simply disap- 
pears from the crankease. I am using 
a medium grade of oil. The oil pres- 
sure is 30 Ibs. Could excessive pres- 
sure or high speed be responsible ?t— 
Cc. E. Koons, Marion, Ohio. 


HE 30 lb. pressure is not excessive 

if this is the pressure you get at 
medium and high speed. The fact that 
the exhaust shows no smoke also in- 
dicates that no great amount of oil is 
working up into the combustion cham- 
ber. There is a possibility of oil leakage 
at high speed which does not show up 
at moderate speeds. We would sug- 
gest putting a large piece of brown 
paper under the car and then running 
the engine idle at speeds that you figure 
correspond to 30 or 40 miles per hour. 
Try this for*15 or 20 minutes, adding 


High Speed Only 


cold water to the radiator slowly from 
time to time, if necessary and see if 
you can detect any leaks. On one car 
we found that the fanning action of the 
clutch would draw oil through the rear 
main bearing at high speed and it would 
drain from the flywheel housing, but of 
course would not be noticed when 
engine was idling. In this particular 
car a special clutch plate cover was 
provided in which an air pipe was in- 
stalled. This pipe extended down to a 
point near the center of the clutch. In 
doing this it relieved the vacuum by 
allowing the clutch to draw in air 
through this pipe and drive it out 
through the drain hole at the bottom 
of the flywheel housing. With the 
vacuum relieved there was no longer 
any tendency to draw oil through the 
rear main bearing and this cut down 
the excessive oil consumption. A 
vacuum relief pipe of this nature would 
not be difficult to install on any car. 
A clutch having radial arms would tend 
to have a fanning or vacuum producing 
action of this sort. 
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y . . — the strain remain the same on the Ford 
WU ants CO Reduce transmission and does it increase the 
ye e strain on the drive shaft? 
Vibration . | | 
ES, but we do not believe that this 
I have been asked to eliminate the 


vibration on a model K Chevrolet which 


has been driven about 3,000 miles. The 
enzine vibrates when accelerating and 
also at about 40 miles per hour. I have 
examined the bearings and engine sup- 
port bolts, but the owner does not want 
the pistons and rods taken out unless 
absolutely necessary.—Varner Auto Shop, 
Bellefontaine, Ohio. 


JIBRATION is more pronounced in a 

four cylinder engine than in one that 
has more cylinders for two reasons. In 
eeneral there are fewer power strokes 
at a given speed and consequently each 
one more pronounced. In ac- 
celerating this condition is particularly 
noticeable. Practically all moving ma- 
chinery has a critical speed or in other 
words a speed at which the vibration is 
the greatest and in this particular 
model Chevrolet that speed is in the 
neighborhood of 40 miles an hour. You 
will probably find that operating at 39 
or 45 will give smooth performance. 
The period of vibration is more pro- 
nounced in a four cylinder car due to 
conditions of balance than in a six or 
eight and it may be impossible to re- 
duce it to a point that will entirely 
satisfy your customer. 


seems 


A loose flywheel will cause excessive 
vibration, but in connection with this 
there is likely to be knocks and as you 
do not mention that we hardly suspect 
that condition. Before removing pis- 
tons it would be well to check the com- 
pression of all cylinders and that 
the compression is uniform all the way 
through. Obviously any variation of 
over 3 or 4 pounds between the differ- 
ent cylinders would result in uneven 
power impulses, which would naturally 
vibration. The removal of the 
piston is not such a lengthy job and 
if the pistons are not all of the same 


see 


Cause 


weight, that is within ™% oz. of each 
other they would set up a certain 


amount of vibration, especially at high 
speed. An accessory that is sold by 
many Chevrolet dealers is a brace that 
roes on each side of the engine. This 
brace has a turn buckle style of con- 
struction and is drawn up tight between 
the frame and the cylinder block. This 
holds the engine very securely in the 
frame and reduces vibration consider- 
ably. 


SPECIAL FORD TRANSMISSION 


Does the Ruckstell axle for the Ford 
ear increase the strain on the drive shaft 


or transmission? — V. w. Langford, 
Laurel, Nebr. 
HERE will be no increase in the 


strain. 
With the Johnson transmission does 
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increased strain will cause you any 
drive shaft trouble as this part is of 
eood material and liberally designed. 
Is there any increase in strain between 
the transmission unit and the engine? 
\] 0. The engine is capable of produc- 
- ing just so much power and there- 
fore there will be no increase in strain 
between the engine and the unit. Where 
the additional strains come, as a result 
of installing an auxiliary transmission, 
is between the transmission and the 
rear wheels themselves. That is, the 
axle, ring gear, pinion, etc., up to the 
transmission will be under additional 
load when the transmission is put into 
operation and used for hard pulling. 


STAR FOUR TIMING 
Piease tell me the timing of a Star 
four. The timing marks are not plain. 
—R. L. Sayler, Atlanta, Nebr. 


z HE inlet opens 4 deg. after top dead 

center and the exhaust closes 1 deg. 
after top dead center. Both of these 
points are so near to the top dead center 
position that you can hardly go wrong 
for if you get the timing one tooth off 
it will be far enough wrong so that you 
can easily detect the mistake. 


SHOP KINKS 


That have been Found Useful 








I have developed a g2ood tool for hold- 
ing snubber strap out when making 
strap adjustment. The tool is made out 
of a wedge shaped piece of wood on 
which perforated tin is attached. The 
tin is attached with the rough side out 
and the wedge is applied so that the 
rough perforation on the tin is against 
the strap. The harder the strap pulls 


the 


2 *)¢) 
~~ 


tighter it is 
W. 39th St., 


held.—A. F. 
Savannah, 


Beachman, 
(ya. 





Readers of Motor AGE are invited to 
submit ideas that they have found useful 
in doing some particular service job in 
the shop in a better or quicker way. For 
each one puvlished $2.00 will be paid. 
Whenever possible the idea should be ac- 
companied by a sketch or diagram from 
which a drawing can be made 


Tapered Cylinders Cause 
Knocks 


I have several 1926 model 
which have developed a metallic knock 
which I have been unable to overcome. 
One of these is a 1926 coach in which the 
pistons seem to have the right clearance. 
i put in new rings using inner rings, 
new wrist pins and went over all bear- 
ings. When I finished, the same knock 
was there. The camshaft bearings are 
zood. This sound is not heavy like a 
bearing Knock, but is a light metallic 
tapping sound. Please let us know what 
this might be.—F. R. Swift, Mzr., Chau- 
tauqua Garage, Chautauqua, N. Y. 


Chevrolets 


HERE are a number of possibilities 

in connection with this knock. 
Probably the easiest one to check is 
play in the rear camshaft bearing. 
With the engine running so that the 
knock is present and with the valve 
cover removed bear down on the push 


rod so as to hold the camshaft to the 
bottom of:-the rear bearing. Another 
possibility is that the cylinder walls 


have become slightly tapered and have 
a ridge or shoulder in the top of them. 


The upper piston ring does not over 
travel the cylinder bore and conse- 
quently a ridge forms. When you in- 


stalled new rings they should have been 
fitted with a .006 in. clearance at the 
end. Also the rings should not have 
appreciable up and down play in the 
piston ring groove or a light metallic 
knock will result when the pistons 
change their direction of travel. This 
is particularly true where inner rings 
are used. In checking the cylinder 
walls we would suggest that you make 
use of a micro gage as such a gage will 
oive an accurate reading of the condi- 
tion of the walls from top to bottom 
and if any irregularity over .003 in. is 
present the block should be 
Sprung rods are another 
knocking such as you have described 
and it might be well at one time to 
check into all of these things that have 
been 


honed. 
cause of 


mentioned. In addition we are 
sending you a list of 34 causes of en- 
gine knocks which you will probably 


find of value in checking your trouble. 


CHEVROLET VALVE TIMING 
Give correct walwe timing on 192: 
Chevrolet. I have tried a teoth back 


and a tooth forward and one tooth back 
cuts out the power and one tooth ahead 
xives a gallop on retarded spark. I 
have hydraulic push rods. I get full re- 


tard and full advance on distributer. 
The carburetor adjustment is 0. K.— 
A. J. Sponseller, 10th and Obispo St., 


Long Beach, Calif. 
F you are using Standard Chevrolet 
parts you should have no difficulty 
in getting the correct timing. The 
inlet should open 16 deg. after top dead 
center and the exhaust should close at 
the same time. 
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Clearing Up Electrical Troubles 





Follow the Retarded 
Spark Clue 


@.—We have in our shop a 1923 An- 
derson sedan with which we are having 
a lot of trouble. We have cleaned 
carbon, ground valves, cleaned and ad- 
justed spark plugs, put in new rings, 
new wrist pins, taken up bearings, 
cleaned the gas line, tank and vacuum 
tank, put new float in vacuum tank and 
cleaned and adjusted carburetor. We 
also installed new ignition coil, cleaned 
and tested the distributor and put in 
new moveable contact point because we 
thought the spring was too weak and 
did not make and break the contact 
properly. We adjusted the points and 
inspected the wiring but still we have 
not been able to locate the trouble. We 
get a lot of speed in high gear on the 
level, but when we come to a hill or 
grade the speed and pep seem to dis- 
appear. There is no power in high 
gear in going up a hill and when we 
shift into second gear it runs along 
fine up to 20 miles an hour and then we 
try to go at a higher rate of speed it 
does not seem to want to take the gas. 
If we retard the spark it will stop just 
as if the ignition had been turned Off. 
The motor runs smoothly and seems to 
have plenty of power but we do not 
seem to be able to get it to the rear 
wheels. We have had several mechanics 
working on this car but it seems to 
puzzle them all.—Anderson-Almquist 
Co., Ridgeway, Pa. 

We believe you overlooked a test 
when you found that retarding the 
spark seemed to shut off the ignition. 
The question is, did it shut off the igni- 
tion? To find this out you should elimi- 
nate the generator action so that the 
ammeter will read ignition current only. 
We understand that this generator has 
a fuse in the field circuit. If this is the 
case you can merely remove the fuse 
and this will eliminate the generator 
from the other electrical circuits for 
the time being. The ammeter will then 
show the discharge current which the 
battery supplies to the ignition. Now 
operate the car just as you have done 
in the past and watch the ammeter very 
carefully. It should show discharge 
and if you switch off the ignition switch 
for even an instant and switch it on 
again you should see a quiver of the 
ammeter needle as it goes to zero for 
an instant. Accordingly if the ignition 
should really cut out due to some 
trouble in the primary circuit you 
should be able to detect it on the am- 
meter. If you cannot detect any waver 
in the ammeter needle when the igni- 
tion seems to cut out with the spark 
retarded it shows that the primary cir- 


cuit is apparently O. K. 
Check High Tension Circuits 


The next thing to do would be to 
check the high tension spark under the 
same circumstances, to see if you can 
detect a miss. One possibility is that 
the rubber on the high tension wires 
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which go to the spark plugs is old and 
permits the spark to leak away. We 
ran across a similar condition recently 
on a car which had been in operation 
about 3 years. Practically everything 
had been done to this car just as you 
have done in overhauling the engine. 
Even the ignition unit had been checked 
up in an ignition shop. The high ten- 
sion wires, however, ran through a 
metal conduit and under certain con- 
ditions of heavy pulling the spark 
would jump from one wire to another. 
On this car the action seemed to be 
normal until the engine became hot and 
the accelerator was suddenly pressed to 
the floor. Then the ignition would cut 
out and the engine would apparently 
be dead, allowing the accelerator to 
come up from the floor would again 
restore the engine to apparent perfect 
operation. 


In this particular case the trouble 
was discovered by accident, when in 
pulling one of the wires from a spark 
plug a shock was received due to a 
crack in the rubber about 2 in. back 
of the terminal. This put the mechanic 
on the trail of the trouble for he sus- 
pected that if there was a break in one 
wire there might be breaks in the other 
wires. They were all pulled out of the 
conduit and allowed to hang out in the 
air away from each other and the oper- 
ation of the engine was then perfect. 
There is of course the possibility that 
this is not what is giving you the 
trouble, but you should leave no stone 
unturned to make sure that the trouble 
either is or is not in the ignition system. 





WORKS WITH A BATTERY 

I have a generator and starting motor 
from a 1918 Oakland car. These are Delco 
make. I am running the generator 1600 
R.P.M., driving it with a gas engine and 
want to know if this generator will run 
the starting motor with a small emery 
wheel. Let me know how many amperes 
it will take to run the starting motor 
light without emery wheel.—A. H. Pan- 
ton, Foxburg, Pa. 

HE starting motor requires from 40 

to 50 amp. when running free. With 
this current it will turn approximately 
4500 R.P.M. As the generator will only 
produce about 15 amp. you can see that 
it is not sufficient to operate the start- 
ing motor. However, if you use a bat- 
tery in connection with the system it 
would be satisfactory. The battery 
would supply the necessary current for 
the starting motor and the generator 
would make up the current at such 
times as you are not using the emery 
wheel. A foot operated starting switch 
could be used to make it easy to control 
the speed of the wheel or to turn it on 
or off at will leaving both hands free 
to handle the part being ground on the 
emery wheel* 


(senerator on Ford 
‘Too Ambitious 


What would be the trouble with a Ford 
generator that has been overhauled and 
when placed on the car the charging 
rate would not go lower than 18 am- 
peresf The brushes were set in their 
proper position, the armature having a 
tendency to turn in the direction of ro- 
tation, with fleld circuit open and battery 
connected across the armature.—A 
Reader. 

‘F there is a tendency for the arma- 

ture to rotate in the normal direc- 
tion in making this test it should be 
very slight. Possibly you have too much 
or this tendency for this shows that 
the armature has a magnetizing effect. 
It might be better to set the brushes 
on the absolute neutral point where 
there is no tendency to turn in either 
direction. Another thing to check if you 
have the generator apart is to test the 
brush holders to see that they are not 
shorted together and that only the one 
which is supposed to be grounded, is 
grounded. Another possibility is that 
the field is connected to the wrong main 
brush. It should be connected from 
the third brush to the ground brush. 
If the third brush field lead is con- 
nected to the live brush and the 
grounded field lead is connected to the 
third brush the machine will still gen- 
erate but will increase its output at high 
speed instead of cutting it down 


The magneto on my Ford truck this 
week just simply quit on me. I switched 
over to battery and the engine ran but 
switching back to magneto sometimes 
it would run and sometimes it would not. 
When I got back to the garage I lifted 
the magneto post but could find nothing 
wrong. I have no magneto charger and 
wonder if there is any way of burning 
off a short which may exist by using 
32 wolt Delco system. if you have a 
book that tells about charging the Ford 
magneto and burning off shorts would 
like to Know the price. Would also like 
to know about a book that explains how 
to time a sleeve valwe engine.—C. C. 
Berry, National Garage, Quaker City, 
Ohio. 
|? does not require a book to give the 

principle of either of these jobs. We 
have typewritten instructions for re- 
charging Ford magnetos and we are 
mailing you a copy. Instructions on 
Willys Knight sleeve valve timing were 
given in the January 27, 1927, issue of 
Motor AcE and we are mailing you the 
page in question which should give you 
all the information you need. In your 
case it would seem that a cotter pin 
or other metallic substance had sud- 
denly jammed between the field coil of 
the magneto and the flywheel housing 
so as to cause a ground. The recharg- 
ing process will probably burn this out, 
but it will have a better chance to do 
so if you drain out the oil. 
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Liming Oft Affects 
Acceleration 

Please let me know promptly what 
may be the trouble with a 1925 Cleveland 
that lacks power and pep. This car has 
been driven 11,000 miles and requires at 
least six blocks to get up to 40 miles an 
hour and cannot get over some of the 
hills even in low gear. The ear rolls 
freely. We have installed a new set of 
interrupter points and set them at .025 
in. Spark plugs were carefully adjusted 
and set at .030 to .040 in. We ground the 
valves and set the tappets at .008S in. 
We have tried setting the timing chain 
both ahead and retard on the cam 
sprocket and have compared valve set- 
ting against other Chandler models and 
this seems O. K. We have also checked 
over the vacuum tank and have run the 
ear from a gravity supply of zgasoline. 
We have also varied the spark timing 
and checked the muffler and carburetor. 
This engine has always been this way 
according to the owner, and quite a num- 
ber of mechanics have looked this car 
over and can find nothing wrong. Please 
give us such suggestion as you can as 
we would like to clear up this trouble. 
—N. F. Funk, 1614 Emerson St., Wausau, 
Wis. 


\ HILE you do not say anything 
about the compression on this car 
we presume that you have looked into 
this matter and have reasonable com- 
pression that is uniform in all cylinders. 
We would also suggest that you check 
the compression and engine tightness 
after the engine has become thoroughly 
warmed up. Also in the setting of the 
spark plugs we would recommend a 
gap of .022 in. to .027 in., though this 


matter would not account for the 
trouble you have had. What seems 
most likely is’ that either the valve 


timing or the spark timing or both are 
off a bit, or that the automatic advance 
is not operating properly. This car 
has a Bosch system with automatic 
advance and we would suggest that you 
have the ignition unit checked at an 
authorized Bosch service station to see 
that the automatic feature of it is oper- 
ating as it should. Failure to advance 
properly would give exactly the trouble 
you are experiencing. With the manual 
spark control in the advanced position, 
the ignition should be so set that the 


points are just breaking when the 
piston is at top dead center of the 


compression stroke. We are showing a 
chart of the valve timing on this car 
and would suggest that you check up 
the valves in the car that you are work- 
ing on after having first set them with 
a tappet clearance of exaetly .006 in. 
On the flywheel housing there is an 
inspection opening and the _ timing 
marks should line up with the notch in 
this opening. It is easy to check the 
timing of this engine against the chart 
we are showing when it is known that 
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the distance from tooth to tooth on the 
flywheel represents four 
crankshaft travel. 


degrees’ of 


TRANSMISSION OVERHAUL 
PRINCIPLES 

We have a transmission which is used 
with a Continental 6-N, 1916 six cylinder 
engine. This engine is out of a truck. 
it zrinds in low and intermediate speeds. 
it has had all new gears except the re- 
verse idler. All the bearings are in good 
shape. Can this grinding be eliminated? 
L. Talley, Vineent Motor Co., Over- 
brook, Kansas, 


—4 ye 


N checking up a transmission that is 

giving trouble one thing to do is to 
take all the bearings out and clean 
them thoroughly and lay them on a face 
plate. Then take the central race and 
see if you can move it sideways. If 
there is appreciable side play which in 
service would give up and down play 


it means that the gears will not mesh 
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Cleveland timing diagram 


perfectly with each other. You say 
you have checked the bearings so pos- 
sibly there is nothing wrong with them. 
Another thing to check is the shafts to 
see whether they are bent or not. These 
should be put between centers and 
turned to see if they turn true or prove 
to be eccentric at the center. Then if 
you change gears and put in new ones 
it is essential that you do not put in 
a new one and have an old one mesh 
with a new one. The shape of the 
teeth will change in service and even 
if they do not look to be bad they will 
not mesh properly. 


BEARING DATA WANTED 

Where can we obtain complete infor- 
miation about the number and make of 
bearings used on the different kinds of 
cars? Can we get this from bearing 
manufacturers? Our difficulty lies in 
getting repair parts promptly as we do 
not Know the nearest source of supply. 
—MMarek Garage, Spillville, Lowa. 

HE information that you have re- 

quested is being supplied by separate 
letter. 





Compression of Popular 
Cars 


i would like to Know the compression 
aus given by the factory on the following 
makes of cars: Ford, Overland, Dodge, 
Whippet, Chevrolet, Star, Hudson, Essex 
and Chrysier.—Fred Pizzedaz, Red Star 
Ford Repair Shop, Elen Ave., P. 0. Box 
oSS, Allinnee, Ohio. 


J OT all factories are willing to give 
this information but such informa- 
tion as is available is shown in the fol- 


lowing table: 
Com- 

pression (Com- 
Make Model Ratio pression 
Ford ri 3.6 tol 53 
Dodge +t cyl. 1.0 tol 58.8 
Chevrolet A.A. 13 tol 63.2 
Star 4 4.2 tol 61.7 
Star 6 t.79 to 1 70.4 
Chrysler 50) 11 tol 60.3 
Chrysler 60 4.9 tol 72.0 
Chrysler 70-80 18 tol 70.8 


The,compression ratio is given by the 
manufacturer. However, to find the 
actual compression it is necessary to 
multiply the compression ratio by the 
prevailing atmospheric pressure. The 
table calculates the compression as be- 
ing measured at sea level where an at- 
mospheric pressure of 14.7 lbs. per sq. 
in. prevails. Of course at higher alti- 
tude the compression will drop. Also 
mechanical conditions will result in a 
lower gage reading than is shown in 
the right hand column. 


You will notice in general that the 
larger bores have lower compression 


and that higher compression is used on 
the small bore engines. 


DO TT WHEN OVERHAULING 


How do you replace the bronze backed 
main bearings in a Hudson engine ?t— 
Even Verle Zeidler, Rockwell, lowa. 


O do this it is necessary to have 
the crankshaft removed. The halves 
of the bearing are held in place with 
a small counter sunk head screw in the 
center of each bearing. In general this 
is only necessary at such times as the 
engine is receiving a general overhaul. 
How are pistons removed and replaced 
on a Hudson? 
O. 3 and No. 4 can be removed from 
the bottom. On engines which have 
Lynite pistons it is possible to push 
the piston and rod assembly up as far 
as it will go, then thoroughly heat the 
piston with a blow torch and push out 
the piston pin, after which the connect- 
ing rod may be dropped from below 
while the piston is removed from above. 
If the shop is well equipped with a 
good hoist it may be advisable to pull 
the cylinder block, but if this is not 
done carefully it is likely that the con- 
necting rods will be bent 
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NEW TOOLS for SHOP PROFITS 


Bear Tracking Haze 


‘T*°O check the rear wheels of an auto- 

mobile the Bear tracking gage has 
been produced by the Bear Mfg. Co., 
Rock Island, Ill. Used in conjunction 
with the Bear front axle gage and Bear 
wheel aligner this instrument will de- 
tect whether or not the rear axle has 
been swung out of line. The procedure 
is as follows: 

First check up the front axle, with 
the Bear axle gage. Be sure the axle 
is correct, then check the wheels both 
for pitch and toe-in with Bear wheel 
aligner. 

Be sure this is correct. Then with 
the Bear wheel aligner in position for 
toe-in see that both dials register the 
same. That is, if you have %4 in. toe-in 
on both wheels each dial should register 
lg in. This lines up both front wheels 
straight ahead. You now remove hub 
caps from both front and rear wheels. 
Now, measure the distance from center 
of front spindle to center of rear spindle 
with tracking gage as shown in cut. 
The distance should be exactly alike on 
both sides, otherwise it indicates a 
swune rear end. 

The price of the Bear tracking gage 
for passenger cars is $10, and eqyipped 
for both passenger cars and trucks it 
is $12. 

Eco Automatic Air Station 
A NEW product of the Service Sta- 
4 tion Equipment Co., Bryan, Ohio, 
is the Eco automatic air station. This 
station is equipped with a dial indicator 
which the operator may set at the de- 
sired pressure before starting to fill 
his tires. A bell on the air station rings 


while the tire is being filled, but stops 
as soon as the indicated pressure is 
reached and at the same time the air 
is automatically shut off. The dial in- 
dicator is graduated in pounds for bal- 
loon tires. The factory gives a guar- 
antee as to the dependable performance 
of this device. This air station comes 
in a number of models at prices from 
$50 to $135. 


Melting Furnace for the Garage 

HE Johnson three pot melting fur- 

nace is designed especially for auto- 
motive shops and is manufactured by 
the Johnson Gas Appliance Co., Cedar 
Rapids, Iowa. It is heavily constructed 
of cast iron with removable pots and 
lids. It is intended especially for use 
in connection with rebabbitting con- 
necting rods. The first melting pot is 
used with hot babbitt and the old rod 
bearing is placed in this pot which 
quickly melts out the old metal. The 
middle pot is used to retin the bearing 
and the third pot holds the new babbitt 
metal for pouring the new bearing. 
Price is $30. 


—_—_—_— 


E-Z Electrie Door Operator 

Y means of a switch, which may be 

operated from the driver’s seat or 
within the house or garage, the Con- 
nelly E-Z electric door operator will 
open and close garage doors quickly and 
easily. It is said that this device can 
be installed on practically any garage 
door without radical change in the door. 
It occupies a space 13 in. wide by 6 ft. 
long, and is attached to the ceiling of 
the garage. The price is $175, and it is 
manufactured by the Shelby Wire Co., 
Shelby, O. 


Lange Glass Tools 
NEW tools offered for the convenient 
and quick fitting of automobile 
glass by the Henry G. Lange Machine 
Works, Chicago, Ill., include the fol- 
lowing: 

Lange channel chisel for cleaning 
broken glass from steel channels. This 
tool is 16 in. long, point ys in. wide. 
It is made of tool steel properly shaped 
and tempered. The price is $1.50. 

Lange glass remover for use in clean- 
ing broken glass from doors without 
disturbing the upholstery. The price 
is $3.50. 

Extension folding rule for inside 
measurements between channels on 
sedan door glass. This rule is adjust- 
able from 6 in. to 66 in. Price, $1. 

Large windshield gage for getting 
exact measurements of curves on one- 
piece windshields. This is adjustable 
to any degree curve or combination of 
curves and holds its adjustment as long 
as required. It is made in widths from 
06 in. to 44 in. Price, $12. 


Manley Inside Water Station 


NEW product of the Manley Mfg. Co., 
+4 York, Pa., is an inside water station 
which may be attached to a post, a wall 
or any desirable place in the garage. 
It is built strongly and does not require 
a special support to hold it. It provides 
a clean and practical method of supply- 
ing water for radiators. It is equipped 
with an automatic faucet so that water 
may be controlled when filling the radi- 
ator and overflow prevented. Special 
pulleys take care of the water hose and 
keep it up out of the way when not in 
use. The price is $32.50. 
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Pictures from Here and There 





a STUTZ IN THE STEVENS 
eee TROPHY EVENT doing 75 
miles per hour on straight- 
away of Indianapolis track 
when it established a rec- 
ord of 68.44 M.P.H. for 
24 hours. Rain, sleet, and 
— snow alternated through 
the night and day with 
brief intervals of sunshine 
lt was during one of these 
periods that the camera got 
a chance to snap this pic 
ture 





SPECIAL HUNTING CAR ON CHRYSLER 70 CHAS- 
SIS built for “Dick” Kleberg, foreman of the famous 
King million acre ranch in southwestern lexas, by a 
Corpus Christi shop. It is said to be equipped with 
every possible hunting and camping convenience 





“SHEP”? THE LITTLE FAVORITE AT THE GARDNER 

FACTORY who, because of his partiality to the comfort 

of the Ejight-in-line sedan, became unknowingly part of 

a shipment to Boston. He was five days without food 

or water, but after telegraphic exchanges Shep finally 

found himself back in St. Louis and is now a hero as 
well as a favorite 


A PAIR OF BEAUTIES. One is Miss LaVerne Reynolds of 
Detroit, winner of a beauty contest, the other is the new 
Paige Eight Sedan 
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TIPS on NEW ACCESSORIES 


New North East Ignition Unit 


OR use on commercial vehicles the 

North East Electric Co., Rochester, 
N. Y., has brought out a new magneto 
base ignition unit, which has been de- 
signed to stand the severe service en- 
countered in truck, taxicab and bus op- 
eration. Electrically it is the same as 
all North East ignition, but of the 
closed magnetic type and employing the 
jump spark. It is equipped with ball 
bearings and has a closed magnetic cir- 
cuit type of ignition coil which is water- 
proof and easily accessible. It has an 
automatic spark advance with a sup- 
plementary manual control making it 
possible to set the spark at the most 
desirable point under all speed and load 
conditions. 


Enginite 


,» NGINITE is a new product made of 
the Industrial Refining Co., New 
York City, for use in cleaning auto- 
mobile radiators and water jackets. It 
is said to remove and prevent rust and 
corrosion. It is used by placing a small 
amount in the water in the radiator 
and operating the engine several days 
before draining off the water. The 
price is $1 for one-half pint can. 


Ryder Vaporizer 


‘T*HE Ryder vaporizer is a device de- 
’ signed to continually clear the intake 
manifold of any unburnt fuel which 
might find its way into the crankcase 
oil and cause dilution, and to feed this 
unburnt fuel back into the manifold in 
an atomized state. The device is a 
product of Elmer Ryder, Elgin, Il. 
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Steer-O-Nob 


HE Steer-O-Nob is a solid black wal- 

nut knob to be attached to the steer- 
ing wheel for use in turning the wheel. 
The knob revolves freely on its base 
so that when it is gripped with one 
hand the steering wheel may be turned 
completely around without releasing 
the grip. It is made by the Whipple 
Mfg. Co., 33 West 60th St., New York 
City, and the price is $5. 


















































New Tiffany Generator Cutout 


i Wei CO3 is a new generator cutout 

made by the Tiffany Mfg. Co., New- 
ark, N. J., especially for replacement 
on Chevrolet, Studebaker, Hudson, 
Whippet, Hupmobile, Willys-Knight, 
Chrysler, Oakland, Pontiac, Erskine, 
Star and Reo cars. This instrument is 
dust, oil and waterproof and all steel 
parts are zinc plated. The contact 
points are made of pure silver. The 
list price is $1.25. 


Zenith Heavy Duty Filter 
HE Zenith-Detroit Corp. is applying 
its principle of gasoline filtration to 
a heavy duty type of filter which is 
being introduced to meet the require- 
ments of carburetors in the truck, bus 
and marine field. 

The fuel filters through 175 brass 
washers, held apart by an equal num- 
ber of thin spacers. These openings 
are only 3% thousandths of an inch, or 
three times finer than the usual 60- 
mesh gauze. The washers and spacers 
are held in place by an adjustment nut 
which can be loosened with the fingers, 
making it an easy matter to thoroughly 
clean the device. 


Apeo Spare Windshield Wipers 


HE Apco Mfg. Co., Providence, R. L., 

has placed on the market a squeegee 
rubber that is easily adjusted to replace 
a worn wiping rubber on the wind- 
shield cleaner. This new rubber is set 
in a rust-proof frame. Another new 
device is a rubberized arm adjuster 
which slips on the arm rod of the wind- 
shield cleaner, by means of which the 
wiping rubber can be adjusted to the 
glass at whatever tension the user 
wants. 
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PAIGE CO. BOUGHT BY GRAHAMS 





Jewetts to Retire When 
Stockholders O.K. Deal 


Present Line of Cars Will 
Be Continued Says 
Letter to Dealers 








DETROIT, May 7.—Control and man- 
agement of the Paige-Detroit Motor Car 
Company has been purchased, subject 
to ratification by the stockholders, by 
the Graham brothers, Joseph B., Robert 
C. and Ray A. Graham, they announced 
this week. They will make an initial 
investment of $4,000,000 in the company 
and plan to expend an additional $4,- 
000,000 for improvements and expansion 
as it becomes necessary. Joseph B. 
Graham will become president and with 
consummation of the deal Harry M. 
Jewett, chairman -of the board, and 
E. H. and F. L. Jewett will retire from 
the Paige company. While other pos- 
sible changes in personnel were not in- 
cluded in the statement it is understood 
that W. A. Wheeler who succeeded Mr. 
Jewett as president of the company, last 
December, will remain with the organ- 
ization. 

Coincident with the announcement the 
Paige company sent communications to 
all dealers informing them that the 
present line of cars will be continued 
and that there will be no radical 
changes in the distribution organiza- 
tion. 

The transaction was decided upon 
Tuesday at a meeting of the Paige 
board in Detroit, when the board en- 
tered into a contract with the Grahams 
to pass controlling interets to them, 
subject to approval of the stockholders. 
The date of the meeting of Paige stock- 
holders to act on the matter has not yet 
been set. 

Under the plan the common stock 
will be increased from 1,000,000 to 
1,500,000 shares and $4,000,000 worth of 
7 per cent cumulative, voting, converti- 
ble second preferred stock will be is- 
sued. The Grahams will acquire all 
common stock now owned by the three 
Jewetts and it is not contemplated to 
make any stock offering to the public 
at this time. 


News that the Grahams had acquired 
control of Paige did not come as a sur- 
prise to local automotive and financial 
circles who have heard their names 
linked with many rumors in recent 
months which indicated they were in- 
terested in re-entering the automobile 
manufacturing field and only recently 
they formally announced the incorpora- 
tion of the holding company bearing 
their name. They: also acquired con- 
trol of the Libby-Owen Co., glass manu- 
facturers, several months ago. 

Joseph B. Graham said: “In taking 
control of the Paige organization we 
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realize that the Paige factories in De- 
troit with over a million square feet 
of floor space are the most modern and 
efficient in the industry. My brothers 
and I are in the automobile business as 
manufacturers to stay.” 

The Graham brothers have been in 
the automobile business since 1916 when 
they formed Graham Brothers, an In- 
diana corporation, which became the 
world’s largest producer of motor 
trucks. They entered the Dodge Broth- 
ers organization in 1925 as the chief 
executive officers of the company, retir- 
ing last year when they disposed of all 
their interests in Dodge Brothers and 
Graham Brothers Truck Company. 

The Paige company was organized in 
1909 and during the past three years 
built one of the finest plants in the in- 
dustry on a 45-acre site on Warren ave- 
nue. 


Dodge Brothers Step Up 

DETROIT, May 7—dAccording to 
Kk. G. Wilmer, president, Dodge Broth- 
ers, Inc., will increase their production 
schedule Monday to fill the demands for 
the new four cylinder model announced 
a week ago. During a three-day period, 
last week, orders in addition to regular 
contracts totaled $4,000,000 and orders 
for 1,742 cars were received in one day. 





1927 “Facts and Figures” Out 

NEW YORK, May 7.—Monthly pro- 
duction figures for the industry as far 
back as January, 1913, are included in 
the Eighth Annual Edition of Facts and 
Figures of the Automobile Industry, re- 
leased this week by the National Auto- 
mobile Chamber of Commerce. 


Other new features included for the 
first time are the number of motor 
trucks used in the different industries, 
charts and data on the Interstate Com- 
merce Commission hearings on motor 
transportation and a new tabulation of 
the number of motor vehicles registered 
in different countries of the world. 


The wholesale value of motor vehicles 
and parts business in 1926 is shown 
as $4,696,945,000 and number of ve- 
hicles exported, including assemblies 
abroad, was 487,000. 

Closed car production in 1926 rose to 


72 per cent of the total. 


The number of motor vehicle dealers 
in the United States is shown as 52,- 


O92. 


Even Pace Marks Most 
Car Factory Operations 





Industry Getting Unusual 
Support as Result of 
Foreign Interest 





NEW YORK, May 11.—The auto- 
motive industry is pursuing a steady 
course through the peak of the selling 
season. Production schedules in one or 
two important factories have been 
stepped up, but for the majority the 
rate is approximately the same as in 
recent weeks. 

Material support for the factories is 
being given by the export markets, and 
overseas shipments are the best in the 
industry’s history. The goal of the in- 
dustry for several years has been to 
bring foreign business to 25 per cent 
of total sales, and the percentage this 
year will be nearer that mark than 
ever before, unless a reversal of present 
trends is established. 

The sales situation is more irregular, 
as unusually good markets in some ter- 
ritories are counterbalanced by unsatis- 
factory conditions in others, the net 
result of which is a level somewhat 
under that prevailing a year ago. 





Vote to Exchange Durant Stocks 


DETROIT, May 7.—At a stockholders 
meeting held at Lansing yesterday, 
75 per cent of the stock held by some 
16,000 shareholders of the Durant Corp. 
of Michigan voted to trade the common 
stock in the Michigan corporation for 
the six per cent preferred in the Durant 
Motor Corp. of New Jersey. 

Durant officials hold that the amal- 
gcamation of the two corporations will 
simplify management and be conducive 
to a number of economies in manufac- 
ture, distribution and taxation. 

Minor sales disturbances in some 
sections of the country are reported as 
a result of a tightening up of credit 
extension by finance companies. 

Representing W. C. Durant, founder 
of the two corporations at the meeting 
was Henry F. Hebermann, chief counsel 
for the Durant interests. Other officials 
present were Wallace Zwiener, con- 
troller, and T. R. McTigue, secretary 
of the Michigan corporation. 


























New Models Added to Motor AGE Prices and 
Weights Tables May 12th Issue 
Make Model Body Style Old Price New Price 
Chevrolet AA Imperial Landau New Model $ 780 
Studebaker Std. 6 5p. Custom Tourer New Model 1165 
Studebaker Std. 6 7p. Custom Tourer New Model 1245 
Willys Knight 66-A 7p. Sedan (135 in.) New Model 2850 
Willys Knight 7T0-A Coach New Model 1295 
» 29 

















ADVERSE WEATHER RETARDS 





Improvement Last Month 
Not Up to Expectations 





Used Car Stocks Dwindle 
More Noticeably as 
Season Advances 





HILE April made a gain in new 

car over March, reports 

on trade conditions received by 

Motor AGE indicate that the improve- 
ment for dealers at large last month 
was not in keeping with expectations. 
Conditions were very spotty. In 
some communities April sales were be- 


sales 


low both the level of the month pre- 
ceding and that of April, 1926. April’s 


gain over March likely was not so great 
as the March gain over February. Un- 
usually favorable weather conditions 
the second and third month had the 
effect of bringing in buyers who other- 
wise might not have bought until a later 
time. 

Contributing largely to the resistance 
last month were adverse weather con- 
ditions and heavy roads, delayed buying 
because of April’s personal tax assess- 
ments, some unemployment—and the 
storms and floods in the Mississippi 
river basin and adjacent territories. 

Business deferred because of the tax 
complication should be written this 
month and more generally improved 
weather should be in favor of larger 
May sales. With the exception of the 
flood and storm-swept areas there is 
nothing in the present picture to indi- 
cate a prospect of further delays in the 
market. Naturally, there must be re- 
adjustment in the flood zones and re- 
planting on farms as a result of storms 
and inundations means later crops in 
certain localities and later crop money. 

Offsetting this situation from a na- 
tional standpoint, however, crop pros- 
pects in some other regions, notably the 
northwest, are excellent. The used car 
situation has been slowly improving. 

Following are trade reports on April 
conditions from some key cities: 


Denver 


The first half of April brought very 


unfavorable weather, to the Rocky 
Mountain territory, and a_ resultant 


slump in average sales. In light cars, 
Chevrolet seems to be selling ahead of 
Fords and Fords are generally off, com- 
pared with the same period last year. 
However, cautious trading on the part 
of Ford dealers has something to do 
with the situation, particularly in Den- 
ver, Where Ford dealers are now hold- 
ing very low stocks of trade-ins, as 
against heavy stocks held by dealers in 


other light cars. Medium priced cars 
have been moving well since the 


weather cleared. High priced cars do 
not seem to vary much the year around, 
and are about holding their own. Light 
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trucks are moving quite briskly in the 
farming sections, particularly in North- 
ern Colorado. Heavy trucks are very 
quiet in Colorado and New Mexico, but 
are moving in good shape in the Wyom- 
ing oil fields, and the Montana mines. 

Collections are fair to normal, with 
not more than the usual number of re- 
possessions. 

With good weather, May should be an 
excellent month, and there are un- 
doubtedly many buyers who will appear 
after the tax assessor completes his 
work this month. 


Columbus, 0. 


Dealers and distributors of passenger 
cars in Columbus and central Ohio re- 
port a much better volume of business 


for April, than during the previous 
month this year. Sales, however, are 


not up to the records of April of last 
year and the falling off is between 10 
and 15 per cent. 

The slump which hit Columbus early 
in the year is apparently continuing, al- 
though better weather conditions, 
coupled with more persistent sales ef- 
fort had the effect of overcoming a part 
of the lull. 

General industrial conditions are 
fairly good, unemployment is not much 
larger than usual and money appears 
to be rather easy. Thus there are no 
especial conditions, so far as urban de- 
mand is concerned, which would miti- 
gate against a better demand. One of 
the factors which held up business dur- 
ing the first 10 days of the month was 
the date of listing property for personal 
taxation, April 10. 

Used car trade was also slightly im- 
proved. 

Milwaukee 


Despite uniformly adverse weather 
conditions throughout April, it is be- 
lieved new passenger car sales in Mil- 
waukee and the Wisconsin territory 
fully held their own with a year ago, 
when sales numbered _§ 11,479. The 
month of March, with nearly ideal 
weather for the greater part of the pe- 
riod, produced 8164 new car sales, com- 
pared with 7161 in the same month last 
vear, again of 14.6 per cent. This was 
accomplished in the face of a decrease 
in Ford sales numbering 703, with a 
gain in Chevrolet sales of 747 for the 
entire state. 

A situation that usually prevents a 
large total in April is that all automo- 
biles are assessed as personal property 
on May 1,.and many buyers prefer to 
take delivery after May 2, paying the 
relatively low tax on the old car rather 
than the practically full valuation of 
a new car. Dealers reported a larger 
number of sales this April than last, for 
delivery on May 2 or thereafter. 

Business conditions in Milwaukee and 
in other urban communities are good 
and improving steadily, and industrial 
employment Jis steadily upward. The 
rural districts are probably not so pros- 
perous, but Wisconsin is not a one- 


crop state and is the largest dairying 
state in America, an industry which is 
in good condition, with favorable prices 
on products. Ford sales in cities and 
to farmers have been increasing but 
still fall materially below last year, 
while Chevrolet sales have been in- 
creasing at a rate somewhat in excess 
of the decline in Ford sales. 
Commercial 


car sales are keeping 
well above 1926. In March, Wisconsin 


registered 1319 trucks, compared 
S18 a year ago. 


with 


Dallas 


~The automotive business in Texas and 
parts of adjoining states went into the 
fifth month of the year misfiring here 
and there. Cold and wet weather re- 
tarded agricultural lines, left farmers, 
bankers and business men uncertain as 
to prospective crop yields and slowed 
business in practically all lines. Floods, 
storms and heavy rains added to un- 
certainties, since crops which had been 
planted in many sections must be re- 
planted. This will make corn and cot- 
ton crops three to four weeks later 
than usual. 

In communities where crops have not 
been damaged and in sections where 
shows have been held or active selling 
campaigns staged, the automobile trade 
has been holding up well. Dealers be- 
lieve business will be at a good stride 
with a few days of normal weather. 

The used car business continued slow 


with prices lower. The majority of 
used car sales involved trades and 
monthly payments. 

Boston 


Motor car sales in April did not reach 
the peak that had been anticipated by 


dealers. When March registrations 
showed that sales had exceeded the 


same month of a year ago and with 
February high enough to close the gap 
of some 28,000 loss February 1 to little 
more than 2000 for the first quarter 
there was a bright outlook. April gen- 
erally takes care of itself, following 
the March show. Speaking generally 
it did not do it this year. 

Then out of a clear sky came the 
report about price war and cuts com- 
ing. As this was featured somewhat 
in the newspapers a number of pros- 
pects ready to sign up have put off 
“until the prices begin to drop.” Out- 
side of Boston some of the bankers 
have notified finance companies to 
shorten up on their time payments and 
get larger initial deposits if they care 
to get loans. 

Business conditions in the New Eng- 
land territory are not as bad as they 
were a few months ago, yet there is 
much unemployment, and many who 
are working are not.spending. 

The used car market is improving. 
This is due to the fast work of some 
of the big distributors who are clean- 
ing out their stocks. 
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BUSINESS GAIN FOR APRIL 


Cleveland 
Business conditions do not measure 
up to the standards set a year ago at 
this time. This is apparent from the 
first 28 days bills-of-sale reports last 
month, which show new car sales have 
slumped from, 5527 for April 1926 to 
4378 for 28 days of April 1927. Used 
car sales, however, slightly passed the 
April, 1926, mark of 11,712, the new 
total being 11741. Ford sales again last 
month dented the total. However, other 
makes report business decreases rang- 
ing from 20 to 30 per cent. This is 
blamed on adverse weather conditions 
and the large numbers of unemployed. 
Chevrolet, Chrysler, Nash and Hudson- 
Essex continue to establish new high 
marks in the face of adverse conditions. 
All these report the best April in the 
history of the companies. Distributors 
predict May probably will fall short no 
more than 10 per cent of May, 1926, to 
be followed by a general increase in 
business as soon as the employment sit- 
uation becomes more stabilized. 


New York 

New car sales in the Metropolitan 
area were only slightly better than in 
March and were considerably below the 
level of April, 1926. Sherlock & Ar- 
nold’s figures for the first two weeks 
of April show a total of 6505 sales 
against 8843 in the first two weeks of 
April a year ago. The total for the 
month of March this year was 13,039. 

The failure of April to show the usual 
seasonal gain over March is ascribed, 
to some extent, to the very heavy busi- 
ness done in February and March which 
may, to some degree, have anticipated 
the spring buying. On the other hand, 
the fact that business is below the 
level of a year ago can not be attributed 
in New York to the lowered Ford sales 
to the same extent as in rural com- 
munities, as in the city and surround- 
ing districts Ford registrations have 
always been in lower ratio than in es- 
sentially rural communities. 


General business, however, continues 
good and used car stocks in Metropoli- 
tan dealers’ and distributors’ hands are 
in satisfactory condition, and for the 
most part were taken in at conservative 
allowances. The same cannot be said 
for the majority of dealers in smaller 
towns in the nearby districts, where 
used car stocks are considerably higher 
than they ought to be. 


Chicago 

New car sales in Cook County and 
in Illinois during April made another 
ascent, compared with March totals, but 
lagged behind the figures for April, 
1926, according to state statistics com- 
piled by Robinson’s Advertising Service 
at Springfield. Analysis of the Robin- 
son tables reveals a gain over the pre- 
ceding month by all makes of 14 per 
cent, at the same time showing a de- 
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cline of 15.5 per cent under the total 
for April, 1926. The figure for April, 
1927, is 18,330. 

Based on these statistics total sales 
of new cars for the first four months of 
the present year were 55,517, compared 
with 68,029 for the same period of 1926, 
a decline of 23 per cent. Chevrolet 
continued to lead the field in Illinois 
last month and maintained about the 
same lead over Ford noted the last of 
March. Both makes made gains in 
April without much further change in 
competitive positions. Pontiac’s per- 
centage gain was the greatest in the 
light car lower-priced field. 

Sales apparently were better in Chi- 
cago proper than out in the county, 
yet there was a gain for Cook County 
over March of 11 per cent, while Cook 
County sales in April, 1927, were only 
five per cent under the total for April, 
1926. Time sales appear to have run 
relatively high and advertisements indi- 
‘ate some long term credit is being 
offered. On the whole, however, deal- 
ers are more closely adhering to rigid 
crediting rules. Used cars have been 
moving better and commercial car sales 
have improved. 

Charlotte, N.C. 


Sales of 


new cars and trucks are 
steady, but somewhat below the level 
‘for the same period of last year, ac- 


cording to reports of distributors here. 
The business of the tire dealers is not 
increasing at the rate that had been 
expected for the season. Sales of gaso- 
line and oil, both wholesale and re- 
tail, are somewhat larger in volume 
than for the corresponding period of 
1926. Wholesale demand for tires in 
this territory is good, but the com- 
petition is strong and some of the deal- 
ers are offering to take old tires in 
trades for new tires. Collections are 
reported to range from fair to good, ac- 
cording to sections, with some parts of 
South Carolina being unsatisfactory. 
Credit conditions are somewhat better 
now than they were a few weeks ago, 
it was reported. 


Detroit 


Indications are that automobile sales 
in Michigan for April made an appre- 
ciable gain over March, according to re- 
ports from various state points. Favor- 
able weather conditions and _ settled 
roads after the usual spring break-up 
have both contributed to bringing about 
a greater demand for automobiles, both 
in passenger and commercial lines. Be- 
sides new cars, there has been an in- 
creasing demand for used automobiles 
with a result that used car stocks 
which in many instances were unusu- 
ally heavy at the beginning of the year, 
are adjusting themselves in a satis- 
factory manner. 


Car sales in Michigan so far this year 
have been running behind the figure 


of a year ago. This is largely due to 
industrial conditions in Detroit, where 
thousands of employes in manufactur- 
ing plants have been out of work: Out- 
side of Detroit, however, the average 
has been very satisfactory, in fact al- 
most equalling last year’s’ business. 
Employment conditions in Detroit have 
improved rapidly in recent weeks and 
with more men returning to their jobs 
it would appear that car sales in the 
state's metropolis should show an ap- 
preciable gain in the latter weeks of 
spring. . 


Minneapolis 


Based on a five-year average the au- 


tomobile business in the northwest is 
good. It is not so large as a year ago, 


but it is better than in recent days. 
The prospect is good, as the people 
give evidence of having money to spend. 
However, driving on Minnesota roads 
is not feasible, speaking generally, and 
farmers are busy planting. Barring un- 
foreseen contingencies the outlook is 
excellent for northwestern crops on 
which the automobile trade is based. 
The moisture which has put the farm 
land in Minnesota, Montana and the 
Dakotas in good condition has reacted 


against immediate, heavy automotive 
sales. The used car situation is good, 


except in spots. Cars are taken in on 
a better basis and are selling better. 
Advertising of the Windsor plan for 
used cars began in Minneapolis re- 
cently and is being taken up in St. 
Paul, under auspices of the Minnesota 
Motor Trades Association. Two other 
cities have begun use of the plan. 
March business in the Ninth Federal 
District was smaller in volume than 
last March, but larger than in Febru- 
ary, 1927. 
San Francisco 

Automobile sales in this territory for 
April show about 10 per cent less than 
for April last year, but are about 12 
per cent better than for March, this 
year, when heavy rains offered great 
sales resistance. Owing to promise of 
record crops and to generally improving 
business conditions all over the Pacific 
Coast the banks are somewhat more 
liberal in automobile financing than a 
year ago. While banks demand that 
buyers pay at least a third down on 
new cars and complete payments in 12 
months, dealers are having no difficulty 
in putting through sales paper on these 
terms. Banks have virtually shut down 
on used car paper of any kind unless 
the buyer pays at least half in cash. 
One result of this is that used car 
sales are slower than ever, but the de- 
mands of the bankers have helped new 
car sales up to $1500. Trucks are mov- 
ing well, probably slightly better than 
a year ago and considerably better 
than last montn. Dealers generally are 
pleased with April business and the 
prospects for May. 
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April Biggest 
Reo Company's History 


Passenger Car Business 
Three Times That of 
Same Month in ’26 





ard 


DETROIT,, May 7.—April was the 
biggest month in the history of the Reo 
Motor Car Co., both for the number of 
units and money volume. During the 
month the company manufactured 5519 
motor cars, which exceeds the best 
previous month, which was May, 1926, 
by 25 per cent, and is far ahead of the 
corresponding month last year. 


The biggest gains were made in the 
passenger car end of the Reo business, 
which was three times as great as in 
1926. | 


Commercial car shipments, while of 
large volume, did not contribute largely 
to Reo’s fine showing. 


During April Speed Wagon produc- 
tion was tapered off preliminary to an 
important announcement which the 
company will make within a month of 
a new line of commercial vehicles of 
various capacities. 


Invite Foreign Distributors 


CHICAGO, May 6.—The Automotive 
Equipment Association has issued an 
invitation to foreign automotive distrib- 
utors to attend the twelfth annual con- 
vention and exhibition of the A. E. A. 
to be held at the Coliseum in Chicago, 
Nov. 7 to 12. The invitation is in the 
form of a handsome booklet with the 
cover in colors. 


N EW 


Automotive Literature 


LANGE GLASS MACHINERY, Gen- 
eral Catalog No. 26. This catalog covers 
glass grinding and beveling equipment, 
automatic repolishing machines for the 
mirror and plate glass trade, silvering 
tables, water stills for mirror manufac- 
turers and drilling and cutting ma- 
chines for use in automobile body work. 
Published by Henry G. Lange Machine 
Works, 150 N. May St., Chicago, II. 








AN OUTLINE OF CAREERS, Edited 
by Edward L. Bernays. In this book 
there is a chapter on the automobile 
history as a business opportunity for 
young men written by Roy D. Chapin, 
chairman of the board of the Hudson 
Motor Car Co., and president of the 
National Automobile Chamber of Com- 
merce. Other chapters cover almost all 
professions and branches of business. 
The book is published by George H. 
Doran Co., New York, N. Y., at $5 a 
copy. 
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Eleven Front Wheelers Among Forty-One Entries 
For Indianapolis Sweepstakes May 30 


INDIANAPOLIS, Ind., May 9.—Forty-one entries, the largest list since 
1919, including 11 front wheel drive cars and the only foreigner who dared 
brave the strangle-hold vice in which American racing experts hold speed- 
way supremacy, have been received for the Fifteenth International 500- 
mile race to be held at the Indianapolis Motor Speedway, Monday, May 30, 
it was announced here after the lists were closed for this year’s contest. 


George Fernic, a Roumanian, will drive a French Bugatti. 
last entry received, coming by cable from the Speedway’s Paris office. 
Fernic, with his car, sailed from Europe May 7. 

The list of entrants also includes three previous winners, Tommy Mil- 
ton, only two time winner who has built a new car but may assign 
another driver, Frank Lockhart, who recently traveled 171 miles an hour 
in the car he will pilot here, and Peter De Paolo, who holds the track 
record of 101.13 miles an hour for five hundred miles. 


It was the 


The list of entrants 








appears below: 


ENTRANT 

Harry Hartz 

Peter DePaolo 

Dave Lewis 

Jack LeCain 

Tom Milton 

Frank R. Elliott 
Cliff Woodbury 

Cliff Woodbury 
Norman Batten 

H. Kohlert 

Muller Brothers 
Harry Hartz 

David Evans 

L. Duray 

Frank Elliott 

Harry A. Miller 

O. B. Dolfinger 

C. R. Woodbury 
Wm. E. Shattuc, M.D. 
Fred Lecklider 

W. S. White 

Frank Lockhart 
Stanley I. Reed 
Green Eng. Co. 
Anthony Gulotta 
Chas. Haase 

Al Cotey 

Andy Burt 

K. & M. Machine Co. 
Duesenberg Brothers 
Duesenberg Brothers 
Duesenberg Brothers 


Duesenberg Brothers 
F. P. Cramer 
Earl DeVore 
Steven Smith 


Cooper Engineering Co. 
Cooper Engineering Co. 
Cooper Engineering Co. 


Earl Cooper 
George Fernic 


_—— 





*Front Wheel Drive. 


CAR 
*Erskine-Miller Spl. 
*Miller Special 
*Miller Special 
Duesenberg Spl. 
*Unnamed 
*Junior-Eight Spl. 
Boyle Valve Spl. 
Bolye Valve Spl. 
Miller Special 
Elgin Piston Pin Spl. 
Miller Special 
Miller Special 
Duesenberg Spl. 
*Miller Special 
Miller Special 
Miller Special 
Miller Special 
Boyle Valve Spl. 


. Miller Special 


Miller Special 
Unnamed 
Miller Special 
*Miller Special 
Green Special 
Miller Special 
Miller Special 
Elear Special 
Burt Special 
kK. & M. Special 
Duesenberg Spl. 
Duesenberg Spl. 
Thompson Valve Dues- 
berg 
Duesenberg Spl. 
Miller Special 
Nickel Plate Spl. 
Rausenberger Spl. 
*Cooper Special 
*Cooper Special 
*Cooper Special 
*Cooper Special 
Bugatti Special 


DRIVER 

Harry Hartz 
Peter DePaolo 
Dave Lewis 
Dave Evans 
Unnamed 
Frank Elliott 
Cliff Woodbury 
Unnamed 

N. Batten 

H. Kohlert 

Cliff Bergere 
Eddie Hearne 
Unnamed 

Leon Duray 
Unnamed 
Unnamed 
yeorge O. Abell 
Fred Comer 

Dr. Wm. E. Shattuc 
Fred Lecklider 
George Souders 
Frank Lockhart 
Unnamed 

Sam Swank 
Anthony Gulotta 
Al Melcher 

Al Cotey 

Leslie Allen 

A. D. Cain 
Unnamed 

Wade Morton 
Unnamed 


Ben Jones 
Unnamed 

Earl DeVore 
Steven Smith 
Parl Cooper 
Peter Kreis 
Bob McDonogh 
Unnamed 
George Fernic 








Advertising Committee Meets 


Sells 


Faleon in 


New York 








DETROIT, May 7.—A meeting of the 
Advertising Committee of the National 
Automobile Chamber of Commerce was 
held at the Book-Cadillac Hotel yester- 
day. Among the matters considered 
was the selection of a place and pro- 
gram for the annual meeting of the 
continuing at Broadway and 58th Street. 


NEW YORK, May 7.—The Sherwood 
Automobile Co. has been appointed New 
York dealer for the Falcon-Knight car. 
The company is completing a new build- 
ing at 615 West 56th Street to provide 
modern facilities for servicing the Fal- 
con-Knight line, with» the salesroom 
Chamber. 


Motor Age 





Ready for May 30 





Among the early arrivals at the Indianapolis speedway in preparation 
for the 500-mile sweepstakes race on May 30 is the Elgin Piston Pin Spe- 
cial, a Miller racing car, entered by Henry Kohlert of St. Charles, IIl. 
This car formerly was owned by Tommy Milton. 





Grahams Buy Wayne Body Plant 

DETROIT, May 7.—The three Graham 
brothers announced that they have,pur- 
chased outright, the large plant of the 
Wayne Body Corporation which. they 
will equip with the most modern ma- 
chinery for the manufacture of custom 
bodies. 

The plant, located at Wayne, a town 
west of Detroit, was originally erected 
for Harroun Motors, and was later 
occupied by the Gotfredson Truck Co. 
and by the Wayne Body Corporation. 

“The Graham brothers as individuals 
bought this splendid plant at a most 
advantageous price,’ said Robert C. 
Graham, “but when the plan providing 
for our purchase of the controlling 
interest in the Paige-Detroit Motor Car 
Co. is approved by the stockholders, 
we will, of course offer this property 
to the Paige company at the exact price 
we have paid for it.” 





New Duties for Geyser 

DETROIT, May 7.—P. H. Geyser, 
vice-president of the Yellow Truck & 
Coach Manufacturing Co., has been put 
in charge of sales of the cab division 
of the Yellow Cab factory, according 
to a statement by John Hertz, chair- 
man of the board. Mr. Hertz stated 
that expansion plans in various divis- 
ions made it necessary to segregate the 
sales divisions so that one chief execu- 
tive is in charge. Assisting Mr. Geyser 
will be H. A. Prussing and H. A. Yagle. 


Bugatti Wins Targa Florio 





PARIS, April 30—(By Mail)—For 
the third successive year’ Bugatti 
has won the Targa ‘Florio race 


around the mountainous Sicilian course, 
one of the most. difficult in the 
world. Emilio Materassi, the winning 
driver, handled a 122 inch supercharged 
straight eight with which he covered 
the 335% miles in 7 hours 35 minutes 
and 55 seconds, thus averaging 44.15 
miles an hour. Count Conelli, driving 
a 91% ineh four-cylinder Bugatti 
finished second, three minutes and 11 
seconds behind the winner. A. 


May 12, 1927 


Maserati, with a 122 inch Maserati was 
third in 8:01:36. 

The 2:02% mile race for 67 cubic 
inch jobs was won by Bozzacchint with 
a Salmson. His time was 4 hours, 59 
minutes and three seconds. 





Making New Nash Coupe 

KENOSHA, Wis., May 7.—The new 
Nash four passenger coupe, which was 
first announced to the trade about two 
months ago, is now in production and 
shipments are being made to dealers. 
This coupe has a low forward sweeping 
body, French type back and roof and 
a nickel trim rear deck. 


Banner Hudson-Essex April 


DETROIT, May 7.—April retail sales 
of Hudson and Essex cars exceeded all 
previous records in the company’s his- 
tory, with 37,028 units, the Hudson 
Motor Car Co. reports. 

In the last two weeks of April total 
retail sales were 18,298 and would have 
been much larger, it is declared, had not 
demand greatly exceeded production. 

In April 1927 production was 35,641, 
as against 24,480 in April of last year— 
an increase of more than 45 per cent. 
This volume, however, was slightly be- 
low March of this year because of fewer 
working days. The May schedule will 
continue on the present capacity basis 
of 1500 cars a day. 

Arranging A. E. A. Special 

NEW YORK, May 7.—Allie Antkes, 
general manager of James Martin, New 
York City automotive jobbing firm, is 
arranging for a special train from New 
York City to the summer convention of 
the Automotive Equipment Association 
at Portland, Gre. The Special will 
leave New York City on June 18, over 
the Pennsylvania Railroad and from 
Chicago will proceed over the Chicago, 
Milwaukee & St. Paul Railway to Port- 
land, arriving there on June 27. A 
four-day stop will be made at Yellow- 
stone Park. Returning the Special will 
leave Portland July 2, and will arrive 
at New York City July 9. 


Marmon Reports Peak 
Sales in Fourth Month 





Production and Shipment of 
2567 Cars Sets All- 
Time Record 





INDIANAPOLIS, May 7.—Business of 
the Marmon Motor Car Company 
reached a new high record for all time 
in April when 2567 cars were manu- 
factured and shipped, according to 
G. M. Williams, president, immediately 
after directors declared the regular 
quarterly dividend of $1 a share on the 
common stock. 


At the same time Mr. Williams an- 
nounced that the company has on hand 
shipping orders for more than $20,000.- 
000 worth of Marmon cars. April busi- 
ness amounted to approximately $5,- 
000,000, he said. 


“Purchases of the large Marmon 
Series 75 are being maintained at rec- 
ord levels, and the demand for the 
Marmon Eight is living up to the high- 
est expectations,” Mr. Williams re- 
marked. “Production is continuing at 
well above 125 cars a day in order to 
supply the heavy demand from our en- 
larged distributor and dealer organiza- 
tion.” The company continues to add 
many new distributors and dealers. 


Not to Rebuild Burned Plant 


DETROIT, May 7.—The Briggs Manu- 
facturing Co. will not rebuild the 
Harper Avenue plant which was de- 
stroyed by fire two weeks ago in which 
20 employes are known to have lost 
their lives, John H. French, president, 
announced. Production of the Harper 
Avenue plant will be absorbed in a new 
$1,500,000 unit which is under construc- 
tion as a part of the Mack Avenue plant. 
Buildings which remain at the Harper 
Avenue location will continue to be 
used, but the company has made no 
arrangements for use of the site of the 
factory which was destroyed. 





Seek Excise Tax Repeal 

CHICAGO, May 7.—The National Au- 
tomobile Dealers’ Association is advis- 
ing its members that a vigorous cam- 
paign for the repeal of the remaining 
3 per cent Federal excise tax on pas- 
senger cars will be conducted jointly 
by the National Automobile Dealers’ 
Association, American Automobile As- 
sociation, Automotive Equipment Asso- 
ciation, Motor & Accessory Manufactur- 
ers’ Association, National , Automobile 
Chamber of Commerce and the Rubber 
Association of America. The Washing- 
ton offices of the American Automobile 
Association and the National Automo- 
bile Chamber of Commerce are to be 
the clearing houses through which the 
campaign will be directed. A hand- 
book is in preparation setting forth the 
reasons for the repeal of the tax. 
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High Speed Continuing 
At Akron Rubber Plants 





April Tire Business Over 
50 Per Cent Ahead of 
Period Last Year 





AKRON, O., May 7.—Akron rubber 
manufacturers report that sales and 
production of automobile tires during 
April were upward of 50 per cent ahead 
of business in the same month last 
year. 

Some authorities have been expect- 
ing a normal recession in tire produc- 
tion, owing to the unusually large num- 
ber of casings and tubes manufactured 
and sold in the first quarter of 1927, 
but so far most of the rubber compa- 
nies in the district have continued to 
operate almost at top speed. 

Schedules to be followed early in May 
call for continued heavy tire production, 
with day and night shifts in operation. 

It is estimated that more than 3,500,- 
000 automobile casings were manufac- 
tured by Akron companies last month. 
Total output of the industry for the first 
four months of the year has equaled 
the most sanguine expectations. 





Will Distribute Chandler 


DALLAS, Texas, May 7.—LeRoy V. 
Jones, branch manager for the Chandler 
company at Dallas, announces that the 
W. H. Harrison Motor Company has 
been organized at Fort Worth for dis- 
tribution of the Chandler lines in that 
section of Texas. W. H. Harrison and 
W. F. Lewis compose the new company. 
The concern is located at 517 Commerce 
street and is carrying a full line of 
Chandlers and maintaining a complete 
service and parts house. 





Foreign Competition Bothers Spain 

WASHINGTON, May 7.—The Span- 
ish government has taken drastic steps 
to relieve domestic automobile manu- 
facturers from foreign competition, the 
U. S. Department of Commerce was in- 
formed. A royal decree just issued re- 
quires that all automobiles purchased 
by the government, provincial govern- 
ments, municipalities and transportation 
companies must have been manu- 
factured in Spain, provided the Span- 
ish manufacturers can give a 5 to 10 
per cent price advantage. Spanish 
made cars of which 50 per cent or more 
parts are of domestic manufacture will 
be exempt from all taxes for three 
years. 


-_— ——- 


Another Fake Salesman 


The Franklin Car Service of Roanoke, 
Va., requests Moror Ace to warn its 
subscribers against a salesman who has 
been working in that vicinity claiming 
to represent the Double Service Cloth- 
ing Co. of Chicago. The man claimed 
to be taking orders for unionalls and 
was taking deposits with orders. In 
reply to a letter from the Franklin Car 


? 
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Buick Touring Car Is Traded in On New Brougham 
After Running 147,000 Miles Since 1914 
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Left—Charles L. Legg, of Oakland, Cal. and the Model B-25 Buick recently turned 


Right—Mrs 


over to dealer. 


The model B-25 Buick touring car 
shown at the left in this photograph 


was turned in April 23, 1927, to William 
D. Wood, manager of the East Oakland 
branch of the Howard Automobile Com- 
pany, Buick distributors for California. 
It had treveled 147,000 miles since it 
was built in 1914, and was purchased 
in 1916 by Mr. and Mrs. Charles L. Legg, 
of Oakland, shown in the photo. When 
they bought it, the car had gone 42,000 
miles. In the eleven years in which he 
owned and drove this four-cylinder 
Buick, Mr. Legge declares he spent a 


. Legg and the new family car 


total of $30 for new parts and $40 for 
a new battery. He kept the car in con- 
dition himself. Mr. Lege’s first car was 
one of the famous old “‘White Streak”’ 
Buicks, which he bought in 1910, and 
turned in on the 1916 purchase of the 
model B-25 shown above. The latter 
was turned in on the new 1927 Buick 
brougham, beside which Mrs. Legg is 
standing, while the 1916 car has been 
reconditioned, and bought by Frank 
Crowley, who expects to get another 
100,000 miles out of it. Mr. Legg, him- 
self, drove the model B-25 105,000 miles. 





Service, the Double Service Clothing 
Co., 1327 W. Washington Blvd., Chicago, 
declared this supposed salesman to be 
an unscrupulous person. who is collect- 
ing money under false pretenses. This 
company states that it does not manu- 
facture unionalls, but devotes its entire 
efforts toward the production of service 
suits and trousers. 


We again call attention of Motor AGE 
readers to the editorial on page 9 of our 
March 31 issue, in which we advised 
all persons connected with the automo- 
tive trade to confine their purchasing to 
well known and reputable firms about 
whose reliability they have no doubts. 


—_—_—__— 


Chrysler Captures Honors 


DETROIT, May 7.—Chrysler cars for 
the third time in three successive weeks 
have won honors in Australia by win- 
ning the Victorian reliability trial, held 
at Melbourne. Chrysler took first and 
sixth places in the chief event, was tied 
for first place in dependability and won 
the teams trophy. In addition Chrys- 
ler entries scored the fastest time in 
all events in the D Class and the fast- 
est time in all scoring events during 
the trial. 

Recently Chrysler captured first, 
second, third and sixth place in the 
Queensland annual petrol consumption 
test and a few days before a _ stock 
Chrysler “70” was driven 1000 miles 
in 955 minutes and covered 1468 miles 
in 24 hour# on the Maroubra speedway 
at Sydney. 


Handle Stearns-Knight 
OKLAHOMA CITY, Okla., May 7. 
The Stearns-Knight Automobile Com- 
pany, state distributor of the car of the 
same name, have opened offices in Okla 
homa City at 28-30 West 10th St. J. a. 
Cox, local factory representative, is in 
charge temporarily, assisting in the or- 

ganization of the company. 


——_ —___« 


Sees Improvement in Appraisals 

SEATTLE, Wash., May 7.—-D. S. Ed- 
dins, vice-president and general sales 
manager of Oldsmobile Motor Works, 
warned his Washington dealers against 
“trading wild,” at a meeting in Seattle 
under the auspices of A. R. Tyson, 
Washington distributor. Mr. Eddins ex- 
plained that automobile men through- 
out the country are becoming more con- 
servative than they have ever been 
before in appraising used cars and de- 
clared that in his opinion this conserva- 
tism would increase. 
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Chevrolet Dealers in Session 

GALESBURG, IIll., May 7.—Chevro- 
let dealers from 25 Illinois counties met 
Chicago zone officers at the Custer hotel 
here and heard talks on production 
plans and sales promotion. A. Z. Lloyd, 
assistant sales manager in the zone and 
F. J. Miller, service manager for the 
zone with Guy M. Smith, Galesburg dis- 
trict representative, were in charge. 


Motor 


A ge 





Charles L. Sheppy, Chief 


Engineer for Pierce, Dies 





Pioneer Automotive Expert 
Contributed Much to 
Industry’s Progress 





BUFFALO, N. Y., May 7.—Charles L. 
Sheppy, chief engineer of the Pierce- 
Arrow Motor Car Company and one of 
the oldest members of the Society of 
Automotive Engineers, died May 2 at 
Summerville, S. C., following a long ill- 
ness due to heart disease. He was 56 
vears old. 

Mr. Sheppy had been identified with 
the Pierce-Arrow organization from its 
earliest days in the motor ear field, 
having joined the George N. Pierce 
Company of Buffalo in 1898. One of the 
first motor products for which he was 
largely responsible was the 2% hp. 
motorette which preceded the Pierce- 
Arrow. 

Mr. Sheppy was prominently identi- 
fied with early road racing. He was 
also closely associated with the Glidden 
tours. He was the leader of a group 
Which developed America’s first six- 
cylinder automobile and played an im- 
portant part in many other engineering 
achievements. 

Mr. Sheppy became chief engineer for 
Pierce-Arrow in 1922. One of his out- 
standing achievements was the design 
of the series 80 Pierce-Arrow. He was 
also in charge of the largest dual-valve 
Pierce-Arrow, the series 36. Mr. Sheppy 
had gone to Summerville, S. C., to live 
because of his ill health. Burial was 
in Buffalo. 


Jordan at Capacity 

NEW YORK, May 7.—According to a 
statement issued by Edward S. Jordan, 
president, capacity production now at- 
tained by the Jordan Motor Car Co. in- 
dicates that the company has turned the 
corner after going through a period of 
low earnings in anticipation of produc- 
tion on the new little Custom Jordan. 

Considering the reduction of $500 in 
the price of the Line Eight series, the 
statement points out that first quarter 
results show a comparatively small loss. 
For the first quarter, ended March 31, 
after expenses, depreciation, etc., were 
charged off, a net loss of $112,672 is 
shown compared with a profit of $146,- 
381 for the first quarter of 1926. 


Leterstone Company Moves 


CHICAGO, May 7.—The Leterstone 
Sales Company, automotive wholesalers, 
has moved from 2700 S. Michigan Ave., 
Chicago, to the company’s new home at 
2513-19 S. Wabash Ave. The company’s 
new and modern building has a front- 
age of 86 feet and a depth of 193 feet. 
It is two stories high, housing the ex- 
ecutive offices and other branches of 
the business. Officers of the company 
are: President, B. J. Edelstone; man- 
ager, L. J. Murphy; secretary-treasurer, 
L. D. Leterman. 
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Reward Offered for His 
Apprehension 








Norman O. Luce 


Motor AGE has been requested by the 
Collicott Motor Co. of Cedar Rapids, 
Iowa, to publish the fact that a reward 
of $1000 has been offered for the appre- 
hension of one Norman O. Luce, who 
is wanted in Iowa as a fugitive from 
justice. 

The circular issued by the Depart- 
ment of Justice of the State of lowa an- 
nouncing the reward states that the 
offer is made by Elmer Collicott, whose 
daughter Ethel was shot and killed in 
his garage at Davenport, Iowa, on 
March 18, 1924, by Luce. 

Luce is described as about 35 years 
old, 5 ft. 9% in. tall, weighing 215 
pounds, with dark chestnut hair, grey 
eyes and medium light complexion. He 
is said to be a salesman by occupation. 

The man wanted is further described 
as an automobile, radio and tire thief, 
and bootlegger. He is said to pose fre- 
quently as an automobile salesman. 
Any information about him should be 
given to J. E. Risden, Chief, Bureau of 
Investigation, State House, Des -Moines, 
Iowa. 


Production Under Way 
On Dodge Brothers Six 


New Line of Cars Will Be 
Available to Public 
About June 1 








DETROIT, May 9.—Dodge Brothers, 
Inc., has started production of the new 
Dodge Brothers Six and has been mak- 
ing about 50 of the new cars daily for 
several days. 

Production will be increased this 
week to 100 a day and shipments to 
dealers will be started. 

The car will be made available to the 
public about June 1. It will be offered 
in three models, a 4-door sedan, 4-pas- 
senger coupe and a new type cabriolet 
roadster. 
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Will Build Buiek Branch 

ATLANTA, Ga., May 9.—Contracts for 
the construction of a four-story plant 
to be occupied by the Jacksonville, Fla:, 
branch of the Buick Motor Co., at River- 
side Ave and Roselle St., have been 
awarded, it is announced by officials of 
the southern branch in Atlanta. The 
company will make an investment at 
Jacksonville of about $250,000. 


New Chandler Sedan 

CLEVELAND, May 7.—Announcement 
has been made by the Chandler Cleve- 
land Motor Corp. of the addition of a 
special six sedan de luxe listing at $1345. 
Upholstery is blue gray mohair while 
exterior finish is in optional two tone 
lacquer. In addition to usual equipment 
this model is furnished with Circassian 
instrument board and door panels, arm 
rests, robe cord and rear quarter lights, 








Reo Speed Wagon Junior 


Addition of a speed wagon junior to 
the Reo truck line has been announced 
by the Reo Motor Car Co., Lansing, 
Mich. 

Inside length of the body from back 


of front seat is 72 in., while the width 
of the belt line is 46% in., wheelbase is 
114 in. and 28x5.25 tires are used. The 
beveled gear Salibury rear axle has a 
reduction of 4.4 to 1. 








' 


Meeting and Frolic Held 
By Cincinnati Tradesmen 





Re-elect All Old Officers But 
Make Several Changes 
On Board 





CINCINNATI, May 7.—J. W. Tarbill 
(Packard) was re-elected president of 
the Cincinnati Automobile Dealers’ As- 
sociation at the annual meeting and 
frolic held at the Hyde Park Country 
Club. Frank J. Santry (Nash), vice- 
president; Charles Schiear (Hudson- 
Essex), treasurer, and Harry P. Gard- 
ner, secretary, also were re-elected. 
Mr. Gardner is beginning his sixth year 
as secretary. The election followed in- 
duction into office of four new directors 
elected earlier in the day to serve with 
the three hold-overs. 

The meeting began with a luncheon 
at noon, followed by a golf tournament. 
An entertainment at night completed 
the program. 

Prior to the luncheon four new direc- 
tors, Charles Schiear (Hudson), Frank 
Santry (Nash), C. H. Petermann (Ford) 
and G. K. Crocker (Cadillac) were 
named, the first three being re-elected 
and Mr. Crocker succeeding Max R. 
Miller (Overland). New directors will 
serve during the ensuing two years. 


Timken Advanees Hess 


COLUMBUS, O., May 7.—D. P. Hess, 
for the last six years manager of the 
Columbus plant of the Timken Roller 
Bearing Company, has been appointed 
assistant*to the president of the com- 
pany with headquarters at Canton, Ohio. 

Prior to becoming manager of the 
Columbus plant Mr. Hess was assistant 
works manager of the Canton plant of 
Timken for three years. 





Business Conditions 


Department of Commerce Gives 
View of Current Situation 








To Supervise Business With 
Faunce Dealers 





Clyde H. Martin 


Oldsmobile dealers in the east- 
ern half of Pennsylvania, part of 
New Jersey, all of Delaware and 
part of Maryland are promised a 
growing acquaintance with Clyde 
H. Martin who has been appointed 
wholesale manager of the Faunce 
Oldsmobile Company, distributors 
for this line at Philadelphia. The 
Faunce Oldsmobile Company was 
formed several months ago to 
handle Oldsmobile in the above 
territory. Mr. Martin had been 
connected with the Oldsmobile 
Pittsburgh Company, also oper- 
ated by Mr. Faunce. 

















Measured by check payments, the 
dollar volume of business during the 
week ending April 30, although lower 
than in the previous week, was suwb- 
stantially greater than a year earlier, 
according to the weekly statement of 
the department of Commerce. Whole- 
sale prices showed practically no 
change from the previous week but were 
substantially lower than in the cor- 
responding week of the preceding year. 
Loans and discounts of Federal reserve 
member banks expanded slightly, be- 
ing well above the corresponding week 
of 1926. 

Interest rates on time money, al- 
though higher than a year ago, aver- 
aged lower than in the previous week. 
Bond prices averaged lower than in the 
previous week but were higher than in 
the corresponding week of last year. 
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Prices of stocks listed on the New York 
Stock Exchange, although higher than 
last year, averaged lower than in the 
previous week. 

Loans to brokers and dealers made 
by Federal reserve member banks in 
New York City and secured by stocks 
and bonds continued to expand, both as 
compared with the preceding week and 
the corresponding period a year earlier. 

New building contracts awarded dur- 
ing the last week in April, aggregating 
$160,000,000 for 37 states, were larger 
than in either the previous week or the 
corresponding week of 1926. Business 
failures, although less numerous than 
last year, were greater than in the pre- 
vious week. 





C. IL. T. to Finanee Reo Vehicles 

NEW YORK, May 7.—The Commer- 
cial Investment Trust Corp. announces 
that it has obtained the contract to fi- 
nance time purchases of Reo cars, 
trucks and buses. 


Reiter Leaves Buick 
FLINT, May 7.—Virgil Reiter, Jr., 
director of publicity of the Buick Motor 
Co., has resigned to accept a position 
with the Green, Fulton and Cunning- 
ham advertising agency in Chicago. Mr. 
Reiter joined Buick two years ago. 





Say Windsor Plan Aids 


Louisville, Ky., Dealers 





Report Lower Allowances 


And Improvement in 
Used Car Sales 





LOUISVILLE, Ky., May 7.—The 
Louisville Automobile Dealers’ Associa- 
tion has adopted the Windsor Plan and 
is now publishing the list of used car 
prices weekly in daily newspapers here. 
The plan was studied from every angle 
before being adopted and while deal- 
ers realized that putting it in opera- 
tion would mean considerable loss on 
their used car stocks, its good features 
outweighed that angle and they were 
unanimously for it. 


Two price lists have been published 
to date. Unlike previous used car plans 
which have been proposed, but very few 
“bugs” have developed in the Windsor 
Plan. 


Instances already reported to the as- 
sociation indicate that the plan is work- 
ing nicely and has enabled dealers to 
close sales with less trouble than for- 
merly and has lowered allowances and 
increased used car sales. The plan’s 
chief asset is its psychological effect 
upon automobile owners. 


Used Car Managers Vote 

LOS ANGELES, May 7.—Used car 
managers representing 43 automobile 
merchants attended the annual frolic 
and election of the Los Angeles Used 
Car Managers’ Association at the Bilt- 
more hotel. The election resulted as 
follows: President, Joyce C. Bdgin, of 
the Lynn C. Buxton Co., Stutz distribu- 
tor; vice-president, Eddie Shenberg, of 
Maddux, Inc., Lincoln dealer; secretary 
“Tommy” Thomas, of Lord Motor Co., 
Jordan distributor; Warren Penn, of 
Albertson Motor Co., Dodge Brothers 
distributor. 


_—_——__ — 


Dealers Plan Golf Tourney 

COLUMBUS, O., May 7.—Secretary 
A. C. Faeh of the Ohio Council of the 
National Automobile Dealers’ Associa- 
tion, has arranged for an inter-city au- 
tomobile golf tournament in which the 
local dealers associations in Cincinnati, 
Columbus, Akron, Canton, Toledo, 
Youngstown and Cleveland will partici- 
pate. The teams representing each 
local association is to consist of from 
eight to 12 members. Those eligible 
are dealers’ executives who give full 
time to the automobile business. The 
first contests of the tournament will be 
held in Columbus and Canton, the 
former entertaining the Cincinnati team 
and the latter the Cleveland team. 

Tournaments will be held each week 
and the final contest will be held at 
Cleveland Sept. 13, the day following 
the annual convention of the Ohio 
Council at that place. 


Ml otor Age 





Revised Plan of C.C.Co. 
Offers Some Departures 





Organization’s Policy Has 
New Features to Meet 
Dealer Objections 





7.—The revised re- 
plan of the Com- 


NEW YORK, May 
purchase financing 
mercial Credit Co. and affiliated com- 
panies, details of which are now 
available, show some distinctive points 
designed not only to place the motor 
finance business on a sound credit basis 
but also to make the arrangement more 
satisfactory to the dealer and primarily 
to meet the objections of those dealers 
who have been reluctant to take on a 
contingent liability in connection with 
their time sales. 

There is also an appeal to some man- 
ufacturers in the establishment of a 
sliding scale of financing charges based 
on repossession experiences with var- 
ious makes of cars throughout the 
United States. The rates may vary 
not only as to lines of cars but also as 
to territories. A practical approxima- 
tion of the rate-making system of in- 
surance companies is thus reached. In 
this respect the Commercial Credit plan 
is a striking departure from former 
methods. 

Repossession Loss Reserve 

For the dealer, under the new plan, 
the company sets up a reserve fund to 
cover repossession losses. Two per 
cent of the unpaid balance in an instal- 
ment sale of a new car goes into this 
fund, and 4 per cent of the unpaid bal- 
lance in a used car transaction goes 
into this fund. These are the basic re- 
serves but they are subject to minor 
variations, as indicated above, accord- 
ing to car and territory. 

It is calculated that as the volume in 
dollars of used car business is approxi- 
mately one-fourth that of new cars of 
the average dealer, the reserve is ap- 
proximately 2% per cent of the total 
of the dealer’s liability on both new and 
used cars. It is apparent, however, 
that as the notes are paid on an instal- 
ment monthly basis, the reserve ratio 
tends to increase unless there are un- 
due losses. Three times a year, on 
Jan. 31, July 31 and Oct. 31, the Com- 
mercial Credit Co. will make an ac- 
counting to the dealer of the reserve 
fund which reserve fund is held by the 
Commercial Credit companies. If the 
reserve fund at such accounting times is 
in excess of 3 per cent of the dealer’s 
outstanding liability on time sales, such 
excess will be paid to the dealer pro- 
vided he is not in any way indebted to 
the finance company. 


Reward for Sane Credits 


It is apparent, therefore, that if the 
dealer watches his credits properly he 
may receive periodic remittances as a 
reward for his caution and sane cred- 
its. This feature of the plan is not 
new but the reserves are far more sub- 


May 12, 1927 





Coming Motor Events 





Automobile Shows 


Exposition, Coliseum, Automo- 

tive Equipment Association. 
“Chicago . ett ee, eae |S 

National, Coliseum, National Au- 

tomobile Chamber of Commerce. 
A Se Nov. 14-19 

Convention Hall, National Stand- 

ard Parts Association. 
Des Moines 


Coliseum. 








Green Bay, Wis Aug. 29-Sept. 2 
Auto Building 
~. . - |, nse a7 ne Jan. 7-14 
National, Grand Central Palace, 
National Automobile Chamber of 
Commerce. 
Races 
A. A. A. 
el June 11 
pS , Sees ee ee Sept. 5 
OE AEE 
CRariotte, NN. Cycicss<c21-... an July 11 
he Ete te RE, a Sept. 10 
EN Ae A EE EE May 30 
EE TE Nov. 27 





Satem, N. H. i June 25 
I creel Oct. 12 
RS TE A chinncninicnenmemnnatiiionndinanats Sept. 3 
Conventions 
American Automobile Association, 
Annual Meeting, Ritz-Carlton 
Hotel, Philadelphia June 16-17 





Associated Automotive Engine Re- 
builders, Hotel Winton, Cleve- 
land May 26-28 


Automotive Equipment Association, 
Summer Convention, Multnomah 
Hotel, Portland, Ore..... June 27-July 2 


Automotive Equipment 
Coliseum, 





Association, 

+ ane | A 

National Association of Automobile 
Show and Association Managers, 
Drake Hotel, Chicago.......... July 26-27 


National Automobile Chamber of 
Commerce, Annual Meeting, New 


7-12 





York June 2 
North Carolina Automotive Trade 
Association, Morehead Villa, 
Moorehead City, N. C.._August 15-16 
8. A. BE. 


French Lick Spring, 
Summer Meeting. 


Ind., May 25-28— 


*Will have special shop equipment exhibit. 


COMING FEATURE ISSUES OF CHILTON CLASS JOURNAL PUBLICATIONS 


June 4—Automotive Industries—Engineering Number 
June 10—Motor World Wholesale—A. E. A. Summer Meeting Number 





stantial than have been set up in 
favor of the dealer heretofore in con- 
nection with repurchase time sales. 
Commercial Credit company realizes 
that this reserve in certain sections of 
the country may be somewhat more 
than is necessary to protect the dealer 
against repossession losses in normal 
times; the finance company, however, 
takes the further position that it is in- 
finitely better for the dealer in a few 
cases to have a little excess reserve 
than to have a reserve that is insuffici- 
ent to protect against losses in a period 
of depression as well as in good times. 





Gain in New Jersey Sales 

NEW YORK, May 7.—Sales of new 
passenger cars in New Jersey during 
March totaled 10,563 against 6747 in 
February and 7988 in March, 1926, ac- 
cording to Sherlock and Arnold’s fig- 
ures. 

Commercial car sales were 1755 in 
March against 1470 in the correspond- 
ing month a year ago. The gain was 
mainly in the light and medium heavy 
duty fields. 


Chrysler Exports Grow 

DETROIT, May 7.—Chrysler over- 
seas sales during the first three months 
of 1927 showed an appreciable gain 
over any previous quarter in the com- 
pany’s history, running 74.1 per cent 
ahead of the first quarter of 1926, ac- 
cording to company officials. March 
was the greatest export month Chrys- 
ler has ever enjoyed and the business 


exceeded that of March, 1926, by 80.5 
per cent. 
Increased export sales are spread 


over all parts of the world. The only 
exception to this condition is found in 
the few parts of the world where po- 
litical disturbances have demoralized in- 
dustry. Last year Chrysler increased 
its export business over 1925 by 60 per 
cent and indications now are that 1927 
will show a still greater percentage of 
gain. 


Announce Highway Essay Victors 

WASHINGTON, May 7.—Winners of 
seven awards offered by the American 
Road Builders’ Association for the best 
essays on “Benefits to a Nation of Im- 
proved Highways” were announced by 
the judges. 

The first prize, of $350, was won by 
S. A. Lesneiwsk, a student at DePaul 
University, Chicago. Other winners are 
John Rex Shepler, Harvard University; 
Reginald F. Jacobs, Massachusetts In- 
stitute of Technology; Roland Mul- 


hauser, Cleveland: Argus’ Tresidder, 
Ithaca, N. Y.; Charles Fitzgerald, Chi- 


cago, and H. H. Rogers, Raleigh, N. ©. 

Judges were H. G. Shirley, president 
of the American Road Builders’ Asso- 
ciation and chairman of the Virginia 
State Highway Commission; C. R. Ege, 
past president of the Highway Indus- 
tries Exhibitors’ Association; Thomas 
H. MacDonald, chief of the U. S. Bureau 


of Public Roads; A. M. Braume, dean 
of engineering, University of North 


Carolina, and Pyke Johnson, National 
Automobile Chamber of Commerce. 
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Prices and Weights of Current Passenger Car Models 








SHIP 
WT. PASS. BODY STYLE, PRICE 
AUBURN 
**6-66"" 
2-4-p Roadster $1,095 
5-p Touring 1,145 
3040 5-p Sport Sedan 1,195 
3080 5-p Sedan 1,295 
3040 5-p Wanderer Se’n 1,345 
*8-77"" 
. 2-p Roadster $1,395 
_ 5-p Touring 1,445 
3350 5-p Sport Sedan 1,495 
3390 5-p Sedan 1,695 
3390 5-p Wanderer Se’n 1,745 
**8-8R"’ 


(129 in. W. B.) 


3180 4-p Sp. Roadster $1,995 
3200 5-p Touring 2,045 
ania 7-p Touring 2,295 
3380 5-p Sport Sedan 2,095 
3450 5-p Sedan 2,195 
3450 5-p Wanderer 2,245 
(146 in. W. B.) 
4200 7-p Sedan $2,595 
BUICK a |e 
2990 2-4-p Roadster $1,195 
3040 5-p Touring 1,225 
3110 2-4-p Coupe 1,195 
3215 5-p 2d. Sedan 1,195 
3190 4-p Coupe 1,275 
3190 2-p Spec. Coupe 1,27 
3300 5-p 4d. Sedan 1,295 
3305 5-p Town Bro’m 1,375 
**120”" 
(120 in. W. B.) 
3800 4-p Coupe $1,465 
3750 5-p 2d. Sedan 1,395 
3870 5-p 4d. Sedan 1,495 
#128” 


(128 in. W. B.) 
3655 2-4-p Sp. Roadster $1,495 


3735 4-p Sp. Touring 1,52 
3905 3-p Country Club 1,765 
3940 5-p Coupe 1,850 


3915 3-5-p Conv’t Coupe 1,92 
4050 5-p Brough. Sedan 1,925 
4115 7-p Sedan 1,995 
CADILLAC 


314" Standard Line 
(132 in. W. B.) 


4170 5-p Brougham $2,995 
4105 2-p Coupe 3,100 
4190 5-p Victoria 3,195 
4270 5-p Sedan 3,250 
4460 2-p Sport Coupe 3,500 


4590 5-p Sport Sedan 3,650 
(138 in. W. B.) 


4420 7-p Sedan $3,400 
4480 7-p Imperial ; 
Custom Built 
(132 in.) 
4220 2-p Readster $3,350 


4300 2-p Conv’t Coupe 3,450 
(138 in. W. B.) 


4285 7-p Touring $3,450 
4275 5-p Phaeton 3,450 
4705 5-p Sp. Phaeton 3,975 
4465 5-p Coupe 3,855 
4465 5-p Sedan 3,995 
4580 7-p Suburban 4,125 
4615 7-p Imperial 4,350 
CHANDLER Big Six 

3200 2-4-p Roadster $1,695 
3330 5-p Touring 1,545 
3345 7-p Touring 1,645 
3570 5-p 20th C’y Sedan 1,495 
3570 5-p Met. Sedan 1,595 
3485 4-p Coupe 1,675 
3570 5-p De Luxe Sedan 1,695 
3725 7-p Sedan 1,895 


Standard Six 
(108% in. W. B.) 
2475 5-p Touring $ 945 
2565 5-p De Luxe Tour. 1,005 
2470 2-4-p Sport R’'dster 1,135 


2685 5-p Sedan 995 
2620 2-p Coupe 1,035 
2685 5-p De Luxe Sedan 1,095 
2620 2-p De Luxe Coupe 1,125 
Special Six 
(115 in. W. 
2890 5-p Touring $1,145 
2940 5-p Sport Touring 1,295 
2995 2-p Coupe 1,195 
2995 2-p De Luxe Coupe 1,285 
3230 5-p Sedan 1,295 


“Royal Str. 8”’’ 


7-p Touring $2,195 
siaiaeal 4-p Roadster 2,195 
sited 4-p Coupe 2,195 
3760 5-p Sedan 2,195 
3870 7-p Sedan 2,295 
CHEVROLET “AA” 
1890 2-p Roadster $ 525 
1965 5-p Touring 525 
2090 2-p Utility Coupe 625 
2190 5-p Coach 595 
2275 5-p Sedan 695 
2135 2-4-p Cabriolet 715 
2270 5-p Landau Sedan 745 
Imperial Land 780 
38 





SHIP 


WT. PASS. BODY STYLE, PRICE 
CHRYSLER 


50" 
2145 5-p Touring $ 750 
2025 2-p Roadster 750 
2130 2-4-p Roadster 795 
2230 2-p Coupe 750 
2235 5-p Coach 780 
2410 5-p Sedan 830 
2350 5-p Landau Sedan 885 

**60"’ 
2570 5-p Touring $1,075 
2545 2-p Roadster 1,145 
2615 2-4-p Roadster 1,175 
2690 2-p Coupe 1,125 
2685 3-5-p Coupe 1,245 
2795 5-p Coacht 1,145 
2835 5-p Sedan 1,245 

ss70"’ 
2845 2-4-p Roadster $1,495 
2930 5-p Phaeton 1,395 
2905 5-p Sp. Phaeton 1,495 
2905 4-p Coupe 1,595 
3000 2-4-p Royal Coupe 1,545 
3090 5- Brougham 1,525 
3150 5-p Royal Sedan 1,595 
2935 2-4-p Cabriolet 1,745 
3160 5-p Crown Sedan 1,795 

(185% in.*) 
3765 5-p Phaeton $2,495 
3805 2-4-p Roadster 2,595 
4110 5-p Coupe 3,095 
hotiiatinnd 5-p Sedan 2,675 
4055 5-p Sedan 3,095 
(192% in.*) 

4090 4-p Coupe $2,895 
4025 2-p Cabriolet 3,495 
(198% in.*) 

— 5-p Sportif $3,995 
4195 7-p Sedan 3,295 
4370 7-p Sedan Lim. 3,595 
4432 5-p Town Car 5,495 


tCloth Upholstery. Leather at 
extra cost. 
*Overall length. 


CUNNINGHAM 
“VW.7" 
4500 4-p Sp. Touring $6,150 
4600 7-p Touring 6,650 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR *6-70” 
3750 4-p Roadster $3,500 
3800 4-p Sp. Tourer 3,500 
3700 4-p Phaeton 3,500 
4200 4-p Petite Coupe 4,500 
4200 4-p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan 4,700 
4800 7-p Sedan 4,750 
**6-60"" 
3150 5-p Touring $1,785 
3100 2-p Roadster 1,985 
3200 4 Sp. Touring 1,985 
3500 - Sedan 2,445 
DAVIS **92-27"" 
2915 5-p Legion. Tour. $1,395 
3000 5-p Sedan 1,595 
3055 5-p Imperial Sedan 1,795 
**94-27"" 
2350 5-p Roadster $1,245 
2500 5-p Touring 1,285 
2570 5-p Sedan 1,285 
2375 3-p Coupe 1,285 
2575 5-p Imp. Sedan 1,385 
“Series 98’’ 
3050 5-p Touring $1,795 


3000 4-p Polo Roadster 1,795 
3150 4-p Princess Coupe 1,865 
3200 5-p Smperor Sedan 1,885 


DIANA “St. 8”’ 


deiiieaa 5-p Phaeton $1,595 
2995 5-p Roadster 1,645 
2995 5-p Palm Beh, Rds. 1,795 
3336 7-p Touring 1,995 
3170 5-p DeL. Bro’m 1,695 
3275 5-p De Luxe Sedan 1,995 
3160 5-p Cabriolet 1,995 
3640 7-p Sedan (135 in. 

W. B.) 2,695 
3640 7-p Berline Sedan 2,895 
3640 5-p Town Car 5,000 
DODGE BROTHERS 
2448 2-p Roadster $ 795 
2541 2-p Spec’] Roadster 845 
2574 5-p Touring 79% 
2669 5-p Spec. Touring 845 
2622 2-4-p Sport Roadster 975 
eaiteies 2-4-p Conv’t Coupe 995 
2598 2-p Coupe 845 
2668 2-p Spec. Coupe a 895 
2811 5-p Sedan 895 
2893 5-p Spec. Sedan 945 
2937 5-p DeL. Sedan 1,075 





SHIP 

WT. PASS. 
DU PONT 
3700 4-p 
3850 5-p 
3850 4-p 
4100 5-p 
4100 5-p 
ELCAR 


3320 2-4-p 
3410 5-p 
3490 5- 

3675 7-p 
3620 2-4-p 
ae 2-4-p 
3710 5-p 
3895 5-p 
4245 7-p 
ERSKINE 
2300 5-p 
2400 5-p 
aati -4-p 


BODY STYLE. 


sey? 


Roadster 

Touring 

Coupe 

Sedan 

Conv’t Sedan 
“6.70” 

Lan. Rdster 

Brougham 

Sedan 

**8.89"" 

Land. R’dster 

Brougham 

Sedan 

**8-90"" 

Touring 

Land. R’dster 

Roadster 

Brougham 

Sedan 

Sedan 


“*6”" 
Tourer 
Coupe 


Sedan 
Cust. Coupe 


ESSEX “Super Six’’ 


boas 4-p Speedster 
sndanaal 2-p Speedster 
2450 5-p Coach 
2340 2-p Coupe 
2530 5-p Sedan 4d. 
FALCON KNIGHT 
siheeemue > <del Roadster 
aoaieme Touring 
wnetiies *~ “thelial Coupe 
a wae Landau 
setesan 5-p Brougham 
anit 5-p Sedan 
FLINT “*Z-18"" 
2525 5-p Coach 
2580 5-p DeL. Coach 
*60"" 
2750 5-p Touring 
2885 4-p Sp. Roadster 
2890 4-p Coupe Rdster 
3030 5-p Sedan 4d. 
3010 5-p Brougham 
«és °° 
(120 in. W. B.) 
3245 5-p Touring 
3395 4-p Sp. Touring 
3500 4-p Coupe 
3625 5-p Sedan 
(130 in. W. B.) 
3470 7-p Touring 
3780 7-p Sedan 
FORD =" 
1658 2-p Runabout 
1732 5-p Touring 
1820 2-p Coupe 
1950 5-p Tudor Sedan 
2002 5-p Fordor Sedan 
FRANKLIN 
“11-B” 
3015 3-p Sport. Road, 
2975 5-p Touring 
3105 3-p Coupe 
3150 3-5-p Coupe 
3230 5-p Sedan 
3165 4-p Victoria 
3230 5-7-p Sedan 
3230 5-p Oxford Sedan 
3305 4-p Sp. Sedan 
3360 7-p Limousine 
ea ee ee Collap. Coupe 
ae: x oil Tandem Sport 
GARDNER 
*g0"" 
2900 4-p Roadster 
2900 4-p Roadster DeL. 
3370 5-p Sedan 
3370 5-p Sedan DeL. 
**90"" 
3450 2-4-p Roadster 
3475 4-p Landau Rdstr. 
3690 5-p Brougham 
3730 5-p Sedan 
3690 5-p Victoria 
HUDSON “Std. Line’”’ 
3505 5-p Coach 
3620 5-p Sedan 
“Custombuilt” 
sunasnce 7-p Phaeton 
_— ae Roadster 
3660 4-p Brougham 
3870 7-p Sedan 
3755 5-p Sedan 
HUPMOBILE 
‘6 A~]"’ 
2620 5-p Touring 
2660 2-4-p Roadster 
2800 5-p Sedan 
2800 2-4-p Coupe 
2890 5-p Brougham 


PRICE 


$ 785 


OE ded ted 
erceeeoee 
e+ eeeeee 


$1,595 


$1,325 


1.385 








SHIP 


WT. PASS. BODY STYLE. PRICB 


“7-3” 
3300 5-p Touring $1,945 
3360 7-p Touring 2,045 
3355 2-4-p Roadster 2,045 
3465 2-4-p Coupe 2,345 
3515 5-p Brougham 2,245 
3545 5-p Sedan 2,346 
3525 5-p Victoria 2,345 
3360 7-p Sedan 2,495 
3360 7-p Sedan Lim. 2,595 
JORDAN 

oom? 
sseeduusih 4- Sport Salon $1,595 
dotted 2-4-p Tomboy 1,595 
michele - Sedan 1,595 

6-1" 
2915 4-p Playboy Road. $1,545 
3070 2-4-p Sport Coupe 1,696 
3200 4-p Cus. Victoria 1,696 
3200 5-p Cus. Sedan 1,696 

Series ‘‘AA’”’ 

3470 5-p Cus. Sedan $2,495 
3470 4-p Cus. Victoria 2,495 
KISSEL 

**§-55”"" 

(124 in. W. B.) 

3020 5-p Phaeton $1,685 
3160 4-p Speedster : 
3483 4-p Coupe R’dster 1,896 
3300 5-p Brougham 1,695 
3486 5-p Spec. Bro’m 1,7 
3440 5-p Bre’m Sedan 1,895 
3378 5-p Conv’t Bro’m 2,295 


(131 in. W. B.) 


3660 7-p Touring $1,785 
3225 4-p Tourster F 
3596 5-p Spec. Bro’m 
Sedan 2,095 
3770 7-p Sedan 2,295 
*8.65"" 
(125 in. W. B.) 
3240 5-p Phaeton $1,885 
3155 4-p Speedster 2, 
3343 4-p Coupe R’dster 2,095 
3330 5-p Brougham 1,895 
3345 5-p Spec. Bro’m 1,995 
3400 5-p Bro’m Sedan 2,095 
3518 5-p Conv’t Bro’m 2,495 
(132 in. W. B.) 
3360 7-p Touring $1,985 
3155 4-p Tourster 2,095 
3455 5-p Spec. Bro’m 
Sedan 2,295 
3630 7-p Sedan 2,495 
*g.75"" 
(131 in. W. B.) 
3220 5-p Phaeton $2,185 
3360 4-p Speedster 2, 
3578 4-p Coupe R’dster 2,396 
3565 5-p Brougham 2,195 
3671 5-p Spec. Bro’m 2,295 
3760 5-p Bro’m Sedan 2,395 
3863 5-p Conv’t Bro’m 2,795 
(139 in. W. B.) 
3630 7-p Touring $2,285 
3335 4-p Tourster ; 
3755 5-p Spec. Bro’m 
Sedan 2,595 
3975 7-p Sedan 2,795 
3910 5-p Bro’m Sed. 
De Luxe 2,985 
4080 7-p Sedan De Luxe 3,495 
4125 7-p Ber. Sed. DeL. 3,585 
LASALL 
.... 2-4-p Roadster $2,525 
diistninien 5-p Phaeton 2,495 
ieee 2-4-p Coupe 2,585 
adaiial 2-4-p Conv’t Coupe 2,635 
cies 4-p Victoria 63 
5-p Sedan 2,685 


LINCOLN “8” 


4930 2-p Sport R’dster $4,600 
4920 7-p Sport Touring 4,600 
4960 4-p Sport Phaeton 4,600 
4910 4-p Coupe 4,400 
4920 4-p Sedan 4,800 
5030 5-p Sedan 4,800 
5050 7-p Sedan 5,000 
5180 7-p Limousine 5,200 
LOCOMOBILE 
*8-66"’ 

3055 5-p Touring $1,785 
3035 4-p Roadster 1,895 
3335 5-p Sedan 1,895 
3330 5-p Brougham 1,895 
aan 5-p Brougham DeL. 2,550 


“8-80” 


Sedan $2,850 
**90"" 

Sportif $5,800 

Roadster 5,900 


Victoria Coupe 6,950 
Victoria Sedan _ 7,300 


Cabriolet 7,500 
Suburban 7,509 
Brougham 7,500 


Motor Age 











Prices and Weights of Current Passenger Car Models 














SHIP 
WT. PASS. BODY STYLE. 
LOCOMOBILE—Continued 


5030 4-p 


ros = 
2990 i-p 


bo40 7-p 


5600 5-p 
5464 6-p 
5868 7-p 
5624 7-p 
McFARLAN 
4000 2-p 
4600 4-p 
4900 4-p 
5200 4-p 
5200 7-p 
euestece 6-p 
eecccose 7-p 
enesgues 7-p 
condiiins 7-p 
a 7-p 
6200 7-p 


“64Q°° 


Sportif 
Touring 
Touring Lim. 
Victoria Sed. 
Brougham 
Enc. Dr. Lim. 
Cabriolet 


ory "9 


Roadster 
Sp. Touring 
Coupe 

Tour. Sedan 
Tour. Sedan 
Sedan 
Sedan 

Spec. Sedan 
Enc. Sedan 
Sub. Sedan 
Town Car 


“Straight 8” 


Roadster 
Touring 
Touring 
Roadster 
Sedan 
Sub. Sedan 
Sedan 

Sub. Sedan 
Coupe 
Broug. Coach 
Town Car 


‘Little Marmon” 


3400 2-p 
3400 5-p 
3450 7-p 
3400 4-p 
3650 5-p 
3650 5-p 
3700 7-p 
3700 7-p 
3650 4-p 
3650 5-p 
3750 5-p 
MARMON 
3019 2-p 
2977 4-p 
3054 2-p 
3053 2-p 
3039 4-p 
3092 4-p 
éncme 4-p 
3119 5-p 
3172 5-p 
3116 4-p 
3040 4-p 
4251 2-p 
4256 4-p 
4017 5-p 
4480 7-p 
4374 2-p 
4452 5-p 
4373 2-p 
4346 4-p 
4525 5-p 
4498 5-p 
4620 i-p 
4515 5-p 
4678 7-p 
4718 ¢°-—> 
MOON 
2295 3-p 
2340 5-p 
2330 3-5-p 
2330 3-5-p 
2675 3-5-p 
2575 3-5-p 
2420 5-p 
2520 5-p 
2520 5-p 
2605 5-p 
2605 5-p 
2600 5-p 
2560 5-p 
2720 5-p 
2710 5-p 
2860 5-p 
NASH 
2275 5-p 
2310 2-p 
2440 D-p 
2475 5-p 
a 5-p 


2900 2-p Roadster 
2980 5-p Touring 
2980 4-p Roadster 
ae ae Cabriolet 
3030 2-p Business Coupe 
3150 5-p Sedan 2d. 
3170 5-p Sedan 
3250 5-p Spec. Sedan 
ieguitins 5-D Caval. Sed. 

“Advanced Six’ 

(121 in. W. B.) 
3390 4-p Roadster 
3400 5-p Touring 
3550 5-p Sedan 2d. 
3650 5-p Sedan 
3650 5-p Spec. Sedan 
a Coupe 

(127 in. W. B.) 
3480 7-p Touring 
cee Sp. Touring 
3840 4-p Victoria 
3750 5-p Coupe 
eer ; 5-p Amb. Sed. 
3830 7-p Sedan 


May 12, 1927 





Speedster 
Speedster 
Coupe Rdster 
Coupe 

Sedan 2d. 
Sedan 4d, 
Brougham 


PRICE 


] 0, 300 


$5,400 


5,600 


Cus. Sedan 2W 2. 595 
Cus. Sedan 3W 2.595 


Cus. Victoria 


2,595 


Cus. Town Cab 3,125 


“E-75"’ 
Speedster 
Speedster 
Phaeton 


a 
Tour. Speedster a 


Coupe R’dster 
own Coupe 
Coupe 
Victoria 
Brougham 
Sedan 
Sedan 
Custom Sedan 
Custom Sedan 
Custom Lim. 
**§6-60"" 
Roadster 
Phaeton 
DeL. Roadster 
Roy. Roadster 
Cab. Roadster 
Roy. Cab. 
Roadster 
Coach 
Std. Brough. 
Royal Bro’m 
4d. Sedan 
Royal Sedan 


Series ‘“‘A’’ 


Roadster 
Touring 

Cab. Roadster 
DeL. Bro’m 


DeL. Sedan 4d. 
“Light Six’’ 


Touring 
Coupe 
Sedan 
Sedan 


De Luxe Sedan 
“Special Six’’ 


1,545 


$ 865 


925 
925 


995 
1,085 


_ 
— 
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SHIP 
WT. PASS. BODY STYLE. 
OAKLAND “— 
2500 5-p Touring 
2590 4-p Sp. Roadster 
2620 5-p Sp. Phaeton 
2745 5-p 2d. Sedan 
2705 3-p Landau Coupe 
2855 5-p 4d. Sedan 
2885 5-p Landau Sedan 
OLDSMOBILE 
**30E’’ 
2335 5-p Touring 
2490 5-p Sp. Touring 
2317 4-p DeL. Roadster 
2450 2-p Coupe 
2570 5-p Coach 
2538 2-p DeLuxe Coupe 
2650 4-p Sport Coupe 
2720 5-p DeLuxe Coach 
2625 5-p Sedan 
2780 5-p DeLuxe Sedan 
2780 5-p Landau 
OVERLAND 
(4) Whippet” 
1985 5-p Touring 
1930 2-4-p Roadster 
2025 2-p Coupe 
2075 5-p Coach 
2185 5-p Sedan 
230 5-p Landau 
“(6) Whippet” 
2270 5-p Touring 
2225 2-4-p Roadster 
2305 2-p Coupe 
2405 5-p Coach 
2440 5-p Sedan 
2490 5-p Landau 
PACKARD ~~ 
3545 4-p Roadster 
3590 5-p Phaeton 
3925 5-p Sedan 
(133 in. W. B.) 
3790 7-p Touring 
3925 4-p Coupe 
4070 7-p Sedan 
4015 5-p Club Sedan 
4130 7-p Sedan Lim. 
(136 in. W. B.) 
4110 4-p Runabout 
4130 5-p Phaeton 
4475 4-p Coupe 
4430 5-p Sedan 
(143 in. W. B.) 
4250 7-p Touring 
4550 5-p Club Sedan 
4660 7-p Sedan 
4700 7-p Sedan Lim. 
PAIGE “6-45 
seine 5-p Touring 
2660 5-p Brougham 
2615 4-p Cab R’dster 
2525 2-p Coupe 
2760 5-p Sedan 
**§-75’’ 
(125 in. W. B.) 
3420 7-p Touring 
3540 4-p Cab Roadster 
3550 5-p Sedan 
3550 4-p Coupe 
3765 7-p Sedan 
3805 7-p Limousine 
“<¢.. 65”"’ 
(115 in. W. B.) 
3055 4-p Roadster 
3215 5-p Brougham 
3115 5-p Landau Bro’m 
3280 5-p Sedan 
**8-85"" 
3570 7-p Touring 
3700 5-p Sedan 
3910 7-p Sedan 
3690 4-p Cab Rdster. 
3700 4-p Coupe 
3950 7-p Limousine 
PEERLESS 
**6-60"" 
iiciseieats 2-4-p Roadster 
2-4-p Coupe R’dster 
nities 5-p Sedan 
**G-72” 
(126% in. W. B.) 
3625 5-p Coupe 
3680 5-p Sedan 
133% in. W. B.) 
3475 2-4-p Sp. Roadster 
2400 7-p Phaeton 
3800 7-p Sedan 
3825 7-p Limousine 
3575 5-p DeLuxe Sedan 
3650 7-p DeLuxe Sedan 
**6-80"" 
2950 5-p Phaeton 
3025 -4-p Roadster 
aI -4-p Coupe Roadster 
3120 2-4-p Coupe 
3100 5-p Sedan 2d. 
3290 5-p Std. Sedan 
actin Sport Sedan 
3140 5-p DeLuxe Sedan 
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SHIP 
WT. PASS. 


**§-90"" 


BODY STYLE, PRICE 


ee Phaeton $1,695 
sited Sport Roadster 1,695 
3260 Coupe 1,725 
sia Sedan 1.895 
3410 Sedan 1,895 
3460 Landaulet 1,995 

“*8- ee 

33% in. W. B.) 
3850 Roadster $2,995 
sstaadtaes Sedan 3,095 
4125 Sedan pre 
4200 Sedan 3,595 
4275 Ber. Limousine 3. 795 
(126 in. W. B.) 

idee Coupe $2,795 
4050 Sedan : 
PIERCE-ARROW 

**R0"" 
3285 2-p Runabout $2,495 
3300 4-p Phaeton 3,095 
3440 7-p Phaeton 2,895 
3470 5-p Brougham 2,495 
3405 2-p Coupe 3,100 
3450 2-4-p Coupe ,200 
3525 5-p Std. Sedan 2,895 
3565 5-p Club Sedan 3,300 
3620 7-p Sedan 3,350 
3570 5-p Club Sed. Land. 3.400 
3680 7-p Enc. Dr. Lim, 3,450 
3420 4-p Coupe ,250 
3500 5-p Sedan 3,895 
3600 7-p Sedan 995 
3660 7-p Enc. Dr. Lim. 4,045 

“36” 
4560 2-p Runabout $5,875 
4510 4-p Touring ,875 
4585 7-p Touring 5,875 
4760 3-p Coupe 6,375 
4830 4-p Sedan 6,375 
4815 7-p Sedan ,875 
4795 4-p Coupe Sedan 6,375 
4870 7-p Enclosed Lim. 5,875 
4740 7-p French Lim. 7,500 
4895 7-p Enc. Dr. Land. 6,000 
4840 7-p Sedan Landau 6.000 
4880 4-p Lim. Encl. 6,375 
4805 4-p Sedan 6,475 
4745 2-p Coupe 6,600 
4800 4-p Sedan Landau 6,600 
4880 4-p Encl. Landau 6,600 
4865 7-p French Landau 8,000 
PONTIAC “Six” 
2160 Roadster $ 775 
2275 Coupe 775 
2375 2d. Sedan 775 
2345 Sport Cab, 835 
2460 Landau Sedan 895 
2510 DeL. Land. Sed. 975 
REO “Aa 
7 Roadster $1,685 
aiteniaes Brougham 1,595 
—_— Sport Coupe 1,625 
3700 Sedan 1,845 
naeibdaae Victoria ,845 
ceili DeL. Sedan 1,995 

“*Wolverine’”’ 

2800 Brougham $1,195 
RICKENBACKER 

**6-70"" 

3160 Sedan $1,595 
3055 Bro’m Vict. 1,645 
**8-80"’ 

3200 Sedan $1,795 
3170 Bro’m Vict. 1,845 
**8.90"" 

3760 Sedan $2,595 
3660 Brom. Vict. 2,595 
3800 Sedan 2,695 
3825 Berline 2,795 

ROAM “8-78” 

alee Roadster $1,495 

eubtintins Coupe 1,495 
Sedan 1,795 
**8-80"" 

3410 Coupe $1,985 

3440 Brougham 1,985 

3570 Sedan 1,985 
**8-RR’’ 

3650 Tourer $2,495 

IRRO Sedan 2,985 

S980 Sedan 3,285 

ROLLS-ROYCE 

Manufacturers do not quote list 

prices. 

STAR ~~ 

1850 Conv’t R’dster $ 550 

1905 Touring 550 

1965 Coupe 650 

2120 Coach 675 

2190 Sedan 4d. 765 

es@ 

2065 Touring 725 

2160 Sp. Roadster 885 

2250 Cabriolet 915 

2140 Coupe 795 

2265 Coach 845 

2360 Sedan 925 

2355 Landau Sedan 975 

2285 Sp. Coupe 950 








SHIP 


WT. PASS. BODY STYLE, 
STEARNS-KNIGHT 


“HE 6- 85”"’ 
4185 Roadster $3,250 
4285 Touring 3,250 
4250 Cab-Roadster 3,450 
4407 Coupe 3,350 
4515 Std. Sedan 3,350 
4640 Sedan 3,550 
4650 Std. Sedan Lim. 3,550 
4800 Sedan Lim. 3,750 
“G-885”"" 
Siitiees 4-p Roadster $3,850 
4580 4-p Touring 3,850 
4600 4-p Cab. Roadster 4.250 
inieien 4-p Coupe 4,250 
a 5-p Sedan 4,350 
4925 7-p Sedan 4,450 
epieenee 7-p Limousine 4,650 
hitetins 5-p Sedan Lim. 4,550 
STUDEBAKER 
Standard Six 
2965 Dp Du. Roadster $1.14: 
Seaneiilin - Cus. Tourer 1,165 
3030 - Sport Roadster Bos 
3095 Du. Phaeton 1,189 
verte Cus. Tourer 1,245 
3140 Country Club 1,295 
3210 Coach 1,230 
3115 Sedan 1,330 
3235 Custom Sedan 1,335 
3180 Cus. Victoria 1,325 
Special Six 
3480 2-4-p Sp. Roadster $1,630 
3495 5 Du. Phaeton 1,480 
3470 Coach 1,480 
3620 Brougham 1,830 
Big Six 
(120 in. W B.) 
3445 Du. io. $1,530 
3485 Sport Roadster 1,495 
3580 Sport Phaeton 1,445 
3510 Club Coupe 1,480 
ae Com’der Coupe 1,545 
Setiieiine Com’der Coupe 1.645 
3705 Cus. Victoria 1,645 
3835 Custom-Bro’m 1.585 
127 in. W. B.) 
3720 Du. Phaeton $1,810 
3910 Brougham 4d. 2,130 
4050 The President 2 245 
STUTZ = os 
(131 in. W. B.) 
4058 Speedster $3,150 
4175 Speedster ,160 
4334 Brougham 3,195 
4340 Sedan 3,195 
4176 Vic. Coupe 3,175 
4182 Coupe 3,165 
cuneeenes Landau Sed. 3,345 
45 in. W. B.) 
4566 Tour. Bro’m $3,685 
4656 Sedan 3,685 
4731 Sedan Lim. 3,785 
AA De Luxe” 
(131 in. W. B.) 
4058 2-p Speedster $3,250 
4175 4-p Speedster 3,260 
4182 2-p Coupe 3,265 
4176 4-p Vict. Coupe 3,275 
4334 5-p Brougham 3,320 
4340 5-p Sedan 3,320 
diideie 5-p Landau Sed. 3,470 
(145 in. W. B.) 
4566 5-p Tour. Bro’m $3,835 
4656 7-p Sedan 3,835 
4731 7-p Sed. Lim. 3,910 
“AA Custom’’ 
4182 2-p Coupe $3,915 
4176 4-p Vict. Coupe 3,925 
4340 5-p Sedan 3,995 
4090 2-4-p Cab. Coupe 3,995 
VELIE “Spec. 60’’ 
3025 Club. Phaeton $1.450 
3260 Coupe 1,585 
3335 Spec. Sedan 1,585 
3350 Royal Sedan 1,636 
“Std. 50”’ 
(112 in. W. B.) 
oe Roadster $1,165 
2730 Coupe 1,165 
2810 Sedan 1,165 
WILLS SAINTE CLAIRE 
— (127 in. W. B.) 
3675 Traveler $2,700 
3580 4- p Roadster 2,700 
3750 4-p Cab, Coupe 3,350 
3900 5-p Std. Sedan 3,150 
3970 7-p Sedan 3,250 
4080 7-p Limousine 3.35 
WILLYS-KNIGHT 
*66-A’”’ 
(126 in. W. B.) 
3575 toadster $1,950 
3684 Touring 1,85¢ 
3500 Cab. Coupe 2,295 
3950 Foursome Sed. 2,295 
397 Sedan 2.295 
4075 Sedan (135 in.) 2,850 
669 -A’’ 
2900 Teusine $1,295 
2965 Roadster 1,350 
2815 Coupe 1,245 
3010 Coach 1,295 
2880 Cab Coupe 1,495 
3105 Sedan 1,495 
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MOTOR AGE 


for Economical Transportation 





| 





— 
mags 


| 
ional | 


(TTAL eine, 


ec ————————— — 
ee ——— ——d | 

——_> -—-——-——-—— 

ea 


nouneing- 








4] 


Imperial Landau 


catenhees «ae 


The 
Coach 


The 

Coupe 

The 4-Door 

Sedan. 

The Sport 

Cabriolet. 

The 

Landau 

The Imperial 

Landau 

14-Ton Truck 
(Chassis Only) 

l-Ton Truck 
(Chassis Only) 


595 
625 


695 


715 


745 
780 


395 
495 


All prices f.0.b. Flint, Mich. 


Balloon Tires standard equip- 
ment on all models. 


In addition to these low prices, 
Chevrolet's delivered prices in- 
clude the lowest handling and 
financing charges available. 
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- another Chevrolet Achievement / 





Again Chevrolet revolutionizes 
every previous conception of qual- 
ity and luxury in a low-priced auto- 
mobile by presenting the Imperial 
Landau—a new model whose beau- 
ty of line and smartness of appoint- 
ment entitle it to comparison with 
the costliest custom cars! 


Its low-swung body is built by 
Fisher—with all the masterly 
craftsmanship for which the Fisher 
name is famous. The finish is lus- 
trous black Duco, with embellish- 
ments of brilliant Chasseur red—a 
supremely smart color combination. 


et 


This surpassing exterior beauty is 
matched by an interior that is no 
less rich and luxurious. And of 
course, the Imperial Landau has all 
the power, speed and smoothness 
—all the flashing acceleration, 
finger-tip steering and unfailing 
dependability > have made 
Chevrolet famous the world over. 


The announcement of this mag- 
nificent model kas given Chevrolet 
dealers the most complete line of 
motor cars in the low price field— 
increasing still further the value 
and desirability of the Chevrolet 
franchise. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 
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Every fourth man in the Carter plant 
is directly concerned 1n inspection. 
Materials, operations, parts, and as- 
semblies are inspected, inspected, in- 
spected. The routine is such that 
there is checking and re-checking of 
inspections wherever vital. 


To begin with, the plain-tube princi- 
ple pioneered by Carter, and devel- 
oped through fifteen years, 1s basically 
suited to uniform precision produc- 
tion, free from difficultly controlled 
variables. Then too, Carter 1s partic- 
ularly noted for strict preparation and 


AGE 


for 


CHEVROLET 





[nspection, Inspection, Inspection 


enforcement of specifications. Finally, 
each carbureter is individually tested 
on the exact type of engine to be 
served. And the carbureter leaves the 
plant with a permanent record tag, so 
that if any exception to the rule of 
precision ever occurs, it can be traced 
down unerringly. 


Such a product, backed by intimate 
field co-operation and by the re- 
sources of American Car and Foun- 
dry Company, deserves its place as 
standard equipment on more than a 
million cars a year. 


CARTER CARBURETOR CORPORATION, Saint Louts 
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THINK OF THIS 


A PEERLESS- SIX 


With ~7-BEARING 
CRANKSHAFT, NEL 
SON BOHNALITE 
PISTONS, HYDRAU- 
LIC FOUR-WHEEL 
BRAKES, = ROSS 
CAM AND LEVER 
STEERING, ~ TO 








P~ | PEERLESS ALWAYS 








> , a efficiency. Bore aie". 
specifications Stroke, 4!" . Piston displacement, 
199.1 cubic inches. S.A. E. rat- 
X- ing 25.35 H. P. Actual 
for ew Six-60 H. P. 3000 M 
rank 7-bear 
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Brakes— Peerless Lockheed 
Hydraulic, 4-wheel. 

Tires—Balloon cords 29 x 5.25. 

Steering—Cam and lever semi-re- 
versible type with variable pitch 
of cam screw which makes turning 
exceptionally easy. 

Body Types— Attractive, up-te- 
date body styles. 


MOTOR AGE 


HIS new Six-60 car now completes the Peerless 

line. It opens an entirely new field to sell to. 
Today there are thousands and thousands of Peerless 
prospects who never dreamed the day would come 
when they might own a Peerless. 


Here's a real opportunity. In addition, Peerless is in 
a most enviable position financially—with not a dollar 
of any kind of indebtedness. That assures permanency. 


But, best of all—our distributors and dealers are actu- 
ally making money. They can, because the market 


from $1295 to $3995 is unlimited. 


Our discounts are right. Our service is nation wide. 
Our good name is honored from coast to coast. And 
our enthusiasm for Peerless is unbounded. 


Come on in and be one of us. Build for yourself and 
for your future the Peerless way. Wire today for our 
proposition in your territory. 

PEERLESS MOTOR CAR CORPORATION + Cleveland, Ohio 


Manufacturers of the famous 90° V-type Eight-69, the Six-72, the Six-80 and the Six-90 
|All srices *. 2. b. factory) 
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Bie! You Can Get This AC 
Oil Filter Replacement- 
Cartridge Business! 


LL of the cars and trucks listed below are 
factory equipped with AC Oil Filters. 





Available Federal Oakland 

Buick GMC Truck Oldsmobile 
Cadillac La Salle Paige 

Chandler Nash Peerless 
Chevrolet Nelson Le-Moon Ward La-France 


Yellow Cab 


Every owner of one of these AC Oil 
Filter equipped cars and trucks is a ready 
customer for an AC Oil Filter Replacement 
Cartridge one or more times a year. 


AC 


shh 

Bn 

. Soe 
So ae 
PRs as re & 
Rae ae TReAOE MAREK FEC 

a . “ '* 
ne < 


You can get this business by checking 
the oil filters on these cars in the manner 
outlined below: 


How to Check 


Always make test with engine running and well 
warmed up. 





Available 

Buick ; es - R fe cylinder head ° - 

Chandler “Big Six” | eek atomess, : cover and observe flow If oil flows freely, filter 
N = : ° il ( ° ° o 

—< 4 art © stig: Rese. ar is O.K. If oil fails to low 

Chevrolet Cadillec.......... } Remove pipe plug marked 

Federal Opentest cock ~~ U"test””and observe flow of oil. or only comes out in slow 

GMC T k > and observe | Remove pipe plug in outlet con- . » * ; 

Nash “Light Six”’ | flow of oil. a Selle | nection and observe flow of oil. drip, it indicates a new 

Nel Le-Moo iat 0 a th \ il ey : 

Oakland pan Chandler “Light Six”... | Observe oil i cartridge 1s needed at 

se ea | Peerless ‘6-60... { Disconnect filter outlet once. 


Ward La-France 


t and observe flow of oil. 














Put in a stock of replacement cartridges and line upto go after this profitable business, making 
it clear to your customers that the cost of a new cartridge is offset many fold through the 
saving in oil and repairs. 

A complete AC Oil Filter ‘installation is now available for application on practically all 
makes and models of cars not oil filter equipped—Ask your Jobber’ s Salesman. 

AC Spark Plug Company, FLINT, Aichican 


AC-SPHINX 


: AC-TITAN 
eee Mak (Ci Spark P {C Sp 

Birmingham o oie x hi ‘ pres AU Ab Levallois- Perret 

ENGLAND Cleaner ACG Of Filter AC Gasoline Strainer FRANCE 


—_ 


Over 200 of the world’s most successful manufacturers use one or more. or all of these AC masleliun 





SPARK PLUGS 


j 


AL 
AIR CLEANERS 


\ t 
PANS 


\ J 
PAN “ 


SPEEDOMETERS 


AL 
OIL FILTERS 
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SIOUX ROUGHING REAMER_ 





od et pr PRA AT AF ALAYAYAY AY AT AY 


/Y~ 


More Profit on Valve Work! 


B/C time savings—with more accurate work—are made 
possible by Sioux Valve Seat Reamers. The Sioux 
Roughing Reamer, for instance, is the only real reamer for removing hard 
and crystallized carbon deposits from valve seats— easily and quickly! 
Just a few turns and you have a clean seat with asmooth even surface— no 
ridges. The trick is done by an ingenious arrangement of tough sharp teeth. 


Made in 15, 30, 45, 50, 60 and 75 degree 
angles. Used with regular Sioux pilot stems. 


YourJobber SelisThem, ALBERTSON & Co. 


Sioux City, Iowa, U.S. A. 
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| Department C ‘N 


| Oakland Motor 
Car Company, 


ee ee 


| Pontiac, — 











f April “sof SOTO 


the largest in 
Oakland’s Entire History 


URING April, production of Oakland and Pontiac Sixes 
exceeded all previous records. The demand for these 
two sixes is literally sweeping the nation. 


This largest month in Oakland’s entire history follows on the 


heels of the company’s biggest March, when more than 17,000 
cars were produced. 





These figures carry a message for every automobile dealer in 
America. They indicate the vast buying enthusiasm which the 
New and Finer Pontiac Six and the Greater Oakland Six have 
created. But even more important, they prove that Oakland 
makes deliveries to dealers when buying is at its height. 


Oakland’s complete factory cooperation explains why Oak- 
land-Pontiac dealers are winning universal success. It shows 
why dealers can make such statements of net profits as $70,000 
in one city of 150,000 people—$55,000 in another of 52,000 
—$100,000 in a third of 400,000—and soon almost without end. 


Why not learn how you can join an organization whose deal- 
ers win such success? Simply fill in and mail the coupon today! 


Oakland Six, $1025 to $1295. Pontiac Six, $775 to $975. Pontiac Six Commer- 
cial Cars, $585 to $770. All prices at factory. Delivered prices include minimum 
handling charges. Easy to pay on the General Motors Time Payment Plan. 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 


\ 


roweawown  \ OAKLAND-PONTIAC 


obligation, the story of tne 


Franchise 


7 


(Street and No.)..... 


POP e ee E RT EERE EEE EEE EEE RET 


(City and State)...... 


Oakland- Ponsa Double-Profit a D 0 Uu IF le 2 Pr 0 ft t 








a \ Franchise 
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YOU OWN A RADIO? 


ought to this new Prest-O-Lite 
mw. said to be the most out- 
f the year. It gives 
reception at 





THE BIGGEST FACTOR in the life of a battery 
is the ruggedness and strength of the “sepa- 
rators’ between the positive and negative 
plates. Therefore, a great, new improve- 
ment in “separators” means a great, new im- 
provement in batteries. By triple-reinforcing 
separators of candled Port Orford Cedar 
(admittedly the best material), with strong, 
vulcanized rubber ribs, Prest-O-Lite solves 
the battery maker’s most stubborn problem. 





Nere is the secret of its longer hfe Fi ) 








The staunch, vulcanized rubber ribs act 

> 
as effective butlers between the wood sepa- 
rators and the metal plates—thus giving to 


the most vulnerable part of a battery the 


proved ability to actually out-wear the 
plates themselves. 

As a result of this new added life, your 
Prest-O-Lite Rubberib battery will be cheer- 
fully and confidently guaranteed by us, 
through the dealer who sells it to you. 


Prest-O-Lite StTorRAGE BATTERY SALES CORPORATION 
INDIANAPOLIS, IND 


Givn 











Prest-O-Lite’s new 1927 proposition means 
more money for dealers. The powerful 
advertising drive started this spring 
is only one part of the new pro- 
gram. Write for particulars. 
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Business Boosters-—Profit Getters 


Distinctive Beauty - Easy-To-Apply Fittings 
Harmonious Appearance : Lasting Finish 
Maximum Protection - Unusually Low Prices 


That’s why there’s been such an unusual 
demand for this Eaton Bumper Model. If you 
are not already lined up with Eaton, it will pay 
you to investigate our Bumper Franchise. 


THE EATON BUMPER & SPRING SERVICE Co. 
Cleveland, Ohio, U. S. A. 


Warehouse and Service Branches: Atlanta - Chicago - Dallas 
Kansas City - Cleveland - Denver - Philadelphia - Boston 
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This Knight-engined car 


finds a growing market 


Of greater importance than the widespread 
public interest in Knight-engined cars, is the fact 
that buyers are willing to pay a fair price for an 
automobile powered by this famous motor. 


Falcon-Knight dealers are now enjoying a profit- 
able business which will continue to grow 
each year. 


The Falcon-Knight dealer organization is com- 
posed of men who have the vision to foresee the 
trend in the motor car market and the courage 
to back their judgment by prompt action. 


Falcon-Knight is the only Knight-engined car in 
the lower price range. 


FALCON MOTORS CORPORATION, - DETROIT 


Falcon-Knight 
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CAN YOU 


REFACE VALVES 
PERFECTLY IN 
HALF A MINUTE? 


The Crowe Cupped Wheel Valve Refacer 
CAN and YOU CAN if there is a Crowe in 


your shop. 





A Crowe makes fun at a tedious job—saves 
times—does PERFECT work and leaves a 
good profit on each job. 
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CUPPED WHEEL 


VALVE REFACER 


Small cost! Price only $87.50 (terms if de- 
sired) and each machine guaranteed. 


LISLE MANUFACTURING COMPANY 
819 E. Main Street 
CLARINDA, IOWA 


Send vour name on the coupon. 


of course 


Lisle Manufacturing Company, 
819 E. Main Street, 
Clarinda, Iowa. 


I want to make a prof on every job in the shop—little er big. 
Sent me more “dope” about the Crowe Valve Refacer. 


Name . 


Address 


City oe me sien ictal catalel 


eee mm ee ee —— —_—_—_ -— = e- ~ ee a ee —~ 


The Lisle Manufacturing Co. are also manufacturers 
of the new Lisle Reliner (worn brake lining remover, 
lining cutter, reliner and tire chain mender«all in 
one)—slickest tool you ever saw. 
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Are your customers 


your friends ? 


Make your customers your 
friends. It’s the easiest way 
to make a living. 


A smile, a polite ‘‘Good 
morning,’ a small service 
that costs you nothing but 
a moment’s time — dozens 
ot things in the course of a 
day will make your cus- 
tomers like you. 


That is your best fortifica- 
tion against competition. It 
is often better than price. 
It is frequently better than 
anything except quality, or 
a more sincere brand of 
courtesy. 


Make your customers your 
friends—and they will keep 
themselves your customers. 





/AoTOR AGE 


5 South Wabash Avenue 
CHICAGO - - -- ILL. 
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Did You Enjoy This Copy? 





TK OU can get one like it every week 
+58 4 for only $3.00 a year—an average 
> : : 

ai! cost of a little less than six cents 





each. 


Each and every man in the trade needs 


MOTOR AGE—needs the positive help 





it offers in the solution of daily problems 
and the valuable ideas it gathers for its 
readers. 


Your competitor reads MOTOR AGE, 
and you need to read it also if you want 
to keep up with the leaders of the auto- 
motive field. 





Here’s How MOTOR AGE Will Help You 





SER VICINGOrOR AGE will 
show you how to make 
flat rates—How to sell Service—How to make 
customers permanent—How to organize a work- 
shop—How to handle knotty problems—How to 
select Machinery—How to test electrical systems 
—How to make quick repairs—How to route 


shop work. 


HIRING —How to get the right men— 


How to train them—-How to 
pay them—How to get their co-operation—How 
to keep them enthusiastic. 


BUYING —How to select an accessory 
stock—How to judge mer- 
chandise—How to get a fast turnover—How to 
avoid dead items. 





SELLING —How other men do it— 


How to keep down over- 
head—How to advertise—How to make Sales- 
men produce—How to create a market—How to 


find prospects—How to make every sale pay 


—How to avoid losses—How to write letters 
that build business. 


AND THEN --- - 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE will 
tell you if you only ask—All personal inquiries 
receive personal attention from our editors. 
Every subscriber is encouraged to come to us 
with his problems, whether mechanical, legal, 
architectural or financial. Try us, and we will 
give you “Service you will like.” 








THE COUPON is here for your convenience. If you are already a subscriber, pass it on to some 
friend in the trade who is not. When he starts getting MOTOR AGE he'll appreciate the favor. 





MOTOR AGE 


5 South Wabash Avenue, 
Chicago, Iil. 


IMPORTANT — MOTOR AGE is published exclusively for 
the trade. Subseriptions are accepted enuly from those 
actively engaged im our field——so please don’t forget te 
imclude your business card or letter head with this order. 





Gentlemen: Enclosed find $3.00 to pay for a year's subscription to MOTOR AGE, including all special issues 
published during the life of my subscription. 


Name 





ESR eae eee 








City State 








Firm Name 





NOTE: If you are already subscribing to MOTOR AGE, please hand this soupon to a 
* dealer who is not. He'll become a better competitor from reading MOTOR AGE. 
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New— ! : 
A DeLuxe Trunk in 
Duco to Match Every Car! 


A trunk that becomes an integral part of the 
car; designed, constructed, and finished to be 
in keeping with fine-car appointments. Made of 
high-grade auto-body steel. One-piece drawn 
steel crown cover is mounted with heavy piano 
hinges over entire length. Rubber weather 
strips make it water-and-dust-tight. Heavily 
nickeled brass clasp-locks and tan leather 
straps lend a decidedly smart custom-built ap- 
pearance. Furnished in black enamel—or in 
Duco or Lacquer to exactly match every car. 

The MoToTRUNK line includes all 

necessary fittings, bolts, etc., for in- 


stallation. For complete information 
. . 
write: 


The Motor Trunk Co. 
5950 Second Blvd., Detroit 


Molol RUNK 

















here’s always - 
something new just 
at hand for the - 


regular reader of 


/oTorR AGE 
































Second Spare Tire Carriers 
Give you a 5-Way Profit 


Duplex equipment and a sec- 
ond spare tire adds that final 
touch of beauty and insures 
care free motoring. Show 
room models so equipped help 
new car and accessory sales. 
Each Duplex sold automatically 
sells an extra tire, tube, rim and 
tire cover. 


DUPLEX 
Second spare tire There's a second spare tire carrier 
a ko for every make and model car. 
- 
place. Retail from $1.00 to $10.00. 


Get into this 5-way profit game. 
Write for complete catalogue. Duplex carriers are carried in stock 


by National Wheel and Rim Distributors and by leading Acces- 
sory Jobbers everywhere. 


TRIPP-SECORD & CO. 


642 Beaubien Street Detroit, Mich. 
MANUFACTURERS OF AUTOMOTIVE NECESSITIES 





Spray Mist 
Car Washer 


Cleans car thoroughly—quickly 
—inside and out, including 
motor, transmission, etc. . Uses 
straight air on interior and for 
drying; spray mist—NOT HIGH 
WATER PRESSURE — on ex- 
terior; kerosene spray for grease 
encrusted parts. Absolutely 
My guaranteed not to injure any 
car finish. Furnishes air for 
shop tools, tire service, strip- 
ping off old paint and applying 
new. 

Complete details, prices, etc., 
gladly supplied on request. 


LIPMAN PUMP WORKS 
2306 Eleventh St., Rockford, Ill. 


LIPMAN 
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IMPLEY | 
SIMI LEX 


Supersede all other methods of rebuilding motors with- 
out resizing cylinders and pistons— 
No Oil Pumping, No Piston Slap 
No Compression Loss 
10,000 Mile Guarantee 
backed up by Simplex Distributor with stock in your 


community 
Send for details of this short cut scientific method of recondition- 
ing ALL cylinders, no matter how worn, tapered, out ef round 
or heat distorted. 


THE SIMPLEX PISTON RING CO. 


of America, Ine. 
1971 East 66th St., Cleveland, Ohio 
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BIGGER PROFITS 


Car owners as a class take pride in keeping 
their cars looking new. McAleer’s Products 
will help them ‘and make bigger profits for 


you. 


AUTO 
TOP 
DRESSING 


fre 
Avtomonites TOP ; 
wre RUNNING GnAR 














CXC. H. McALEER MFG. CO.” > 
(yr urlingame Ave. Detroit, Mich. h) 





























( “dhe Right Bearing for Every Car” 
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B.C. A. Bearings 
For The Clutch 


In many of America’s finest motor cars, B. C. A. 
Angular Contact Radial Bearings give exceptional 
service in the clutch throw-out position. Long life 
and noiseless operation are the natural result. 


CE. 


—EEEEs 
mem 


——— 
——s 
a 
—_—_ 
eee 


——— 


Ss 


—_— 
—_ 
—— 


—— 
ee 
eee 
———— 


: 


—___- 
a 
“ 
~ 


(‘e 


es 
—_—_—_—_—_ 
le 
= 


* 


S&S 


ae 
me 
a 


ne 
J 
4 
J 


& 


ee 
~ 
ae 


A a 


&. 


This company specializes in solving ball bearing 
problems. | 
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Angular Contact 
Radial Bearing Detroit, Michigan, Office 
1012 Ford Bldg. 
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BELLEVUE 


Trunks, Trunk Carriers, Pumps, Bumpers, Jacks 
See our combination trunk. trunk carrier, spare tire 
carrier and bumperette. COMPLETE line for all 
cars. Write for prices and nearest jobber. 


THE BELLEVUE MFG. CO., Bellevue, Ohio 
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The tire with the Gum Weld Cushion has 
become the most favorably talked about 
heavy-duty tire in America. 


So it pays to be an INDIA dealer. 


INDIA TIRE & RUBBER CO., 4 AKRON, OHIO 











Here Is Something to Sell! 


A piston ring. om the principle of a packing ring, that gives 
remarkable results in service, is used in thousands by auto- 
mobile factory branches for replacement—and pays a profit 
worth while. WRITE FOR DETAILS. 


THE CORK-SEALED PISTON RING CORP. 
2332 Michigan Avenue, Chicago 
Factory: Denver, Colo. 


Canadian Distributers: Purser, Bull & Co., Ltd. 
Toronto, Canada 








— 

















(; OODRICH-LENHAR _ 


CABLE KIT 


Displays six starting, lighting, ignition, and radio 
cables. Vuts them right where they sell with lit- 
tle effort, On spools—no loose ends. Also dis- 
plays actual samples of full G-L line. 
Kits are supplied through all G-L Jobbers. Write 
for price and name of nearest jobber! 


Goodrich-Lenhart Mfg. Co. 





Hamburg, Penna. 























Philadelphia + Detroit 





Every year more motorists 
are saying... 
> ndbye1 |e 
e@ it) wheels BUDD 























WIRE OR WRITE US FOR NEW OR USED 


TIRES — PARTS — ACCESSORIES 


IF IT’S FOR AN AUTOMOBILE WE HAVE IT! 
SEE OUR NEXT DISPLAY IN MOTOR AGE 


STATE AUTO PARTS CORPORATION 


2011-13-15 S. State St., Chicago, Il. 

















It’s a Permanent Repair! 


Have a can of CONNEAUT PLASTIC 
METALLIC PACKING in your garage and 





be ready for the fellow who says he can’t 
keep his water-pump from leaking. 
All sizes in one can. Stocked with your 
Jobber. 

1 Ib. can ...... ...$1.75 per Tb. 





5 ne eS ea 1.60 per lb. 
Manufactured by 

<A ee prevent THE CONNEAUT PACKING COMPANY 

This! Conneaut Ohio 
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THE AKRON-SELLE CO. 











TRADE MARK REG. 

Gas Gauge for Ford 
Chevrolet—Overland—Star 
Sells quick at $1.25 retail. Types 
“K” and “J” for 1926 Chevrolets 
and all Stars sell at $1.50. 








AKRON, OHIO || 











VITALIC 


Fan Belts, Radiator Hose, Air Hose, Universal Joint 
Discs 


“Tougher than Elephant Hide” 
Sold through the Jobber Only. 
Continental Rubber Works, 





Erie, Pa. 














WE MAKE 


RADIATOR CORE MACHINERY 


Write for Catalog & Prices 


RADIATOR ENGINEERING CO. 


FACTORIES BLDG. TOLEDO, OHIO 























Protects the Entire Casoline System 
It puts gag through a triple separation from its 


impurities by straining—by filtration—and in ad- 
dition by gravity. 


Installed between gas tank and vacuum. Set on 
self-cleaning 60° angle. Absolutely LEAK-PROOF! 
Investigate! 

PROTEX-A-MOTOR MANUFACTURING CO. 
Pittston, Penna. 




















1] 
PROTEX-A-MOTOR 
GASOLINE PURIFIER 


WELEVER 





“OIL CONTROL” PISTON RINGS 


The Motor Necessity That Has Made Good 
Backed by Seven Years’ Satistactory Service 


THE WEL-EVER PISTON RING CO., TOLEDO, OHIO 


Sold most everywhere, If your dealer cannot supply you write us. 



































RADIATOR CAPS Je 


Fate 


Confidence in a product that has been produced with 

scrupulous attention to detail is born only of experience. 

Our clients know they receive only the finest in material 
and artistry. 


ORNAMENTS 


FAITH MFG.CO.,Inc. 2533-39 N. Ashland Ave., Chicago, III. 








NEXT WEEK 


—is the time to read next week’s issue of MOTOR AGE, 
as you are reading this week’s issue this week 


MorTor AGE | 
5 So. Wabash Ave. Chicago, mu. | 























Portable Electric 


DRILLS 


GRINDERS—POLISHERS 
Ask for Catalog 105 < 
The United States Electric Tool Co. Cincinnati, Ohio, U. 8. A 
Oldest Builders of Electric Drilis and Grinders in the World 
































Shop Equipment 
for Battery and Electrical Service 
4358 Roosevelt Road, Chicago, Ill. 
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The most successful 
merchandisers keep 
at it every week - - 
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Make Quick Easy 
Extra Profits with the 


LANGE EDGER 


There is a big demand for auto- 
mobile glass replacements — one 
that pays in proportion, and one 
where the business is easy to 
get 

A Lange Glass Edging Unit in 
your shop, takes up but small 
floor space, and more than pays 
. for itself as it goes. 

ae W rite. 


HENRY G.LANGE MACHINE WORKS 


bd 
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“3 166 N. May St. Chicago 
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FREDERICKS 


Rewinds 


New low prices: Rewinding or exchanging any 
two unit type of automobile generator or 
starter armature, $2.50. Any type of Ford 
armature 50. Special prices on Ford 
armatures in quantities. 


H. M. FREDERICKS CO., Lock Haven, Pa. 



















































Now--5 Different Oversizes 


to every standard size and type of 
Piston Pin—in stock, waiting for 
your telegraphic order. 


THOMPSON 


PISTON PINS 
Defiance Ohio 














You Can Reach Easier with 


The New DOVER FLEXO COMBINATION 
MEASURE and FUNNEL 


Conveniently reaches any 
oil hole or tank on any 
make of car. Quick, clean 
and easy to use. Tube un- 
screws and packs inside of 
measure. Made in 3 capaci- 
ties: |, 2 and 4 quarts. 
Prices: $2.00, $2.25 and 
$2.50. 


Dover Stamping & Mfg. Co. 
385 Putman Ave., Cambridge, A, Mass. 














































Orrville Spring Governors 
Make Smooth-Running Profits 


Among the foremost popular sellers for easier riding. 
Simple in operation and easy to install. Check the 
rebound and control the springs against ‘‘galloping’’. 
Ask for illustrated literature and discounts worth.while 


ORRVILLE SPRING GOVERNOR CO., INC. 
500 Brant Bidg. Canton, Ohio 
























TRS Bgege® 


A gasoline gauge on the dash. Note our half-page 
advertisement in the Saturday Evening Post, May 28. 
Write for description and proposition to the trade. 


KING-SEELEY CORPORATION 
298 Second Street, Ann Arbor, Michiga= 
Chieago Branch, 2450 Michigan Blvd. 































Write for the Book 
AIR PROFITS” 


AIR COMPRESSORS (= bing many new uses for com 
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air compressor earn greater profits. 


BRUNNER MFG. CO. 
UTICA NEW YORK 





























CLASSIFIED ADVERTISING 





PATENTS & PAT. ATTORNEY BUSINESS OPPORTUNITIES 








i} 





New Sales Organization organizing want 
to represent five high class manufacturers in 
New York, New Jersey, Pennsylvania, Mary- 
land. Delewarae, Washington, D. C., and 
New England States. This territory will be 
covered by five high calibre men under the 
supervision of two sales executives who have 
been in this territory for twelve years. All 
correspondence will be held strictly confi- 
dential. Only high grade manufacturers will 
be considered. Box 6301, Motor Age, 5. S. 
Wabash Ave., Chicago, IIl. 


C. L. PARKER 
Ex-Examiner U. S. Patent Office 
Attorney-at-Law and Solicitor of Patents : 


McGill Building, Washington, D. C. : 
Patent, Trade Mark and Copyright Law 








BUSINESS OPPORTUNITIES 














N 74 ‘ < : iO - . ‘ ‘ 
Bacay ng oy Se pet nt WANTED—Manufacturers’ agents specializ- 
and market. Describe fully in your first letter. | ing in high class accessories to handle territory 
Box 6299, Moor Age, 5 S. Wabash Ave., Chi- | for established article. Box 6300, Motor Age, 
cago, Ill. 5 S. Wabash Ave., Chicago, IIl. 











BUSINESS OPPORTUNITIES 

FOR RENT OR SALE—A large garage, lots 
of storage room and five good work pits. Town 
of 500 population. <A real opportunity for a 
good business man. Renting party must be 
able to give references. C. A. Franzen, Char- 
lotte, Lowa. 
PUTTTTTTTT ILL eee eee eee eet ed, 


CLASSIFIED ADVERTISING 
RATES 

Ten cents a word is the rate for all 
= undisplayed advertisements set solid, 
= regular want ad _ style; minimum 
: charge $1 an insertion. All capitals, 
=> 12c a word: all capitals, leaded, 15c a 
=: word. Payable in advance. 
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Use Genuine Service Parts and be on 


your waytoward 
Authorized Representation 


ENUINE NorrtuH EAst Service Parts 
G mean playing square with your customers. They 
eliminate “come-backs.” They assure you of a 
steady, reasonable profit. GENUINE NorTH East 
SERVICE Parts are available from more than 1oco 
authorized service stations who will be glad to give 
you accurate technical information concerning their 


use. 


Consistent use of GENUINE PARTS places any 
repair station in line for official recognition as an 


authorized representative. 


The Nortu East Service STATION Franchise is 
open to any concern specializing in automotive electrical 
repair n ork, which carries an adequate supply of GEN- 
UINE NortH East Parts, and which adheres to the 
NortH East Service Po.icy. 

This official recognition means that (1) you re- 
ceive special discounts, (2) you are listed in the 
North East Service Directory, (3) you are entitled to 
display the North East Authorized Sign, (4) you 
are supplied with Service Information and Parts 
Lists. 


These privileges will make Genuine North East 
Parts yield you an even more substantial profit. In- 
quire for details from a North East Branch or your 
North East Distributor the next time you order 


Genuine Parts. 


Jhe Eouipment That Lasts 
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The Advertisers’ Index is published as a convenience and not ae 
a part of the advertising contract. Every care will be taken to 
index correctly. No allowance will be made for errors or failure 
to insert. 


A. C. Spark Plug Co 16 Faith Mfg. Co. ~- 5A 
Akron-Selle Co. set 56 Falcon Motors Corp., The Dl 
Albertson & Co. | 7 Fredericks, H. M., Co. 57 
| 

American Chain Co x 
Associated Business Papers... i 

Gill Mfg Co...... 6 

Goodrich-Lenhart Mfg. Co. 56 


Bearings Co. of America 


Bellevue Mfg. Co., The 56 
Brunner Mfg. Co............. 57 
Budd Wheel Co. ineinetdie 56 
Buick Motor Co............ Back Cover 
Hall Mfg. Co, The | 37 
Holmes, Ernest, Co... 
Hupp Motor Car Corp. 
‘this Second Cover 
Carter Carburetor Corp 133 
Chevrolet Motor Co. 1 


Classified Advertising Section. 57 
Conneaut Packing Co 5S 


Continental Rubber Wks. 56 





India Tire & Rubber Co. 56 
Cork Sealed Pisten Ring Corp. 56 


uw 


Dover Stamping & Mfg. Co. Jordon Motor Car Co...Front Cove: 


Eaton Bumper A Spring 


Service Co. 50 King-Seeley Corp. 57 


A flanufactu rers of Au tomotive Egu ipment 


and Electrical Appliances 


Starters -- Generators -- Ignition -- Horns Rochester -- Atlanta -- Chicago -- Detroit 
KansasCity -- New York -- San Francisco 
ondon .. Paris -- Torofttto*® 
Authorized Service Stations the world over 


Speedometers -- Fract. HP Motors 
Electric Drives for Typewriters 


Rochester, N. Y. 


North East Seavice Inc. 
Official Service and Sales Distribution 
For NORTH EAST Products 
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Laminated Shim Co., Ine, 3 Prest-O-Lite Co., Ine. 
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lange, Henry G., Machine Protex-A-Motor Mfg. Co. 
yl 
Works .. pale 57 
Da 
Lipman Pump Works 54 
Lisle Mfg. Co. 52 
Radiator Engineering Co. 
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Manley Mfg. Co. Third Cover 
MeAieer, CC. H., Mig Co. 53 
Simplex Piston Ring Co. of 
Moon Motor Car Co. 1 America, Ine 
Motor Trunk Co, 5A State Auto Parts Corp. 
=" Studebaker Corp., The 
pver 
North East Service, Ine. 58 . . 
Thompson Piston Pins 
Timken Roller Bearings Co. 
Tripp-Secord & Co. 
56 
Oakland Motor Car Co. 8 
Orrville Spring Governor Co. 57 t. S. Electrical Tool Co. 
‘over 
Weidenhoff, Joseph 
Veerless Motor Car Corp. 44 & 45 Wel-Ever Piston Ring Co. 
v1 Vierce-Arrow Motor Car Co....... 60 Whitney Mfg. Co. 
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MR. SERVICE MAN 


You have your customer's car in your shop for a 
few hours. Your customer has it on the road for 
many months, in sun, rain and snow. He expects 
uninterrupted use of his motor regardless of the 
time, place or weather. 





Photo courtesy of The Stromberg Bros., Chicago. 


The kind of timing chain you put into the front 
end of the motor does make a difference. When 
the mileage reads in multiples of ten thousand it is 
sometimes chain failure that leaves a driver stranded 


Do the job right. 


Install the Pioneer Replacement 














Chain which is famous for its high mileage and does 
not skip the sprocket teeth. 
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Ask our distributor in any city, or 
mail coupon for specification list. 
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The Whitney Mfg. Co. 
Hartford, Conn. 


I want that book on chain specifications 
Name 


Address....... 


[] Service Station [] Fleet Owner ([) Parts Jobber 
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PIERCE-A 
market doubled by recent 


A G 7 


RROW 





price reductions 


HERE are now at least twice 

as many people in your terri- 
tory who can afford to buy a Pierce- 
Arrow as there were before the re- 
cent price reductions—up to $500 
—on several popular Series 80 mod- 
els. Your customers can now buy 
a beautiful five-passenger, enclosed 
Pierce-Arrow for as low as $2495 
(at factory, plus tax). 


This greatly widened market 
makes the Pierce- Arrow franchise— 
always desirable and profitable— 
more valuable than ever before. 
Thenew prices, the lowest in Pierce- 
Arrow history, make these cars 
available at but little above the cost 


THE PIERCE-ARROW MOTOR 





of the average popular-priced car. 


And the result is felt, not only in 
record-breaking sales of Series 80 


cats, but the magnificent Series 36 


at $5875 (plus tax and transporta- 
tion) for the Enclosed Drive Lim- 
ousine, is sharing in this strong 
demand. 


In cities, large or small, where 
Pierce-Arrow is not adequately 
represented, dealers and other sub- 
stantial business men are invited 
to investigate the new franchise. 
With Pierce-Arrow selling as 
never before, this franchise is, with- 
out doubt, the most profitable 
in the entire field. Write or wire. 


CAR COMPANY, Buffalo, N. Y. 


— Series 36 and Series 80 


gear 


May 12, 1927 
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Mr. Rabe operates a fleet of st 
cializes on road service and h 
satisfied him that ‘‘Manley Equ 
Best.”’ 


The Manley Wrecking Crane is, we believe, 
most satisfactory piece of service equipment on 
the market today. Ask the men who operate 
fleets of service cars. Almost invariably after they 
have installed their first Manley Cranes they will 
use nothing but Manleys. Watch for them on the 


road. There are more Manleys than any other 
make. 


Whether it is a Crane, a Press, a Hydraulic Jack 
or some other piece of service equipment, you can 


depend upon it one hundred percent if it is a 
Manley product. 





MANLEY CRANES ARE AVAILABLE IN 
THE FOLLOWING SIZES: 
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Order from your Automotive Jobber now and be equipped 
to bring in those Profitable Rebuilding Jobs. 


For new Catalogue describing the entire Manley line write to 
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“What will it do for me?”—Every 
prospective dealer asks this about 
the motor car franchise he ts 


considering r x In the case of Buick, 


he may be sure that the franchise brings 
with it the prestige which attracts new 
car sales wherever it is possible to sell 
automobiles » » That is why the Buick 
franchise is the most sought of all 
automobile dealerships + + 7 » 


-_ 


Those who desire the Buick franchise 


r should have their names on file yy 


WHEN BETTER AUTOMOBILES ARE BUILT 
BUICK WILL.@\BUILD THEM 


Wy 




















